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Canadians Move To 
Frame A Definition 
Of Marine Powers 


Fire, Casualty and Inland Marine 
Committees Will Be Appointed 
Early in Fall 


WATCHING RESULTS HERE 








Overlapping Problem Is Increasing 
in Canada; Outside Competition 
An Important Factor 





Within the next two months three 
committees representing Canadian fire, 
casualty and inland marine underwriting 
interests will be appointed to study the 
problem of overlapping powers in the 
Dominion. These committees are to be 
composed of company executives who will 
give consideration to the growing im- 
portance of inland marine coverages and 
who will review the decisions of Ameri- 
can underwriters and the marine defini- 
tion accepted by the National Conven- 
tion of Insurance Commissioners for use 
on this side of the Canadian border. 

In Montreal the opinion is that to curb 
the broader covers written by inland 
marine companies will not be altogether 
easy as some companies dvuing business 
in Canada not controlled there. 
However, Canadian insurance men are 
convinced that something must be done 


are 


there to curb uncontrolled competition 
and that these committees will be suc- 
cessful in the end in defining the under- 
writing pow -s of the three classes of 
Whether the definition of 
the American commissioners’ organiza- 


companies. 


tion will be accepted in its entirety or 
used only as a working basis remains to 
be seen. 

The Canadian fire and casualty or- 
ganizations both had talked this ques- 
tion over on numerous occasions before 
a decision was reached to co-operate in 
seeking to arrive at a solution. Numer- 
ous cases are reported in Canada of fac- 
tories and even dwellings being insured 
against fire under inland transportation 
pokcies. The rates are so low as to be 
ridiculous according to some Canadian 
company representatives. American and 
foreign companies other than British 
have been writing the larger part of the 
inland marine business in Canada. 

While some Canadians feel that many 
months may be consumed in arriving at 
Satisfactory definitions of fire, casualty 
and inland marine writing powers, others 
are hopeful that the work done in the 
United States on the same problem will 
eliminate much preliminary effort. With 
reports of American meetings available 
and with the American conclusions at 
hand, the Canadians have valuable ma- 
terial to work with, even though some 
modifications may have to be made to 
fit conditions in Canada which are not 
duplicated here, particularly with respect 


to the competition of non-admitted in- 
surers, 
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“Sign Language”’ 


Frank H. Davis, this Company’s Vice President in 
charge of Agencies, is saying substantially this in his 
monthly message to our Field, published in The Penn 
Mutual News Letter:— 


The 57 varieties of economic language that are flying 
around the country nowadays leave most of us dumb, 
but the last two months’ mounting flock of plus signs 
show that life underwriters have reacquired their skill 
in the use of “sign language.” 


Yesterday is a canceled check. Tomorrow we may 
overdraw our account. Today’s balance is what we 
must trade with. Let us believe that yesterday’s depres- 
sion is passing. Let us not anticipate an overdraft on a 
possible disappointing future. Our daily balance for 
the last two months has sufficed to reverse the produc- 
tion trend. That balance we still have. Faith, courage, 
industry are the ever-present ingredients of success. 
Let us mix them, use them, and day by day grasp our 
daily profit. 


THE PENN MUTUAL LIFE INSURANCE CO. 


WM. A. LAW, President 
PHILADELPHIA 


Independence Square 























Northwestern Mutual 
Field In Three Day 
Home Office Meeting 


President M. J. Cleary Gets Rousing 
Reception From Agents’ 
Association 


MAY WRITE FEMALE RISKS 
E. H. Earley Elected President of 


Agents’ Association; R. H. 
Pickford Vice-President 








More than 1,100 were in attendance at 
the annual convention of the Northwest- 
Mutual Life field representatives 
held at the home office of the company 
in Milwaukee Monday, 
Wednesday of this week. 


erm 


Tuesday and 
President M. 
J. Cleary was given a rousing reception 
when he appeared at the opening ses- 
sion to greet the company’s representa- 
tives. 

A feature of the program was the se- 
ries of group meetings which rotated un- 
til there were ten of them, each with 
a prominent field man or general agent 
as chairman. 


Company May Write Women 

A bit of news that created a great deal 
of interest at the meeting was that the 
Northwestern Mutual is seriously consid- 
ering the writing of female risks. 

Clarence H. Poindexter, St. Louis, pre- 
sided as chairman of the opening ses- 
sion in his capacity as president of the 
association during the past year and he 
responded to the greetings and address 
of the president. 

New Officers of Field Organization 

E. H. Earley, Brooklyn, was elected 
president of the Association of Agents 
of the Northwestern Mutual Life at the 
general session succeeding Mr. Poin- 
dexter. Roswell H. Pickford of Cedar 
Rapids, was named vice-president, and 
Gerald H. Young of Milwaukee, was re- 
elected secretary and treasurer. 

Francis R. Olsen of Minneapolis was 
elected chairman of the standing com- 
mittee. Other members elected to the 
committee are Charles S. Beck of Tole- 
do, Ray O. Becker of Peoria, Cliff R. 


Garrett of Sioux City and M. Lyle 
O’Connor of Oshkosh. 
The Special and Soliciting Agents’ 


Association elected C. B. H. Loventhal 
of Nashville, president, succeeding Ed- 
win Gould of Omaha. F. R. Olsen of 
Minneapolis was named first vice-presi- 
dent, Charles S. Beck, Toledo, second 
vice-president, and Clarence E. Smith, 
Chicago, was re-elected’ secretary and 
treasurer 

Adon N. Smith, Jr. C. L. U., Cleve- 
land, was named president of the Agency 
Supervisors Group. Philip Baldwin, 
Washington, was named vice-president, 
and Gerald H. Young, Milwaukee, secre- 
tary and treasurer. The executive com- 
mittee included Harry Krueger, C. L. U 


New York City; Milo P. Flickinger, 
Springfield, Ill, and Bert B. Boyd, 
C. L. U., Kansas City, Mo. 
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Announcement 


On September Ist, there will be an 





increase in premium rates under 


the following contracts: 


1. Life Annuity 

2. Joint Lifeand Survivor Annuity 
3. Refund Life Annuity 

4. Cash Refund Life Annuity 


5. Life Annuity with 
Stipulated Payments 


—Organized Service— 


THE KEANE-PATTERSON AGENCIES 


225 W. 34th Street, New York City SF Sf CHickering 4-2384 


LEYENDECKER BRANCH JOHN ST. BRANCH PERSHING SQUARE BRANCH 
225 Broadway 60 John Street 100 E. 42nd Street 
| Tel.: BArclay 7-3670 Tel.: JOhn 4-4107 Tel.: AShland 4-8610 
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Steady Rise of Grant L. Hill to Lar 


New Director of Agencies for Northwestern 
Mutual Life One of Youngest Executives to 


Head Field Organization of a Great Company 


The board of trustees of the North- 
western Mutual Life at its meeting in 
Milwaukee on Wednesday elected Grant 
L. Hill, production manager of the Clif- 
ford L. McMillen agency in New York, 
director of agencies of the company suc- 
ceeding Charles H. Parsons who died re- 
cently. 

Mr. Hill has made in a few years a 


remarkable impress on the life insur- 
ance fraternity of New York, achieving 
a position of leadership particularly 


among the younger men. As president 
of the New York Chapter of the C. L. U. 
and in other activities he has been a real 
influence for higher standards of life in- 
surance practice. With his attractive, 
confidence-inspiring personality, Mr. Hill 
has gained a vast circle of friends both 
within and outside Northwestern Mutual 
ranks. Although only 36 years old he 
has proved his capacity for large respon- 
sibility by the marked success he has 
made in the business. 

Just two years ago Clifford L. Mc- 
Millen persuaded Mr. Hill to give up 
personal production, in which his record 
was outstanding, and return to agency 
organization work. He joined the Mc- 
Millen agency as production manager 
and although almost a stranger in North- 
western circles very quickly attracted 
the favorable attention of Northwestern 
field men and home office officials. Prior 
to joining the Northwestern, Mr. Hill 
had made a real name for himself in or- 
ganization work for a prominent New 
York City agency of another company, 
and topped it off by going into personal 
production and becoming better than_a 
million dollar producer annually. His 
personal production record was the more 
remarkable because of the fact that 
practically all of his business was done 
with total strangers—the contacts being 
made as the result of a direct-by-mail 
program and a developed system of ref- 
erencing. 


Grant Hill’s Career 


Mr. Hill was born December 24, 1896, 
in Des Moines, Iowa. He received his 
early education in the public schools of 
that city and later at the University of 
lilinois, from which institution he with- 
drew for financial reasons. He then 
started to sell life insurance in Minne- 
apolis with a view to earning enough 
money to complete his academic educa- 
ton. The World War came on, how- 
ha and Mr. Hill enlisted in the Marine 
Corps as a buck private, later rising to 
the position of first lieutenant. Much of 
his time during the War was spent 
abroad training and relaying troops to 
the front. 

When the War ended Mr. Hill re- 
turned to this country, but not for long 
—a girl, now Mrs. Hill and the mother 
of Grant Hill, Jr., inspired him to return 
to London where he found employment 
as a salesman for a well-known Amer- 
can concern and later was made its 
British sales manager. Incidentally, he 
found time to woo and wed the ‘ ‘girl of 
his dreams.” 
Coming back 
{ iil very 


to New York in 1922, 
quickly returned to his 
first business love—life underwriting. 
That his previous efforts in this field 
os been unusually effective is evidenced 
y his being chosen by Clifford L. Mc- 
Millen, a veteran in organization work, 


to assist him in building an outstanding 

gency for the Northwestern in New 
York City, and now by his election to 
the high office of director of agencies in 
that company. 


Some Notable Predecessors 


As leader of the agency force of the 
Northwestern Mutual Mr. Hill, at the 
age of thirty-six, is the youngest man 
ever elected to that position and has as 
predecessors in this office such noted 





leader you and I ought to be able to 
give effect to many good ideas.” 


Active in C. L. U. Work 


Mr. Hill was one of the first two men 
in New York City to have conferred 
upon him the title of Chartered Life 
Underwriter, having successfully passed 
the examinations in 1928. When asked 
if the C. L. U. degree was of any help 
to him in his work, Mr. Hill said: 

“While the use of the C. L. U. degree 





Following are some 
Don’t pass up your best bets. 


than half the battle; otherwise, 


Yes. 


as it does to say 


ask him for names or references. 


producer. 


to contact. 





Few prospects are 100% combative. 


I see little excuse for a man not knowing his own business. 


is not an important or frequent factor in the day’s 


The more you contact the easier it is to know where and with whom 


Sales Viewpoints of Grant Hill 


sales viewpoints held by Grant L. Hill: 

The best bet is the man in front of you. 
It is not always easy to see the man you want to see, but once confronting 
him at his desk the opportunity is yours to grasp. 
of a general who after mapping out a skilful campaign of strategy, cz aptures 
various vantage points, is in a position to take an 
offensive, and then does not follow through? 


What would you think 


even more vigorous 
It is necessary to win more 


there is no real victory. 


It takes will power to say No just 


The prospect who continues to resist your sales 
pressure and does it successfully will not be nearly so adamant when you 
The successful agent will walk out of 
nearly every interview with something. 


If not a sale, then at least a lead. 


One of 


the best ways to learn it is to concentrate on essentials. 


Accidents will happen, lucky breaks are not uncommen, but an accident 


work of a consistent 





men in the life insurance business as 
Willard Merrill, A. W. Kimball, Henry 
F. Norris, George E. Copeland and 


Charles H. Parsons, all of whom were 
selected on a strictly merit basis from 
the ranks of the Northwestern Mutual. 

In commenting on Mr. Hill’s qualifica- 
tions for the responsibility he is about 
to assume, Clifford L. McMillen said: 
“He is a splendid organizer, educator 
and developer of men. He has learned 
the life insurance business from the 
ground up and appreciates fully the dif- 
ficulties which beset general agents and 
field men alike. He is a dynamic leader 
of men whose genuine sincerity over- 
shadows every other characteristic; and 
best of all, he has a capacity for friend- 
ship possessed by few. The loss of his 
services and radiant personality will be 
felt for a long time by me and by my 
associates, but we are most happy to see 
him rewarded by a larger opportunity.” 

In a talk before the officers and gen- 
eral agents of the company at a dinner 
in his honor, Mr. Hill said, “In my mind 
this is not a reward given for past per- 
formances, but an opportunity and chal- 
lenge for future service, growth and de- 
velopment. Henceforth -your problems 


are my problems and together we will 
solve them. There are no bad times for 
good ideas, and with M. J. Cleary as our 


could easily be overdone, surely it re- 
quires little imagination to appreciate 
its value in the selling field if properly 
employed. As my business is done wholly 
with strangers I have found the degree 
to be particularly helpful. It lends dig- 
nity to our calling and undoubtedly gives 
weight to ideas advanced to a prospect 
one has met for the first time. 

“And of equal importance, I find many 
business men appreciative enough of the 
idea behind the degree to stress it when 
giving me a reference to a friend or 
associate. I feel that any underwriter 
who can qualify is making a big mistake 
if he is not preparing himself to take 
the next series of examinations.” 

Mr. Hill is expected to take up his 
duties as director of agencies of the 
Northwestern Mutual at its home office 
in Milwaukee as soon as he can arrange 
his business affairs in New York City. 

Mr. Hill’s Career with Marines 

After joining the marines Mr. Hill was 
sent to Mare Island, California, and from 
there East again to Quantico, Virginia, 
where he became a second lieutenant 
and went across the sea as regimental 
adjutant. His job in France was train- 
ing and relaying of troops to the front. 
He went into Germany with the Fifth 
Marines Second Division in 1919 and 
was made regimental munitions officer. 


eT 


Responsibilities 





GRANT L. 


HILL 


Before being mustered out he had risen 
to first lieutenant. Ona leave he went 
to the Riviera and there met the girl 
who became Mrs. Hill 

Returning to the United States he re- 
mained a month or so when he decided 
to return to Europe to prosecute an- 
other campaign—one of courtship. He 
decided to work his way over and did so 
as a stoker on a ship. It was a hard 
job for a youth, and he was mighty glad 
when he landed. There was still another 
problem and that was getting a job, es- 
pecially di ficult as there were millions 
of unemployed in England. 

Quick aay as Sales Manager 

After three days in which nothing en- 
couraging developed Mr. Hill decided his 
best opportunity was to solicit work 
from American firms in England. 

He locked himself up with a telephone 
book and a short time thereafter found 
himself in the office of the Ingersoll 
Watch Co. Instead of walking out when 
told there was no position vacant he 
argued the matter and demanded the 
right to prove what he could do as a 
salesman. Finally, he broke down the 
resistance and was told he could have a 


trial job as a clerk in the company’s 
store in Regent Street. His sales the 
first week were double those of any 
other clerk, which led the company t 


investigate. Upon questioning the young 

\merican it learned that he was not sat- 
isfied in making a routine sale when a 
window shopper came in and asked for 
a watch in the window. The cheap- 
priced watches were on display for 
passers-by in order to catch their at- 
tention. All of Hill’s sales were of 
higher-priced watches. He soon becam« 
manager of the store and was then made 
general sales manager at the Lond 
headquarters. This meant being head 
of a fleet of thirty-two salesmen. 

After four years with the Ins gers: 
people Mr. Hill accepted a flatte 
proposition to be British manager a an 
Antwerp concern and when it blew up 
in 1922 he returned to this country 


(Continued on Page 7) 
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President Cleary Tells Agents 
Of Splendid Record of Company 


Pays Tribute To Remarkable Achievement of Dr. Charles E. 
Albright for Twenty-Seven Years; Faith in Farm 


Mortgages; Lessons of Moratorium 


In his address before the convention 
of the Northwestern Mutual Association 
of Agents at the Home Office Monday 
morning, President M. J. Cleary spoke 
in fine tribute to the men who have at- 
tained leadership in the company. 

“The Northwestern is _ particularly 
proud and appreciative of the record of 
Dr. Charles E. Albright,” said President 
Cleary. “That record is unequalled and 
unbroken over a period of twenty-seven 
years. No other man in this or any 
other company, so far as I can learn, has 
approached his record. During those 
twenty-seven years the Doctor has 
placed more than fifty-eight and one- 
half million of ‘paid-for’ business (an 
average of over two million, one hundred 
seventy thousand dollars per year) with 
the Northwestern. He has of course 
placed many more millions in other com- 
panies. Dr. Albright is probably the 
most widely known and generally recog- 
nized leader in the selling end of life 
insurance today.” 


Discusses Moratorium 


In speaking of the moratorium of 
policy loans and surrender values that 
came into existence in the early part of 
March, 1933, Mr. Cleary said: “The 
moratorium was brought on by forces 
outside of the field of life insurance. 
Forces with which life insurance had no 
connection and over which it had no 
control. The general collapse of values, 
bank failures and bank holidays pro- 
duced fear—in many cases bordered on 
hysteria. There had been no default nor 
delay except in a few minor cases on the 
part of life insurance in meeting its ob- 
ligations, yet thousands lost confidence 
and rushed for their life insurance re- 
serves. State officials and legislatures 
resorted to the moratorium to protect 
the policyholder against the consequence 
of a persistent raid that might have com- 
pelled the companies to sacrifice invest- 
ments in a bewildered and depressed 
market. 

“The action of the public authorities 
has been fully justified. No policyholder 
lost a dollar because of it. Few, if any, 
policyholders were cenied they 
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CLIFFORD L. McMILLEN, 


General Agent, New York City, 
Made Closing Address Wednesday 











M. J. CLEARY, 
President, Northwestern Mutual Life 


actually needed. At worst, the payment 
was only temporarily delayed. The in- 
tegrity and safety of the institution of 
life insurance was preserved and pro- 
tected against the effect that fear might 
have inflicted. It emerges from this dis- 
tressing period with all of its normal 
strength and vigor, stronger and safer 
than when the storm struck. 

“There has never been a day during 
all of this period when the Northwestern 
could not meet every demand that was 
made upon it without the sacrifice of its 
securities. It has in its banks today sev- 
eral millions more cash than it normally 
carries. It has in its vaults several mil- 
lions more in government bonds than at 
any time in recent years. The North- 
western has always been sound and safe 
—it is sound and safe today. 


Billions Paid Out 
“For four years the Northwestern and 
other companies have poured out hun- 





E. H. EARLEY, 
Newly elected President of Assn. of 
Agents, Brooklyn, New York 


dreds of millions—in fact  billions—an- 
nually in cash to their policyholders to 
meet all kinds of needs. These demands 
have been met in full and on time. Ex- 
cept in the case of a very few minor 
companies, no policyholder has lost a 
dollar or been required to accept a penny 
less than his contract called for. In the 
few minor cases of default the troub!le 
did not result from any weakness in the 
life insurance structure. It came from 
weakness in the men who managed the 
companies. The cases were remarkably 
few in number and comparatively trifling 
in amount. Unfortunate as these few 
cases are, they will serve to make pres- 
ent and prospective policyholders more 
conscious of the importance of manage- 
ment. That will be good for the busi- 
ness and for the public. 


“We, as a people, forget quickly. It 


is generally good that we do. Carrying 
our troubles of the past around with ys 
serves no useful purpose. Another thing 
—we instinctively are gamblers; we like 
to take a chance. Twenty million of ys 
were burned in 1929. Millions are now 
back at the fire. Now, I don’t want this 
understood as decrying investing jp 
stocks, bonds, or real estate. I do, how- 
ever, want to point out that just buying 
and having what we bought increase jp 
value does not complete the story. We 
learned that very recently. Knowing 
when to sell and then seiling is very 
important. 

“The Northwestern is a pioneer in the 
farm mortgage field. Its experience jn 
this field has been uniformly good. This 
statement applies to our experience 4yr- 
ing the past four years. The >od farm 

(Continued on Page 6) 


Northwestern Mutual Shows 


Gross Assets Over Billion 


Gain in Assets For Year of 2%; Persistency of Its Business Re. 


vealed in Only Slight Decrease of Insurance in Force; More 
Than $71,000,000 Paid to Policyholders in Six Months 


Many interesting figures were submit- 
ted by the officers of the Northwestern 
Mutual Life to the trustees in session at 
Milwaukee Wednesday afternoon. 

In spite of the fact that for the first 
six months of 1933 the new business put 
upon the books amounted to $93,321,837, 
which was a decrease of some 30% from 
the same period of 1932, the total insur- 
ance in force in the company as of June 
30, 1933, was $3,905,599,222, or a decrease 
of less than 4% in the total insurance in 
force a year ago. 

A like interesting as well as satisfac- 
tory state of affairs was revealed as to 
assets. Notwithstanding the fact that 
there was a necessarily marked decrease 
in new and renewal premiums, a slight 
lessening in general interest receipts and 
an increase of some $142,000 in taxes, the 
gross assets of the company reached a 
total of $1,013,013,702 on June 30, 1933, 
showing an increase of approximately 2% 
for the fiscal year. These assets are made 
up mainly of mortgage loans on real es- 
tate as follows: Farm loans, $198,000,000, 
or 19.59%; city loans, $188,000,000, or 
18.59% ; bonds (U. S. Government, state, 
county and municipal, Canadian Govern- 
ment, railroad and public utility) amount- 
ing to $294,000,000, or 29.10%, which in- 





HERMAN 


FRICKE, 
President, Marathon Club, 
Omaha, Neb. 


cludes over $33,000,000 of U. S. Govern- 
ment bonds; real estate, including the 
home office property, $27,000,000, or 
2.75%, and policy loans, $238,000,000, or 
23.53%. 

The total real estate owned by the 
company outside of its home office prop- 
erty in Milwaukee consists of farm prop- 
erties, representing only 1.90% of total 
assets and city property which involves 
but fifteen-hundredths of 1%. 

Death claims paid by the company for 
the six months period amounted to near- 
ly $23,000,000, which was a slight de- 
crease over the like period of 1932. Divi- 
dends paid to policyholders within the 
six months period aggregated over $20- 
000,000. Surrender values to the amount 
of some $26,000,000 were paid. The total 
amount paid out to policyholders and 
their beneficiaries in the six months end- 
ing June 30, 1933, was over $71,000,000, 
representing a decrease over the like 
period of 1932 of only one-half of 1%. 

The company paid taxes amounting to 
$3,036,163 in the first six months of 1933, 
which was an increase of approximately 
5% over the same period of the previous 
year. Commissions to agents in the 
period under consideration decreased a 


little over $1,000,000. 





THEODORE A. PEYSER, 
Agent for Northwestern Mutual, New 
York City, and Congressman 
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T. M. Riehle Gets Endorsement of 


The New York City Association 


Fine Spirit Prevails at Meeting; Company Vote Made 
Unanimous; Both Sides Avoid Making Campaign 
an Association Issue; Vote 2934 to 91/4 


The difference of opinion among the 
membership of the Life Underwriters As- 
sociation of New York City as to en- 
dorsing Theodore M. Riehle for president 
of the Nationat Association was settled 
without fireworks and in a fine spirit of 
sportsmanship at the special meeting 
called for this purpose and held at the 
Hotel Astor, Thursday afternoon of last 
week. After a vote by companies which 
resulted in 2134 votes for Mr. Riehle and 
9% votes against his endorsement 
the vote was made unanimous. As pre- 
viously stated in The Eastern Under- 
writer, this meeting was brought about 
by adherents of Mr. Riehle who were not 
satisfied to accept, as conclusively rep- 
resenting the association opinion, the pre- 
vious vote of 20 to 9 by the executive 
committee against recommending Mr. 
Riehle’s name to the advisory nom- 
inating committee of the National Asso- 
ciation. 

Settled by Company Vote 


More than 500 members were present. 
By far the largest company representa- 
tion was that of the Equitable Society, 
f which Mr. Riehle is a general agent. 
In view of the nature of the meeting the 
technique of parliamentary procedure 
was extremely important. A surprise was 
sprung immediately after the motion to 
endorse Mr. Riehle was presented by 
Harry Gardiner, John Hancock, when 
Gerald A. Eubank, New York manager 
f the Riehle campaign, introduced a 
supplementary motion again invoking a 
provision of the by-laws calling for a 
company vote instead of an individual 
vote. In presenting this motion Mr. 
Eubank explained that in the test of sen- 
timent within the association on Mr. 
Riehle’s candidacy it was desired to avoid 
any inference that the meeting was 
packed by either side. As the company 
vote was decided upon as a result of this 
move by the Riehle forces, it required a 
caucus by the representatives of each 
company and each of the _ thirty-one 
companies in the hall caucused at differ- 
ent points in the room. There were per- 
haps half a dozen companies with but 
one representative and possibly an equal 
number with but two present. But the 
one representative with the single vote 
counted as much in the result as the 
large delegation of the Equitable Society 
with approximately fifty persons voting. 
There were a few split votes reported. 
Five companies split one-half for and 
one-half against. Three companies split 
three-quarters for and one-quarter 
against. 


Spirit of Sportsmanship Prevailed 


President Frank T. Mulligan opened 
the meeting with an explanation of how 
it was called and its purposes. Harry 
Gardiner read the resolution which had 
been sent to every member of the asso- 
ciation endorsing Mr. Riehle to the ad- 
\isory nominating committee and closed 
by moving the adoption of the resolution. 
Frank W. Pennell, State Mutual, second- 
ed the motion and in doing so sounded 
a note which prevailed throughout the 
meeting. “It is my sincere hope,” said 
Mr. Pennell, “that we may quietly settle 
this difference of opinion through ballot 
rather than debate since it is further my 
pinion that if we were to discuss this 
resolution throughout this day and night 
it would not result in changing a single 
mind or a single conviction in the group 
! members here assembled. It seems 
° me that never in the history of this 
he oe? have our trade associations had 

© place in the sun they occupy today. 


Instead of social and commercial assem- 
blies they have become adjuncts of gov- 
ernment, our own association not except- 
ed. I hope, therefore, that nothing will 
happen at this meeting which will in any 
way disturb the uniformity of our march- 
ing ranks. Regardless of how this ballot- 
ing results today I have one purpose: to 
leave this meeting without rancor, or 
prejudice, or indignation; loyal to my 
fraternity, my profession and to this as- 
sociation.” 

In explanation of the attitude of the 
executive committee of the association 
Gustav C. Wuerth stated that the com- 
mittee desired to take no position offi- 
cially on the issues before the meeting. 
“We want no controversy in this asso- 
ciation,” said Mr. Wuerth. When the 
final vote showing a majority at the 
meeting favoring a Riehle endorsement 


was recorded Mr. Wuerth, as spokesman 
for the executive committee, moved that 
the vote be made unanimous, which was 
done by viva voce vote. 


Watch Parliamentary Moves 


3ecause of the importance of the par- 
liamentary angles on this occasion there 
was a strict observance of procedure. 
Harry E. Morrow, former president, filled 
the office of referee on parliamentary 
questions, especially on interpretation of 
the by-laws as he was chairman of the 
committee which revised the by-laws of 
the association six or seven years ago. 
He was picked for this chairmanship at 
that time because of a long experience 
with parliamentary practice. 

President Mulligan was complimented 
at the meeting and afterwards by mem- 
bers of both camps for the fairness and 
skill with which he presided in what was 
conceded to be a difficult situation. It 
was the first meeting of the association 
proper over which President Mulligan 
has presided and his forthright, compe- 
tent and businesslike manner of conduct- 
ing the meeting was praised. All of the 
spokesmen approached the subject of the 
meeting in conciliatory vein and with the 
general purpose of facilitating a free ex- 
pression of opinion of the membérship 
and getting the subject behind the asso- 
ciation. Among other speakers than 





Union Central, Los Angeles 
Smith has been appointed 
a general agent for the Union Central 
Life in Los Angeles to work under the 
Los Angeles agency managed by Mark 
S. Trueblood. He will have a separate 
organization but will co-operate with and 
report through the Trueblood agency. 

Mr. Smith has had a coast to coast 
career in selling life insurance, having 
been in the field in Philadelphia, Des 
Moines and Southern California. He is 
a graduate of the University of Iowa 
and holds the C. L. U. degree. 

A prominent American Legionnaire, 
Mr. Smith was decorated by the French 
and United States governments for his 
war service. He is at present comman- 
der of the Eighteenth District of the 
American Legion and prominent in the 
Army and Navy Club. He is also presi- 
dent of the University of Iowa Associa- 
tion. 


Norvin E. 





those previously mentioned were Julian 
S. Myrick, Ralph G. Engelsman, H. Ar- 
thur Schmidt and Horace N. Wilson. The 
last named is president of the Equitable 
Society Managers Association of New 
York. 
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In Tribute to President Cleary 


Clarence H. Poindexter, St. Louis, pres- 
ident of the Northwestern Mutual Asso- 
ciation of Agents last year, in responding 
to President Cleary’s welcoming address 
to the agents at the convention held at the 
home office this week made the following 
address: 


Mr. Cleary, the demonstration you have 
just witnessed marks a new high point 
in the enthusiasm expressed by the mem- 
bers of this Association for you. This 
enthusiasm, appreciation and_ endorse- 
ment was pent up and accumulated dur- 
ing the trying months just passed. Close 
as you are to many of the members of 
the Association, this is our first oppor- 
tunity to greet you as president and hail 
you as our new leader. Mere words 
could never more eloquently convey to 
you the promise of complete loyalty, co- 
operation and confidence from each and 
every one of us as has this demonstra- 
tion. 

Your reference to the loss of our great 
friend, Charles H. Parsons, moved us 
deeply. Having been one of us in the 
field before becoming director of agen- 
cies, he was right in his knowledge of 
what was required from soliciting, spe- 
cial, district and general agent. This 
gave us the feeling that we had in the 
home office another one to whom we 
could turn, who understood our prob- 
lems, was sympathetic and yet knew the 
company’s side of it, so that his decisions 
would be fair to all*concerned. His six 
years in the home office served to further 
increase our belief and confidence in him. 
We have missed him, yet we know that 
the man to be elected to succeed him will 
be one just as capable, just as under- 
standing, just as sympathetic and just as 
fair as our beloved Charles H. Parsons. 

No president of a great life insurance 
company ever assumed his office at a 
time of such historic importance than did 
you, Mr. Cleary. We know that you were 
immediately confronted with minute to 
minute problems, for which you had no 
guidance in precedent or tradition. Noth- 
ing could have endeared you more to the 
men in the field than did the fact that 
during such a period you found time to 
send us courageous and reassuring mes- 
sages that sustained our faith and gave 
us an understanding of our problems. 
Possession of the information added to 
the sureness of our knowledge that the 
Northwestern was and is in all essentials 
what we would have it be. 

While you were facing those problems 
we in the field were facing problems as 
new to us as yours were to you. We 
were sure that you had confidence in our 
desire to meet those problems and situa- 
tions fearlessly, intelligently and with 
helpfulness to both the company and its 
policyholders. It is gratifying to have 
your expression of understanding and ap- 
preciation of the time lost from produc- 
tion in carrying on with our policyhold- 
ers so that they might have the best 
service and a continued faith in the 
value of their Northwestern insurance as 
well as the Institution of Life Insurafice. 

Just a word of appreciation for the en- 
largement of our field to include boys 
after reaching age 10. For many years 
we have wanted to be in a position to 
provide the first insurance to sons of 
policyholders and other friends of the 
company. As soon as fathers have again 
built up their own lines of insurance to 
adequate amounts you will see a materi- 
al proof of what this means to the agent 
in starting a boy with a Northwestern 
policy. 

Your insight and understanding of 
what policyholders and the public gen- 
erally wanted in the 1932 annual state- 
ment made the Northwestern’s the out- 
standing document of its kind. The com- 





CLARENCE H. POINDEXTER, 
President Association of Agents 
1932-1933 
St. Louis, Mo. 


plete press—insurance journals, newspa- 
pers, magazines and syndicate writers— 
joined with our policyholders and the 
public in expressing approval of it, and in 
my judgment it will stand as a model for 
future life insurance statements. 

The attitude of the public is fickle and 
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shifts quickly with the trend of the 
press. We have only recently seen evi- 
dence of this fact in the criticism of sal- 
aries of life insurance executives and the 
life insurance moratorium. The unrea- 
sonable position which people took was 
astounding in some cases, but it has con- 
vinced us that the public is reading life 
insurance news. We of Northwestern 
want the public to know more about us. 
We realize that the more they know ot 
Northwestern the more the company will 
stand out as the one in which men will 
want to have their protection and invest- 
ment. 

Leaders in the advertising field tell us 
that we have a story to tell so rich in 
human values that it will be eagerly read 
and thoughtfully considered. I am sure 
there never will be a better time than 
now to consider seriously again the tell- 
ing of the story of the Northwestern—a 
company so close to the ideal that what 
we have to say should be spread as a 
great blanket of information over the 
country by the effective power of mod- 
ern advertising. I am convinced that any 
plan entered into should be a co-operative 
one developed and financed jointly by all 
the agents and the company. I have 
every hope that advertising committees 
will be appointed by the various associa- 
tions this week to act for their associa- 
tions and meet with you, and if at all 
possible that a plan be entered into which 
will give us the type of advertising we 
have so long felt would benefit all con- 
cerned. 

Mr. President, on behalf of the Asso- 
ciation of Agents I again pledge to you 
our loyalty and co-operation. I assure 
you that our optimism for the future is 
genuine and well founded. We sincerely 
believe that the forward march of this 
nation under our leader in Washington 
will be accompanied by an upward climb 
of the "Northwestern under your leader- 





FAN excellent opportunity is offered by a non-partici- 


pating company for a General Agency connection in 


New York City. Applicant must have ability to produce 
high grade business and have had experience in the non- 


participating line. References required, also record of 


past production. 


The company is located in the East and is in strong 


financial condition. 


New York. 


Correspondence will be treated with confidence. Ad- 


dress replies to 


Box 1225, | 


THE EASTERN UNDERWRITER, 
94 Fulton Street, 


Office will be located in down-town 





New York, N. Y. . | 


es 
ship. With national recovery we yj 
have an extension of the Northwesterp 
market and an increase in our sales to g 
level now far beyond our expectations 
We of the Agents Association are cer. 
tain that we are now at the threshhold 
of the Northwestern’s greatest era, 





President Cleary 
(Continued from Page 4) 


land of the country represents the most 
basic, stable and essential values jp 
America. The increased price of grain, 
meat and dairy products has greatly im. 
proved the situation of the farmer. We 
have already felt the good effect and ex. 
pect further and greatly increased bene- 
fits when the new crop of grain and liye 
stock goes to market. The increased 
prices have and will reflect their infly- 
ence in the farm field more promptly 
than in almost any other great industry. 

“Renewed business activity has greatly 
benefited our bond holdings. During the 
first six months of the year more than 
9714% of the expected interest on our 
bonds was received. When we think of 
the conditions that prevailed in Febry- 
ary, March and part of April, that in- 
terest record speaks for the character 
and quality of our bond holdings. 

“The public very properly wants to 
know that the company with which it 
deals is sound; that its management is 
honest and competent; that the general 
policy is conservative and that it is ad- 
hered to. Seventy-six years of history 
has established the Northwestern in the 
confidence of the people. There is noth- 
ing in the present picture to disturb that 
confidence.” 





NEW FARM LOAN MANAGER 

George C. Becker is the new manager 
of farm loans of the Northwestern Mu- 
tual, scuceeding H. D. Thomas, who has 
been elected vice-president of the com- 
pany. A native of Milwaukee, he was 
employed for five years in the general 
freight department of the Chicago, Mil- 
waukee & St. Paul Railroad before join- 
ing the Northwestern in the real estate 
loan department. That was in 1904. He 
has served as secretary of the finance 
committee since 1917, and since 1926 has 
been considered a junior officer under 
that title. 





MADE ASSISTANT COUNSEL 


Gerald M. Swanstrom, formerly of 
Minneapolis, has been appointed an as- 
sistant counsel in the law department 
of the Northwestern Mutual Life. Mr. 
Swanstrom graduated from the law 
school of the University of Minnesota in 
1923. He then entered the legal division 
of the Minneapolis & St. Louis railway 
under the general counsel, Mathew M. 
Joyce, present United States district 
judge at Minneapolis. Mr. Swanstroms 
work in the Northwestern Mutual off- 
ces, for the present, will have to do with 
bond investment matters. 





PITTSBURGH LIFE-TRUST AD 

The Peoples-Pittsburgh Trust of Pitts 
burgh has on display near its main ¢t- 
trance a life insurance advertisement, the 
central feature of which is a colored pic- 
ture representing some life insurance 
service, the picture being changed every 
week. Around this picture are groupe 
the names of twelve Pittsburgh agencies 
and their companies. 





HAYWARD WAS INDIAN STUDENT 

Harry E. Hayward of St. Louis, who 
retired as an agent of the New England 
Mutual Life five years ago after forty 
years in the insurance business, died last 
week. He was socially prominent, am 
numbered General John J. Pershing 
among his personal friends. An author- 
ity on Indian lore, he was known as 4 
student of the West. 
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Northwestern Mutual 


Shien Fusaeel Elected 
Vice-President of Company 


Edmund Fitzgerald, been 


trustee of the Northwestern Mutual Life 


since January, 
of the company at a 
hoard held in Milwaukee on Wednesday. 
Mr. Fitzgerald will have general execu- 
tive duties. He has been vice-president 
of the First Wisconsin National Bank 
during the past year and previously was 
vice-president of the National Bank of 
Commerce and the Second Wisconsin 
National Bank. 

Mr. Fitzgerald is a native of Milwau- 
kee, 38 years old and a son of William 
FE. Fitzgerald, president of the Milwau- 
kee Drydock Co. He is a graduate of 
Yale University, Sheffield 1916. At col- 
lege, in addition to being elected to Phi 
Beta Kappa, he was a member of the 
Colony Club and the Berzelius Society. 
His first business connection was in the 
sales department of the Patton Paint Co. 
later holding various positions with the 
Northwestern Malleable Iron Co. He 
also served as secretary of a paper com- 
pany. He has been chairman of the Mil- 
waukee Community Fund, a member of 
the executive committee of the County 
Community Fund and has other civic af- 
fliations, being a trustee of the Y. M. 
C. A. chairman of the board of Mil- 
waukee-Downer Seminary and treasurer 
of the Anti-Tuberculosis Association. 


who has 


was elected vice-president 
meeting of the 





DR. ALBRIGHT AGAIN LEADS 





Heads Northwestern Mutual Agents For 
Twenty-seventh Time; H. G. Fricke 
President of Marathon Club 
Dr. Charles E. Albright of Milwaukee 
again headed the field 
Northwestern Mutual Life for the agency 
year 1932-1933 and received his twenty- 
seventh gold medal this week at the 
meeting of the Association of Agents of 
the Northwestern Mutual held at the 
home office. Dr. Albright paid for $1,- 

791,500 during the year. 

The leader in the largest number of 
lives was Herman G. Fricke of Omaha. 
Mr. Fricke wrote new business on 17814 
lives which entitles him to serve as presi- 
dent of the Marathon Club composed of 
the company’s agents who wrote new 
business on 100 or more lives during the 
agents’ year. Others who qualified for 
the Marathon Club are: Emmett Cowell, 
Red Bud, Ill., 130 lives; C. A. Phelps, 
New Berlin, N. Y., 110 lives; Walter Red- 
erscheid, New York City, 106 lives; Her- 
man Duval, New York City, 105 lives; 
M. H. Phelps, Norwich, N. Y., 104% 
lives; C. F. Kreter, New York City, 102% 
lives; C. L. Egbert, Knoxville, Ill, 102 
lives; M. J. Hanson, Jackson, Mich., 102 
ives; G. D. Palmer, Yorkville, IIl., 101 
ives, and L. T. Stearn, Minneapolis, 
Minn., 101 lives. 

R. R. Reid of Chicago had 
1 112% over the previous year and re- 
ceived Class B honors. A. N. Otter- 
hourg, New York, headed Class C agents. 
He had a 47% increase. Arthur Koplo- 
vitz, Harrisburg, Pa., headed the Class D 
sroup. He had 15 1% increase. 


forces of the 


an increase 


C. H. PALMER’S CAREER 


Charles H. Palmer, who has been ap- 
pointed assistant secretary of the North- 
western Mutual, has been with the com- 
Pany since 1895. Following his gradua- 
s n from Harvard he was for a time in 
the National F xchange Bank of Milwau- 
kee. After being in New York City for 
a while as secretary of a firm he joined 
the Northwestern as head of the tax di- 
vision of the loan department. Here he 
remained continuously except for Red 

ats service in the Marne district dur- 
ing the World War. His father, the late 
Henry L. Palmer, was president of the 
Company from 1874 to 1908. 





EDMUND FITZGERALD, 
Vice-President Northwestern Mutual 


NAMES EXAMINING COMMITTEE 


Five Prominent Policyholders of North- 
eastern Mutual Named to Make 
Annual Survey 
The by-laws of the Northwestern Mu- 
tual Life provide for the annual appoint- 
ment by the trustees of an examining 
committee, consisting of not more than 
five nor than three policyholders 
who are not trustees, officers, junior of- 
ficers, or employes of the company. At 
the meeting on Wednesday the follow- 
ing were appointed as the current ex- 

amining committee: 
Edward J. Dempsey, an 
law of Oshkosh, Wisconsin; G 


less 


attorney at 


W. Van 


Derzee, vice-president of T. M. E. R. & 
L. Co., Milwaukee; Merle Thorpe, editor 
and publisher of Nation’s Business, 


Washington, D. C.; Ralph Starr Butler, 


vice-president and manager of General 
Foods, New York City; and John Rath, 
president of the Rath Packing Co., Wa- 
terloo, Lowa. 

This committee is required to make 


an investigation of and inquire into the 
general policies and methods pursued by 
the company, and to make a _ balance 
sheet of the books. The committee has 
authority to conduct such investigation 
in such manner as it may determine, and 
it hires its own audit company. Its re- 
port is presented at the February 
ing of the trustees each year 


mecet- 





MceGIVERAN, 
Chairman of Standing Committee 


Eau Claire, Wis. 


BEN S. 
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W. R. Chapman Tells District 
Agents of Huge Payments 


Figures designed to show that life in- 
surance has weathered the depression 
better than any other business and that 
it constitutes probably the soundest in- 
vestment being offered to the public to- 
day, were presented to the District 
\gents’ Association of the Northwestern 
Mutual Life Monday afternoon by Wil- 
liam Ray Chapman, assistant director of 
The district 
with the an- 
nual meeting of the Association of 
Agents held at the home office. 

Talking on the 
can Assets vs. the 
Mr. Chapman 


agencies for the company. 


agents met in connection 


subject “The Ameri- 
American Ash Can,” 
said $9,260,000 goes into 
the national ashcan every year, or enough 
to pay the national debt of $21,000,000,000 
in two and a half years. 

“Fraud losses account for $3,860,000,000 
of this sum,” Mr. Chapman said. “Busi- 
ness failures contribute another $1,000,- 
000,000, bank failures $1,400,000,000, auto- 
mobile accidents $2,500,000,000, and fire 
losses $500,000,000. 

“It is impressive to note that through 


all this period of stock crashes, bank 
and business failures, the life insurance 
companies paid out an average of $6,000,- 


000 a day in cash to beneficiaries of their 


policyholders Despite this, they have 
increased their assets by slightly more 
than $1,000,000,000 a year over the last 
three years.” 


Referring to the depreciation in stocks 
and bonds during the past three years, 
Mr. Chapman said it was one and one- 
half times the life insurance coverage, 
maintained through the payment of only 
3% of the amount involved. Since 1929 

policyholder’s life in- 


the value of the 
surance investment, considering all in- 


solvency losses, will not exceed 91 cents 
on every $1,000 of average net reserve 
held by all ——— Thus the institu- 
tion of life insurance was 99.9% safe 


throughout a period of extraordinary 


financial strain 


ELECTS NEW TRUSTEE 

Clifford F. Messinger, president of the 
Chain Belt Co. of Milwaukee, was elect- 
ed trustee of the Northwestern Mutual 
Life at ng meeting of the board this 
week. He is a native of New Haven and 
a graduate of Yale University. Mr. Mes- 
singer entered the service of the Chain 
Belt Co. as an apprentice after leaving 
college and in twenty-two years has 


worked his way up to the presidency. 





RALPH M. HAMBURGER, 
Minneapolis, Minn. 
Banquet Chairman 
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Company Acai Toshiee 


To Winners in Contests 


In the annual contest of general agents 
of the Northwestern Mutual Life for the 
silver Conservation Cup offered by the 
president, Langford & Fahey of St. Paul 
carried off the prize this year. The cup 
is awarded on points and percentages 
credited for low lapse, previous member 
business and per capita production. The 
winners tied with Cameron & Caroll. 
Oshkosh, Wis., each with 362 points and 
percentages of 90.50, but obtained first 
rank according to leadership in two of 
the three factors. Third in rank was 
Reynolds & Engel, Dayton, O., with 361 
points and 90.25%, followed by M. W 
Mack, Cincinnati, O., with 354 points and 
88.50% standing. The Mack agency has 
won the cup nine times during the 
twelve years previous to this past year. 

B. A. Brigadier, New Hampton, Ia., 
was awarded the District Agents Cup, 
ranking first with 8408 points out of a 
possible 10 points. He has a contract 
under the J. C. Garland general agency. 
Competition for the prize is based on 
five factors and failure to earn at least 
a fraction of a point in each of them 


disqualifies a district agent. The three 
next ranking district agents are G. D 
Palmer, Yorkville, Ill, under the B. J 
Strumm general agency, with 7.783 
points; R. D. Buss, Centerville, am un- 
der the TJ. H Copeland general agency, 
— _ points, and C. N. tolls. Ma- 
comb, TIl., ae Tes the R. O. Becker gen- 
oa agency, with 3.876 points 


Grant Hill 


(Continued from Page 3) 


Making friends with passengers on the 
ship he formed one friendship which re- 
sulted in a business partnership. Later, 
he formed Loughrey & Hill, a merchan- 
dising outfit. After six months in that 
business he decided to return to life in- 


Strumm general agency, with 7,783 
Mr. Hill, at the present time, is the 
immediate Past President of the New 


York Chapter of Chartered Life Under- 
writers, a member of the executive com- 
mittee of the Life Underwriters’ Asso- 
ciation of New York City, and a member 
of the board of directors and treasurer 
of the Sales Executives’ Club of New 
York City. 


H. A. MERRIFIELD PROMOTED 


Herbert A. Merrifield has been ap- 
pointed assistant manager of farm loans 


of the Northwestern Mutual, after a 
year’s service with the company. He pre- 
viously was president of the First Na- 


tional Bank of Hankinson, N. D., where 
he had worked since 1907. He is a mem- 
ber of the North Dakota bar. 





NEW BUFFALO MANAGER 
The Colonial Life has appointed Wil- 
liam P. Hinton manager at Buffalo: Al- 
bert J. Tinko assistant manager at Char- 
leroi, Pa. and John P. Williams assist- 
ant manager at Passaic, N. J. 


LINCOLN CO. CHARTER APPROVED 

Organization of the Lincoln Mutual 
Life, new company of Louisville, Ky., is 
going ahead, with the charter now ap- 
proved by the Secretary of State as well 
as Insurance Commissioner Senff and the 
Attorney General. 


BUSINESS IMPROVING 
German life insurance is improving 
generally, according to figures compiled 
there. Lapsation has dropped consid- 
erably. In spite of poor economic 
ditions and disturbed political life the 
insurance in force at the end of last 
vear was greater than in 1913, being 
17,931,000,000,000 marks against 14,095,- 
000,000,000 the year before the war. 


GERMAN 


con- 
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| Underwriting Executive of | 
| Mutual Benefit 


ALFRED J. RILEY 
\lfred J. Riley is now underwriting 
executive of the Mutual Benefit Life, 


having been selected to head the newly- 
created underwriting department. For 
eleven years Mr. Riley has been assist- 
ant mathematician, and during the past 
five years has been giving a good deal of 
his time to the selection of risks from 
the executive viewpoint. 

More than twenty-five years with the 
company, Mr. Riley was made assistant 
mathematician in 1922. He relinquishes 
this title in his new post. 

A member of the executive council 
of the Home Office Life Underwriters 
Association since its organization, Mr. 
Riley is at present treasurer. He is a 
fellow of the Actuarial Societv of Amer- 
ica and an associate of the American 


Institute of Actuaries, also a member of 
several mathematical and economic as- 
sociations 


ELEVEN ALLOTMENT PLANS 
Prudential Policies Taken by Employes 
of Organization in United States 
and Canada 
Salary allotment plans for life insur- 
ance in the Prudential have been adopt- 
ed recently by eleven business organiza- 
tions in the United States and Canada. 
The firms are the Acme Egg Co.,, Inc., 
New York City; Ashurst Dairy, Dayton, 
O.; Blyth Motor Sales, New Toronto, 
Ont., Canada; Carpenter Rapid Transit 
Lines, Corning, N. Y.; Central Cream- 
ery Co., Waterloo, [a.; Columbus Iron 
Works Co., Columbus, Ga.; Dinsmore 
Dairy Co., Jacksonville, Fla.; Gilles Drug 
Co., Inc., Terre Haute, Ind.; Lesh Oil 
Co., Ottawa, Kan.; Progressive Laundry 
& Dry Cleaning Co., Dayton, O., and W. 
S. Shinault Wholesale & Retail Grocery, 

f Somerville, Tenn. 

ZISCHKE’S ONE-DAY DRIVE 
Sixty-Six Applications Brought in, Start- 
ing at 4 O’Clock in the Morning, 
by Chicago Agents 
The Union Central Life Chicago agen- 
cy, of which Herman A. Zischke is man- 
ager, held a one-day drive which resulted 
in sixty-six applications for $309,133 be- 
ing turned in There are forty-one 
agents in the organization, so that this 
is an average of one and a half appli- 
cations per agent. The announcement of 
the drive was made to the agency force 
two days before the event. Every agent 
who produced on that day was a guest 
of the agency at a party that night. Rob- 
ert Keeley won the prize for the most 
applications, having six, and he was also 
the first to register an application in the 
office, at 4:15 in the morning. J. B. 
Wood won the prize for the greatest 

volume with $38,000. 
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Top $2,000,000,000 


REPORT FOR FIRST SIX MONTHS 





Cash in Home Office Banks Greater by 
$15,672,000; Income of $1,000,000 
a Day 





Total assets of the New York Life 
have crossed the $2,000,000,000 mark, due 
to an increase in assets during the first 
six months of this year amounting to 
$25,987,000, which brought the total just 
over $2,000,000,000. The company’s finan- 
cial statement for the half year as issued 
by President Thomas A. Buckner shows 
this increase as the result of a difference 
between the total income of $189,117,000 
and disbursements of about $163,130,000. 
These disbursements included over $130,- 
778,000 paid out to policyholders and ben- 
eficiaries, the balance of over $32,351,000 
covering payment of trust funds, dividend 
deposits, reinsurance, taxes and other ex- 
penses. 

Cash held in home office bank ac- 
counts also increased by the amount of 
$15,672,000 during the six months, bring- 
ing the total to approximately $42,925,- 
000. New investments made during the 
first half of 1933 exceeded $18,439,000. 

Total income averaged over $1,000,000 
a day, and all told amounted to $133,544,- 
000 of premium income and $43,249,000 
interest and rent received. 





Huebner Addresses N. Y. 
Mass. Mutual Agents 


Meeting in an “air-refrigerated” room 
to avoid the heat, agents of the Massa- 
chusetts Mutual Life in the New York 
metropolitan district and Newark met at 
the Hotel New Yorker last week to hear 
Dr. S. S. Huebner, who as educational 
advisor of the Massachusetts Mutual is 
making his annual coast-to-coast tour of 
the company’s agencies. 

Dr. Huebner in the morning session 
discussed the potential estate versus the 
acquired estate and how life insurance 
protects against the hazard of losing the 
potential estate through death or physi- 
cal disability. In the afternoon he an- 
swered questions put by the agents in a 
round-table conference. Among matters 
discussed at this session he reviewed the 
effect of inflation to date and its effect 
upon means of making the life insurance 
sale. 

About one hundred agents were pres- 
ent, coming from the Keane-Patterson 
and Lawrence E. Simon agencies in Man- 
hattan, Sackerman & Lewis in Brooklyn 
and from Newark. A luncheon was held 
between the two sessions. 


NOW EDUCATIONAL DIRECTOR 





Ben Williams Takes New Post in Bank- 
ers Life of lowa; Has Been With 
Advertising Department 

3en Williams has been named educa- 
tional director of the Bankers Life of 
Des Moines. For the past year Mr. Wil- 
liams has been in the advertising depart- 
ment, where he has prepared educational 
matter and sales promotion materials for 
the company’s field force. 

After graduation from Baylor Univer- 
sity Mr. Williams had several years of 
practical sales and advertising experience 
before enrolling as a graduate student in 
the Wharton School of Finance in the 
University of Pennsylvania, where he 
last year was awarded the degree of 
Master of Business Administration. His 
master’s thesis was on life insurance ad- 
vertising. 


MRS. G. C. McCONNEL DEAD 

Helen Carter McConnel, wife of Dr. 
George C. McConnel, medical director of 
the United Mutual Life of Indianapolis, 
was a singer who appeared for two sea- 
sons with the Cincinnati Symphony Or- 
chestra and who toured the county in a 
quartet. She died this month. 
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New York Life Assets & 2) “Sim ANWUAL \\ = <== 


NEW 
MODERN 
SYSTEMATIC 


IT” 


AN IpbEAL SAVINGS PLAN 


The Modernized 
Systematic Savings 
Life Insurance Policy 


Issued 


Ages 1 Day to 60 Years 


+ + + 

The 
Bankers National 
Life Insurance Co, 


BANKERS NATIONAL LIFE BLDG. 
JERSEY CITY, N. J. 


Wituiam J. Siecer 
Supt. of Agencies 


Ratpw R. LoUNSBURY 
President 


Inquire about our 
New and Attractive Agency Contract 














The attitude of the insuring public toward the life insur- 
ance business and life insurance companies depends 
almost wholly upon the character and the behavior of 
those whose privilege it is to represent the companies 


before the public. 


No agent should attempt to induce an individual who is 
already insured—whether with his own company, or some 
other company, or the Government—to give up any 
policy he may have, in favor of another with his com- 


pany. 


No verbal or written statements attacking other 


companies, their policies, or their agents, should be 


made. 


Selection of coverage to be presented should 


rest solely upon supreme need—not upon commission to 


be earned. 


Honesty, straightforward sales methods, strict adherence 
to promises, conscientious and intelligent service, good 
character, industry, loyalty to self, client, and company 
—all these are the requisites that go to make up the 
desirable agent and that are essential to the preservation 
of the good name of the institution of life insurance. 


====A MERICAN 


CENTRAL Lire 





INSURANCE COMPANY 


INDIANAPOLIS, IND. 
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FOLLOW THE LEADERS! 


Ti. United States Investor, in its issue of January 28, 1933, 


stated that the Massachusetts Mutual Life Insurance Company 

“is a huge financial institution. But we question 
whether its management takes as much pride in this 
evidence of size as they do in the proof, which the 
difficult year of 1932 has provided, of the company’s 


ability to serve its policyholders and their bene- 





ficiaries so dependably and to accomplish all this 
without any selling of investment securities or de- 


pendence upon borrowed money, or any other mort- 
gaging of the company’s future.” 


While it may be possible for an institution to spring into 


prominence over night, real distinction comes only with years of 








solid service. The qualities of this fine, old Company are so uni- 
versally recognized that leading producers throughout the country 


have found it advantageous to place their surplus business with 


ik 


} General Agent. 


the Massachusetts Mutual. 


MASSACHUSETTS MUTUAL LIFE INSURANCE CoO. 
CHASE NATIONAL BANK BUILDING, 

20 PINE STREET, 
NEW YORK, N. Y. 
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Cos. Pledge President 
Their Co-operation 


CONFORM TO SPIRIT OF NIRA 


New York Life, Predential and Lincoln 
National Among Those Sending 
Early Messages 





Many life insurance companies have 
notified President Roosevelt of their co- 
operation with the administration in its 
industrial recovery program. 

The New York Life will co-operate in 
every possible way with President 
Roosevelt’s plan for industrial recovery, 
it was announced on Tuesday by Thomas 
A. Buckner, president of the company 
Assurances to this effect have been sent 
to Washington. 

The Lincoln National Life of Fort 
Wayne has reduced the hours of work 
of its employes to the minimum of forty 
per week and will maintain a minimum 
wage scale. President Arthur F. Hall 
wired President Roosevelt as follows: 
“Wholeheartedly in accord with your re- 
employment program. Our company will 
cheerfully sign the Industrial Recovery 
Blanket Code limiting hours of employ- 
ment and maintaining a minimum salary. 
We pledge ourselves not only to live up 
to this agreement to the letter but in the 
spirit as well.” 

President Hall in commenting upon his 
company’s decision to sign the agreement 
stated: “We believe the Industrial Re- 
covery Blanket Code as presented by the 
President represents a wise and sane so- 
lution of our economic difficulties.” He 
stated that in his organization which em- 
ploys a large number of young, inex- 
perienced clerical workers the maintain- 
ing of the minimum wage will call for 
substantial salary increases for approxi- 
mately 20% of the entire personnel. He 
feels, however, that this increased salary 
expenditure is justified in view of its con- 
tribution to increasing purchasing power. 
Likewise the shortening of the work day 
will entail some increase in personnel. 

Edward D. Duffield, president of the 
Prudential, sent the following telegram 
to President Roosevelt: 

“The Prudential Insurance Company 
of America desires to co-operate in every 
way with your efforts to secure industrial 
recovery and is immediately making a 
few minor adjustments which will bring 
our employes well within the limits set 
by the Industrial Recovery Act for min- 
imum wages and maximum time. Al- 
though we now have over two thousand 
more full-time employes than we had in 
1928 we are nevertheless taking the nec- 
essary steps to add as rapidly as possible 
to our present organization of thirty-five 
thousand. If our organization operating 
throughout the entire country can render 
aid in making your campaign successful 
we are at your command.” 


PILOT’S NEW VICE-PRESIDENT 

E. C. Green has been elected executive 
vice-president of Pilot Life of Greens- 
boro, N. C. Mr. Green resigned 
retary of the Jefferson Standard Life to 
accept this position. He came to the lat- 
ter company in 1922 and after two years 
was made assistant manager of the mort- 
gage loan department. In 1932 he was 
made secretary of the company. 


as sec- 


DINNER TO E. J. HAHN 
Ernest J. Hahn, a Buffalo superintend- 
ent of the Prudential, was given a dinner 
on his thirtieth anniversary with the 
company recently. 


EARLY JULY INCREASE 
For the first fifteen days of July the 
Continental Life of St. Louis showed a 
considerable increase over that period 
last year in new business written. 


PRINT MEDICAL PROCEEDINGS 
Proceedings of the Medical Section, 
American Life Convention, which met in 
Chicago last month, have been printed 
headquarters 


and sent out by A. L. C. 











Managers’ Session 
Program Announced 


LINTON A CHICAGO SPEAKER 


Ralph H. Meshurner of Northwestern 
Mutual and Fred Healy of Curtis 
Publishing Co. Also to Talk 


M. Albert ca 
Provident Mutual Life, 
general 


“president of the 
will be the open- 
ing speaker of the agents’ and 
at the 
National Association of Life 
Underwriters to be held in 
September. The general agents’ and 
managers’ session is to be held on the 
morning and afternoon of Tuesday, Sep- 
tember 26. Mr. Linton is to discuss 
“The Future of Agency Management 
From a Home Office Point of View.” 
Holgar J. Johnson, general agent for 
the Penn Mutual Life in Pittsburgh, is 
program chairman of the managers’ ses- 
sion, and planned the program in col- 
laboration with Julian S. Myrick, Mu- 
tual Life manager in New York, who is 
general chairman of the session, John 
Marshall Holcombe, manager Life Insur- 


managers’ session annual conven- 
tion of the 


Chicago in 





ager at Syracuse, who formed the rest 
of the committee. 

Mr. Myrick, who will preside at the 
morning meeting, will give a brief out- 
line of the purpose of the meeting and 
of the structure of the permanent gen- 
eral agents’ and managers’ organization 
which was formed at last year’s conven- 
tion. 

Ralph H. Hamburger, 
for the Northwestern Mutual Life at 
Minneapolis, will discuss the theme, 
“The General Agents’ Job in the Next 
Few Years as I See It.” Mr. Hambur- 
ger has been with the Northwestern 
twenty-five years, having begun as an 
agent in Chicago in 1908. He has been 
sole general in Minneapolis since 1931, 
and has served two terms as president 
of the General Agents’ Association in 
Minneapolis, and was also president of 
the Agents’ Association of the North- 
western. 

Fred Healy, 
Curtis Publishing Co., 
morning session wtih a talk on 
Merchandising with a Life 
Application.” 

The afternoon session will consist of 
ten round-table meetings, each under the 
leadership of a prominent general agent 


general agent 


advertising director of the 
will complete the 
“Modern 
Insurance 
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Leonard Lenz New Cleveland 
Manager, Equitable Society 


Leonard Lenz, for several years past 
assistant manager of the W. L. Boyce 
agency of the Equitable Society in Syra. 
cuse, has been made agency manager fo; 
the Society at Cleveland. Mr. Lenz ha 
been in the life insurance business fo, 
ten years, five years being with the W 
W. Klingman agency when Mr. Kling. 
man, now vice-president of the company, 
headed the St. Paul, Minn., organization 
Mr. Lenz holds the C. L. U. degree, 


SCRANTON LIFE CAMPAIGN 

The Scranton Life of Pennsylvania be. 
gan on Monday a campaign which is 
continue through the month of Augus, 
in honor of its president, Walter P 
Stevens. Last year during a similar cam. 
paign the company set its record pro. 
duction for any month. 





MISSISSIPPI CONFERENCE 
Mississippi agents of the Equitable So- 
ciety held an educational conference in 
Jackson last week under W ade Heavy, 

















ance Sales Research Bureau, and Wil- who will address the particular meeting, field instructor of the compz any’s bureaw 
liam L. Boyce, Equitable Society man- each having a different theme. of training. 
| C.C.WIDEN mi CASHIER 

Clif Widen joined the Cashier. Some months ago 
Aetna Life sixteen years ago he was appointed to the 
as a member of the New very responsible and ac- 
Business Department. tive position of Cashier 
Five years later he was for The Luther-Keffer 
transferred to the Ac- Agency. His wide and 
counts Division, in which successful experience in 
he established a high repu- the handling of accounts 
tation as cashier and audi- and finances fits him particu- 
He has been cashier in several larly well for this job. He has 
of the Company’s larger agencies — caught, too, that contagio us spirit 
Boston, San Francisco, Chicago. of service which is so definitely a 
Four years ago he came to 100 part of this Agency's policy and 
William Street as Home Office atmosphere. ; ww << oe 

Character in a business organization is a composite 

of the characters associated with it. Therefore, this 

series of brief biographies — in easy installments — 

will reflect the spirit and personality of 
A TNA LUre | SURAKRCE COMPANY 
KENDRICK A. LUTHER - ROSCOE H. KEFFER, General Agents 
100 William St. « « * 110 E. 42nd St. = = * New York City 
DOWNTOWN BEEKMAN 3.900 TELEPHONES UPTOWN ... ASHLAND 4.2500 
NO CHARGE FOR”) SERVICE " FULL COMMISSION TO YOU 
—; 
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Life 


Insurance Policies As 


Bank Collateral Security 


With the decline in market values that 
has occurred in all the usual forms of 
securities acceptable to banks as collat- 
eral for loans and with the exhaustion 
of other available collateral in the case 
of many borrowers there has been an 
increasing use, sometimes at the sugges- 
tion of lending banks, of life insurance 
policies as bank collateral. The use of 
life insurance policies as collateral se- 
curity was discussed in an informative 
paper by Edward O. Stanley, Jr., coun- 
se] Mutual Benefit Life, before the New 
Jersey Bankers Association recently. 

It is Mr. Stanley’s opinion that the 
future will show a greater use of life 
insurance collateral for loans than in the 
past. The advantages of a life insur- 
ance policy as collateral, he points out, 
are that its value is non-fluctuating, the 
yalue can be promptly and definitely as- 
certained and the full amount of such 
value will be immediately paid in cash. In 
other words, it has liquidity, fixed value 
and security. Its disadvantages are that 
it is non-negotiable, it cannot be sold 
and a market price obtained, there must 
be careful inspection of documents to 
see that title is clear and value available, 
proper execution by interested parties 
must be obtained, and finally the recur- 
rent premiums must be paid even by the 
bank if necessary. 

Require Special Treatment 

Banking officers generally have an 

adequate knowledge of the use of se- 
cuities as collateral but this knowledge 
alone, Mr. Stanley says, will not suthce 
with life insurance policies. There 
should be someone handling policies as 
collateral who is familiar with insurance 
practice and procedure as this is a form 
of security which requires special treat- 
ment. 
_A modern life insurance contract has 
inherent in it certain rights and options 
available to the insured which may ben- 
echt or harm the assignee cf the policy 
and concerning the proper scope and ex- 
ercise of which rights and options exact 
knowledge of which is necessary if the 
bank is to be properly protected. The 
rights and options available to an in- 
sured include the following: right to 
change the beneficiary, right to procure 
loans to pay premiums, right to sur- 
render for cash value and right to pro- 
cure cash loans. The insured also has 
the right to reinstate the policy in case 
of lapse for non-payment of premium 
and the right to select a method of pay- 
ment of proceeds. In addition he can 
select how the dividends shall be ap- 
plied, whether to increase the value of 
the contract, to accelerate its maturity 
as an endowment, to accumulate at com- 
pound interest with the company or to 
reduce premiums. 

Going into the subject of procedure 
necessary to be followed by the bank, 
Mr. Stanley stressed the necessity for 


thorough examination of all papers 
which he considered as important as the 
examination of mortgage papers. He 
suggested that the bank communicate 
with the insurance company making in- 
quiries along the _ following lines: 
Whether the policy is in force or has 
lapsed and to what premium date it is 
paid; whether the company has’ notice 
of any prior assignment which fact may 
not appear on the policy when inspcct- 
ed; whether any cash loans or premium 
loans have been made by the company 
on the policy, the amount, date to which 
interest is paid, and what is the present 
cash value of the policy; whether the 
policy is subject to any automatic pre- 
mium loan provisions whereby in event 
of failure to pay premiums the company 
has recourse to the cash value of the 
policy for premium loans; to whom pre- 
mium notices are sent; whether the com- 
pany will permit exercise of rights and 
options by an assignee; whether the ex- 
ecution of an assignment affects the 
right of insured to change the benefi- 
ciary. 
Some Features of Assignment 


The assignment of a policy does not 
make the bank the owner of it, Mr. 
Stanley pointed out, and failure to rec- 
ognize this fact often leads to disap- 
pointment. In fairness to the insured 
and the insurance company the form of 
assignment used should indicate by the 
use of appropriate words that the policy 
is pledged only as collateral, for ex- 
ample—“as its interest may appear.” 
When the bank lodges its assignment 
with the company it should request that 
duplicate premium notices be sent to it. 
These will disclose the amount of any 
indebtedness on the policy, the interest 
due, if any, and the bank can make sure 
that the premium is paid by the bor- 
rower or can pay the premium itself. 
Under the non-forfeiture provisions pre- 
vailing mere failure to pay the premium 
does not necessarily make the policy im- 
mediately valueless. The surrender value 
is used to purchase extended insurance. 
But when the policy goes: on extended 
insurance after lapse the amount of sur- 
ren ler value is affected. It diminishes 
daily until it disappears with expiration 
of the term of the extended insurance 
instead of remaining constant or increas- 
ing with each premium payment as in the 
case of policies in force. 

The right to surrender would only be 
open to the insured if either the policy 
was payable to his estate or if payable 
to a named beneficiary, the right to sur- 
render was reserved. This right being 
in the nature of a power attached to a 
policy must be especially transferred 
with the policy period. 

The basis of the insurance companies’ 
attitude in raising any question as to the 
banks’ right to receive cash surrender 
value is that it may be held accountable 
to the insured or his estate. The right 
to change the beneficiary reserved to the 
insured is usually suspended by the as- 
signment. Perhaps the most imoortant 
right to a policyholder is the right to 
borrow upon the policy. 










Fifty-one Hours a 
Week Not Too Much 


PRESIDENT WORKS MANY MORE 


Time Required Under 51-55-19-1 Formula 
For Weekly Production 
Not Over-Burden 


“Fifty-one hours of work a week re- 
quires more than the average of eight 
hours per day—even six days a week, but 
these are strenuous times,” remarks the 
Equiowa of the Equitable Life of Iowa, 
commenting on the 51-55-19-1 formula 
for life insurance selling. This formula 
calls for 51 hours of work (including 
field and office), 55 calls, 19 interviews or 
complete presentations, 1 sale 

In order to achieve one application a 
week production, then, it is necessary to 
put in fifty-one hours of work a week, 
Equiowa points out. However, “The 
President of the United States and his 
Cabinet officers have often averaged 
from fifteen to eighteen hours a day ac- 
cording to newspaper reports. Most of 
the executive staffs of industrial and fi- 
nancial institutions are working more 
than fifty-one hours a week at the pres- 
ent time. Surely then every agent, who 
has at stake the welfare of his family 
and the advancement of his business, 
should be willing to invest fifty-one 
hours per week, at least thirty-six of 
which should be actual field hours. 

“No agent should shrink from the task 
of fifty-one calls per week. This means 
an average of 10 cails per day for 5% 
days per week. A call must be the basis 
for prospect determination and the only 
possibility for a presentation or inter- 
view. It is a very necessary step in the 
quest for business. Sitting at your desk, 
vou can readily convince yourself that 
the names you have listed are ineligible 
as prospects. A lead was given to a cer- 
tain agent, who went through this men- 
tal process and returned the card to the 
manager with the notation that this per- 
son had no money. Another agent was 
given the same lead on a new prospect 
card. The second agent turned in to his 
manager an application accompanied with 
cash to the amount of over three thou- 
sand dollars. 


Nineteen Presentations 


“Nineteen presentations are on the 
average necessary for one sale. This 
does not mean nineteen with the same 
alleged prospect but nineteen with dif- 
ferent prospects. Unless you tell your 
story then, you cannot expect to get re- 
sults. You must tell a complete story 


AGE ano STABILITY 


continue to be the 
outstanding qualifications of 


UNION MUTUAL LIFE 
INSURANCE COMPANY 


Incorporated 1848 
PORTLAND, MAINE 





S. T. Whatley Makes 
Tour of Middle West 


WITH COOLIDGE AND DE NEZZO 


Aetna Life Vice-President Makes “Get 
Acquainted” Visits to Company’s 
Agencies; Returns Tomorrow 





S. T. Whatley, vice-president of the 
Aetna Life in charge of agencies, returns 
tomorrow from a long tour of some of 
the company’s southern and mid-western 
agencies, accompanied by R. B. Coolidge, 
assistant superintendent of agencies, and 
N. M. DeNezzo, agency assistant in 
charge of conservation. The trip started 
July 17. 

The meetings combined the functions 
of being get-togethers for agents to meet 
Mr. Whatley, who was appointed a few 
months ago, and of being small sales 
congresses. 

Aetna agencies visited included Chat- 
tanooga, Nashville, Memphis, Little 
Rock, St. Louis, Milwaukee, Indianap- 
olis, Louisville and Columbus. 

Mr. Whatley visited a few eastern 
agencies before going south, and at each 
stop special observances were made of 
his visit. 

The Washington (D. C.) avency un- 
der P. D. Sleeper created in Mr. What- 
ley’s honor an “S. T. Whatley Thermo- 
meter Club,” the object of which was to 
pledge each agent to a specified regu- 
lar daily production of $250, $500, or 
$1,000. The Brooklyn agency, under 
Gilbert V. Austin, constituted Mr. What- 
lev’s visit the climax to a one week 
written business campaign at the end of 
which time they presented Mr. Whatley 
with twenty-four applications totalling 
$220,500 of new business. John B. Rowe's 
eencral agency at Rochester held a simi- 
lar one week campaign previous to the 
flying squadron’s arrival and was able to 
present thirty applications totalling $117,- 
242 of new business. 


and give your prospect an opportunity to 
buy. You cannot sell everyone to whom 
you tell your sales story. Therefore you 
must have a sufficient number of pre- 
sentations so that you can be assured ot 
sales. : é/ 

“All this has been said many times, in 
varied ways. The only things new are 
the 1933 signals. You must act on these, 
however. if you want a sale a week this 
year. ‘Signals — Fifty-one—fifty-five — 
nineteen—one.’ Will you carry the sales 
football for one touchdown each week 
the balance of the year?” 








General Agent's plan of interest. 


A letter will find out. 


111 North Broad Street 





QHIO—Akron, Canton, Cincinnati, 
Columbus, Lima, 
and Youngstown. 


Established General Insurance Firms in these cities may find our new 


PHILADELPHIA LIFE INSURANCE COMPANY 


Toledo, 


Philadelphia, Pa. 











INDEPENDENCE SQUARE 





THE HOME LIFE INSURANCE COMPANY OF AMERICA 
PROTECTS THE ENTIRE FAMILY 
Policies Are Issued from Birth to Sixty-Five Years Next 
Birthday 

A comparative statement of the Company’s progress during the last ten 
years shows a remarkable achievement. $ 
by 141.9%; the admitted assets have shown a gain of 492.2%. The policy 
reserves for the protection of policyholders have expanded by 545.6%; and the 
insurance in force has increased by 152.6%. 

OVER ONE HUNDRED AND FOUR MILLIONS IN FORCE 

A Policy for Every Purse and Purpose 








The premium income has increased 








PHILADELPHIA, PENNA. 
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L. L. Montgomery— 





|| Keeping in Touch With the Best Ideas. Checking 
Up With the Man in the Field. A Clearing House 
of Advice and Opinion. 
| Why Do I Not Get Results I Feel I Am Entitled To? 


Where Do I Fall Down? 


Selling the Interview: A Professional Approach 


(This is oral presentation material; tone values, tempo and personality must be taken 


into considerat.on. 


cessful. They get results in a b:g way. 
by men of vision and understanding. 


Life Underwriter: 


“I know that a man in your 


Repetition is effective and necessary in orai matter but usually 
ineffective and unnecessary in written matter. L 
vast difference between writing |symbol of sounds| and speaking. 
in this column have been tested out in the field not once but thousands of times. 
are not rationalizations of interviews dressed up for textbook material. 

They are not used by tellers of little tales but 
They represent aciual face to yace situations.) 


Please bear this in mind. There is a 
7 he d alogues gli en 
71 hey 


They are suc- 


pos.tiosn has beea approached a 


good many times by life insuiance men but | haven’t had the opportunity of 
calling upon you before and | may have an idea that may be helpful to you 
(lower voice) even though you may not be able to take advantage of it at the 
present time. It will take me just a few minutes to tell you about it. I look 
upon my work as a matter of professional advice so | ask for certain facts about 
a man’s affairs, which of course are given in confidence. The inteipretation from 
those facts contiols any further relationship that may develop. You pass judg- 
ment in your own way. The outcome may merely be a matter of confirming your 
present position, or as I said before the ideas may be very valuable to you, 





especially at the present time. 


“Here is an idea | was fortunately able to give a client of mine as you 


can see by this letter he sent me. 


He says I saved him a great deal of money 
and worked out a plan that prevented a lot of worry and anxiety. 
idea | have may be equally helpful to you—you never can tell.” 


Perhaps an 
(There is still 


a little tension, so there follows): “You could at least understand how I co- 
operate with my clients even though you may not be able to take advantage 


of my ideas at the present time. 
Prospective Client: 
Life Underwriter: 
dependency risks and business risks. 


I mean members of your immediate family ? 


It will take me 
“Well, what do you want to know ?” 
“There are two risk accounts in every man’s affairs: 


just a few minutes.” 


pers nal 
Who are depending upon you personally ? 
Any business risks? Would any 


of your business associates be in a difficult position if you were not able to sce 


your business plans through ?” 


At the Parting of the Ways 


There are at the present time two 
main methods of selling life insurance in 
operation—one, the merchandise or pack- 
age method, the other the method of pro- 
fessional relationship. One represents 
the concept of specialty selling, the other 
the concept of advice and guidance. The 
former emphasizes a product thought 
out in advance as a basis for an inter- 
view; the latter emphasizes a conference 
where ideas are brought up leading to 
a discussion of problems and their so- 
lution through a sympathetic coming to- 
gether of two minds focused upon a de- 
sirable to-be-attained objective, the na- 
ture of the objective flowing out of the 
conversation as a natural consequence. 

Life underwriters trained in the spe- 
cialty selling atmosphere usually over- 
emphasize policy forms and company. 
Their imagination works forward from 
the contract in a_ subjective’ sense, 
whereas the life underwriter trained to 
look upon his work as a matter of pro- 
fessional advice looks back from the 
prospective client’s ascertained hopes, 
plans and expectations to the means 
whereby they will be satisfied and made 
secure, 

We are at the pasting of the ways. 
Specialty selling has had its successes 


but I feel successes due more to the or- 
ganized material built logically around 
a product which met with approval where 
it happened to fit, not taking into con- 
sideraticn the wastage in interviews 
where it did not fit, and the consequent 
consumer resistance to the head-on effort 
to sell. It is easy to train specialty 
salesmen but in the life insurance field 
their day is going, as I see it, just as 
surely as sunset tells of the sunrise to 
come. 

In the new light is the professional 
relationship where “the laborer is worthy 
of his hire.” True it takes time and 
thought and preparation but it will enor- 
mously reduce sales resistance. It will 
build consumer acceptance and will re- 
duce turnover in agents. There will be 
less of them in the field but the market- 
place will welcome the change. 

When 5% of an agency of seventy men 
do 80% of the entire business of that 
agency it is time to consider better 
methods of training and development. 
There is too much emphasis on number 
of calls, not enough on percentage of 
results per call—that is the only true 
test of efficiency. In active service gen- 
erals attempt to take positions with as 
little loss of life as possible. 


Getting Past Big Man’s Secretary 


A. 5. 

On the question of the Big Man and 
his secretaries, I have found it best to 
face the issue squarely. Here is one 


sample (an actual case word for word, 
names are fictitious) : “But—what do you 
want to see him about?” “Well (slight 
hesitation), Miss—— (slightly rising in- 
flection), What is your name?” “Bruce.” 
“Well, Miss Bruce, I know that a man 
in Mr. Wellesley’s position has been ap- 
proached a great many times by many 
life underwriters. (Watch effect of the 
word ‘life underwriter,’ then ) I have had 


a good deal of experience in conferring 
with men of his standing and have been 
able to make suggestions to them—some 
of them tell me of incalculable value, as 
you can see by this letter here (show 
letter). There are so many unusual 
situations that men of affairs are facing 
especially at the present time. It would 
take Mr. Wellesley just a minute to de- 
cide whether my experience might be 
helpful to him. Possibly it might save 
him many thousands of dollars. You 
never can tell. I might be just the one 
man he ought to see.” 


July 28, 1933 


























FRED H. RHODES 


RESULTS—COUNT / 


BERKSHIRE SPECIAL POLICY: OUR NEW LOW COST, 





MAXIMUM PROTECTION PLAN IS RESPONSIBLE FOR A 35% 
INCREASE OF PAID BUSINESS FOR JUNE 1933 OVER JUNE 1932. 





* * * * * * * 


BERKSHIRE LIFE ASSOCIATES ARE ENTHUSIASTIC OVER 


SALES RESULTS THEY ARE OBTAINING. 


* * * * * * * 


RIGHT NOW YOU NEED SALES HELPS IN TUNE WITH THE 


TIMES. 


* * * * * *~ * 


OUR GENERAL AGENTS ARE FULLY EQUIPPED TO SUPPLY 


THEM TO YOU. 


"ASK ANY BERKSHIRE AGENT." 


Berkshire Life Insurance Co. 


Incorporated 1851 


Pittsfield, Mass. 


President 























increasing success, offers opportunity. 
all standard forms of life insurance. Double Indemnity Benefits. 
It has many practices to broaden and expedite service for Field 
i tepresentatives and for Policyholders. 


THE FORMULA 


of SUCCESS 


IFE INSURANCE can be explained in plain, everyday 
language. The facts can be simply stated. People need to 
be told about life insurance by one who knows life insurance 


and its adaptability. Salesmen of integrity, ability and courage 
who will work systematically and plainly state the facts of life 
insurance service will be Masters of their craft and successful. 


THE MUTUAL LIFE OF NEW YORK, with its long history of 
It writes Annuities and 


Those contemplating engaging in life insurance field work as 
a career of broad service and personal achievement are invited 


to apply to 


The Mutual Life Insurance Company 


34 Nassau Street 


DAVID F. HOUSTON 


of New York 
New York, N. Y. 


GEORGE K. SARGENT 
Vice-President 
President 


and : 
Manager of Agencies 
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THe protection of dependents has 


been the fundamental purpose for which 





Life Insurance was intended. Advise 
policyholders to retain their insurance 
intact—to obtain more at the first 


opportunity. 


\ A man’s wife may ask, “Can't we do _— it?” 


A man’s widow asks, - What would 


we have done without it?” 





THE TRAVELER §$ 


The Travelers Insurance Company The Travelers Indemnity Company The Travelers Fire Insurance Company 


HARTFORD » » » CONNECTICUT 
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Set Sept. 1 Limit For 
Bids On Royal Union 


MOST PROPOSALS INCOMPLETE 





General Agents Protective Committee 
Mutualization Plan Being Pushed; 
Court Makes Ruling 





Mutualization or reinsurance of the 
Royal Union Life of Des Moines, which 
has been in receivership since June 3, 
is likely within a short time, according 
to action taken in the Des Moines Fed- 
eral District Court last Saturday by 
Judge Charles A. 

Judge Dewey issued an order author- 
izing L. A. Andrew, former Iowa State 
Banking Superintendent, and E. W. 
Clark, Iowa 
co-receivers, to accept proposals for the 
disposition of the receivership up to Sep- 
tember 1. 

The action of the court was taken 
on the request of the receivers, after 
they had received several plans, none of 
which were accompanied by contracts 
and only one of which was complete in 
detail. 

Proposals submitted, according to the 
court, must be in writing and must be 
accompanied by a contract designed to 
carry out their plans. Contracts, the 
order said, “must set forth provisions, 
terms, conditions and plans on which the 
froposers will assume the liability on all 
contracts and policies of the Royal 
Union.” 

In addition, the order requires that 
any proposal by a life insurance com- 
pany shall be accompanied by a financial 
statement or balance sheet. No proposals 
not meeting these requirements will be 
considered. 

The receivers were directed to analyze 
the proposals, employing competent ac- 
tuaries if necessary, and report to the 
court with their recommendations as 


Dewey. 


Insurance Commissioner, 





quickly as possible after September 1. 
Mr. Andrew said this would probably be 
within a week after the closing date. 

The only plan which has so far been 
submitted in complete detail was that of 
the Royal Union General Agents Pro- 
tective Committee, which provided for 
mutualization. The plan proposed the 
organization of a mutual company under 
the name of the Royal Union Life As- 
surance Co. to reinsure the business of 
the old company. 

Another plan, prepared by Brunk, 
Bennett & Janss, Des Moines law firm, 
proposes the organization of a_ stock 
company, with $200,000 capital stock and 
$300,000 paid in surplus, under the name 
of the Royal Union Life Assurance Co. 

A third plan, which has not yet been 
presented to the receivers in any form, 
provides for the organization of a stock 
company similar to the law firm’s plan 
by W. K. Herndon, chairman of the ex- 
ecutive committee of the Royal Union, 
to take over the company. 

According to reports Herndon was 
back of the recent purchase of the Bank 
Savings Life of Topeka, and intends to 
reinsure this company as well as the 
Royal Union if his plan is accepted. 
S. A. Apple, president of the Royal 
Union, is also involved in this plan. 

Mr. Andrew said early this week that 
the receivers will study the plans as they 
are submitted and will make their recom- 
mendations as quickly as possible after 
September 1. 





HUEBNER ON RECOVERY 

Business recovery is now inevitable, 
Dr. S. S. Huebner, dean of the American 
College of Life Underwriters, told the 
Indianapolis Chapter of Chartered Life 
Underwriters last week, but the rise of 
prices may become too rapid and work 
damage to the financial structure. He 
termed as legitimate inflation the sort 
that is based on something like a public 
works program and condemned the sort 
that would debase the dollar. Lowell T. 
Boyd of Kokomo, Ind., presided at the 
meeting. 


in North Carolina. 
named general 









A policy to fit every life insurance need. 


THE LINCOLN NATIONAL LIFE 
INSURANCE COMPANY 


PAN-AMERICAN MEETING 

Pan-American Life agents meeting at 
Indianapolis for a 
heard E. G. Simmons, vice-president and 
general manager, anc 
manager of 
round-table meeting. 
actuary of the 
Indianapolis, 


agencies, and closed with a 


American Central Life of 
appeared on the program 
and many of the Pan-American agents that state. He has 


Family Inc Income Plans 


Annuities ~ Endowments 
Business 
Insurance 

Investment. Insurance, 


FORT WAYNE,INDIANA 


regional convention 


1 Ted M. Simmons, 


Marli ‘ 
Wendell P. Coler, irlin H 


Wichita office of the company, 





MAKES THREE APPOINTMENTS 
The Life Insurance Co. of Virginia has 

made three general agency appointments 

W. G. Peele hasbeen ern Mutual at Topeka. 

graduation from th 

University of Kansas in-1910 Mr. Poin- 

dexter took up life insurance work. His 


agent at Williamstown, 
. K. Moore at Wilson and C. 
Ward at Rocky Mount. 


Immediately upon 
Carlyle 





Don’t let the thermometer be your sas for the 

» boss—the hotter the day, the lower the 

prospect’s resistance, 
lonial Life News. 


remarks the Co- 
insurance business. 





Poindexter, 
Kansas insurance family, 
general agent for the 


cities. Previously Mr. 
ated a district office 


July 28, 193; 


——_—_—— 













APPOINTS KANSAS GEN. AGENT 
Mutual Benefit Names Marlin H. Poin. 


dexter, Member of Prominent Insur. 
ance Family in That State 


member of ; 
has been mat 
= il Benefit ir 


over thi 
and fron 


time to time will open offices in other 
Poindexter oper: 


> Northwest: 


father operated a general agency in Kar- 
Northwestern 
fifty years, while two brothers and a sis- 
ter have also been successful in the life 


Mutual for 





+ amare 





The Ideal Investment Policy... . 


Our “Seven Point Special” 
(1) A death benefit 


before age 60. 


or: 


(3) At age 60: paid-up life in- 


There are valuable options in the event of discontinuance, viz.., 
Endowment Insurance; 


surance policy for $22,920, 


anteed for 


policy contains the following features: 


(2) An income at age 60 (guar- 


120 months), 


(4) Cash payment for $8,100 


and paid-up life insurance 


for $10,000. 


or Paid-Up Life Insurance plus Cash Balance. 


Paid-Up 


or Extended Term Insurance plus Pure Endowment; 


Many people with money are looking for an investment—the “Seven Point 








FOUNDED 1850 


Special” provides an admirable solution. 


654 Madison Avenue 
New York, N.Y. 


Write, telephone or call at our nearest office for details. 


The Manhattan Life Insurance Company 


THOMAS E. 


LOVEJOY, President. 
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lowa Commissioner’s 
Acts to Be Sifted 


AIR ROYAL UNION CONDITION 


a Executive Council Holds Hearing 
on Receivership; Fraternal Deal 


Looked Into 


low 





A hearing to investigate the acts of 
pW. Clark, Iowa insurance commis- 
sjoner, in connection with the Royal 
Union of Des Moines’ receivership has 
been ordered by the Towa executive 
council for July 31. Commissioner Clark 
has been ordered to produce all papers, 
reports, and effects, “pending or recently 
concluded,” in connection with the af- 
fairs of the company which was declared 
in receivership June 3. He is a co- 
receiver, with L. A. Andrew, of the 
el of misconduct were brought 
against Mr. Clark in an informal = 
tion presented to the executive councl 
by W. R. Baker, Kansas City, Kan., who 
represented H. A. Gross, Los Angeles, 
stockholder and director, who_ brought 
the receivership petition against the 
: ny. 
og charged that the company was 
insolvent in excess of $1,000,000 on De- 
cember 31, 1932, that Mr. Clark knew it 
and that he failed to report the matter 
to the state attorney general so receiver- 
ship proceedings could be started in ac- 
cordance with state law. 

“Mr. Clark will be asked to tell the 
council of two reports on the Royal 
Union, one by Iowa state examiners 
showing a surplus of $500,000 subsequent 
to an examination by insurance depart- 
ments of Iowa, Missouri, Minnesota, Ne- 
braskka and Kansas reporting insolvency 
in excess of $1,500,000, attacked by Gross 
in the receivership petition. 

At a hearing on the receivership June, 
4, correspondence with the Reconstruc- 
tion Finance Corp. was introduced in an 
efort to show the former financial re- 
port on the company was used to obtain 
aloan. Mr. Clark said at that time that 
the five-state report was never officially 
fled in his office. 

At the hearing Mr. Clark will also be 
asked to make a “full statement” on the 
merger of the Modern Brotherhood of 
America, formerly of Mason City, Ia., 
with the Independent Order of Foresters 
of Toronto, Canada, in 1931. 

The purpose of the hearing on the 
merger is to “determine what may be 
done to recover payments to protect the 
interests of the policyholders and to as- 
certain to what extent, if any, the trans- 
ations were known by or concealed 
fom the commissioner of insurance.” 
The order for a hearing on the merger 
followed closely the issuance of a state- 
ment by Governor Clyde L. Herring of 
lowa reporting results of an investiga- 
tion into complaints of alleged secret 
fayments to directors of the former 
Mason City company by the Canadian 
company, 





RECEIVER FOR NEW STATE LIFE 
William M. Murdoch, general manager 
of the Peoples Mutual Life Association, 
has been appointed receiver for the New 
State Life of Oklahoma City. Offices of 
the New State Life, of which E. A. 
ouston was manager, have been moved 
‘0 those of the Peoples Mutual Life. 
According to reports filed with the state 
surance commission the New State Life 
has $500,000 in force in Oklahoma with 
23000 liabilities. 


YEARS WITH JOHN HANCOCK 
_ Frank H. Zimmerman, district manager 
lor the John Hancock in Baltimore, is 
celebrating his forty-fifth anniversary 
with the Organization, having been asso- 
“ated with the company for consider- 
~¥ more than half its existence. His 
lather, W. S. Zimmerman, opened the 
agency in 1879 shortly after the company 
‘arted writing weekly premium business. 





Provident Mutual Leader 
Increased Production 100% 




















CHESTER M. FREY 


Chester M. Frey, who led the Provi- 
dent Mutual agents in production during 
the year ended June 30, had personal 
production for that period 100% greater 
than his previous record for any year. 
He is with the Philadelphia agency of 
the company. 

Mr. Frey will preside at the conven- 
tion of the Provident Mutual Leaders 
Club which is to be held at the Edge- 
water Beach, Chicago, August 20 to 23. 
In all sixty-eight agents have qualified 
as active members of the club, of which 
Mr. Frey automatically becomes presi- 
dent. 

Other leading producers and the offices 
they take are first vice-president, Don- 
ald T. MacKinnon, Detroit, a member of 
the club since its inception in 1923; vice- 
presidents, Warren T. Smith, Sigourney 
Mellor, W. Laurence Mason, all of 
Philadelphia; and Isaac P. Miller, Phila- 
delphia, secretary. 





R. H. CUTLER DIES 





National Life of Vermont General Agent 
at Springfield a Son of Vice- 
President 

Richard Hyde Cutler, general agent 
for the National Life of Vt. at Spring- 
field, Mass., died July 23 at Heaton 
Hospital, Montpelier, where he had been 
critically ill for the past two months. 
Mr. Cutler stood at the head of the 
National’s Leaders Club for the “club” 
year ending June 30, 1933—the third time 
he had thus led the company’s forces. 
He had been a member of the Leaders 
Club for fourteen years and had several 
times paid for over a million of insur- 
ance. 

He was a son of the late Harry M. 
Cutler, vice-president of the National 
from 1911 to 1930. A graduate of Dart- 
mouth, class of 1915, he served in the 
naval aviation branch of the U. S. forces 
during the World War, and started his 
insurance career in the National’s Balti- 
more agency under the late Alfred G. 
Goodrich. He had been the company’s 
general agent at Springfield, Mass., since 
1919. 

Mr. Cutler was in his forty-first year. 
He leaves a wife and one daughter. 





CONSOLIDATE TERRITORIES 

The Minneapolis and Mankato terri- 
tories of the Bankers Life of Des Moines 
have been consolidated, with George D. 
Curry as manager and headquarters at 
Minneapolis. Mr. Curry has been man- 
ager at Mankato. F. X. Roach, who has 
been agency manager at Minneapolis, will 
take over the field supervision of the 
consolidated territories. 


» 





Ben W. Sobrell has been appointed 
general agent for the Life Insurance Co. 
of Virginia at Lawrenceville, Va. 











STEADY IN 
EVERY STORM 


The first six months of 1933 included one of the most 
critical periods in America’s economic history. Yet the 
inherent strength and steadiness of sound life insurance 
companies during this period of stress has fully justified 
the confidence placed in them by millions of policyholders 
and agents. 


The New York Life Insurance Company presents the fol- 
lowing figures from its record for the first half of this year 
as concrete evidence of its progress during exceptionally 
trying times. 


Ledger assets increased by more than $25,987,000 
during the first six months of 1933. 


Total income exceeded $189,117,000 while dis- 
bursements, including payments to policyholders, 
amounted to about $163,130,000. 


Cash in Home Office bank accounts on June 30, 
1933, amounted to more than $42,925,000, an 
increase of approximately $15,672,000 during the 
half-year period. 


New investments during the first six months of the 
year amounted to over $18,439,000. 


The New York Life’s record — not only during the first 
half of 1933 but during every panic, war and epidemic of 
the past 88 years — is evidence of the strong and enduring 
foundation upon which this Company is built. 


New York Life 


Insurance Company 
51 Madison Avenue 
New York, N. Y. 


HOME OFFICE BUILDING 
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on Ne ew v Life aes 
In Force in Illinois 


RESULTS OF PAST EXPERIENCE 


Illinoi 





pista ine TAKEN 
New Investment Act Bars Borrowing by t $1 
Officers or Directors; Insurance a 
Department Now Separate 
Many important new life insurance The re 
laws are now on the statute books of business 
Illinois, having been passed by the state was final 
legislature during the past session and trict - 
been signed by the governor. In addi- pw hos 
tion to the bill which created the Depart- Moines. 
ment of Insurance and dissolved the De- received 
partment of Commerce which had pre- visory CO 
viously regulated insurance there were a to exami 
number of bills designed to prevent the and it W 
recurrence of some of the troubles that Abel Dav 
developed in Illinois insurance during the contract 
past year. em Unde 
Most important of all, in the view of The C 
the Insurance Department, is the law has appr 
which regulates the investments of life ance in | 
insurance companies and contains several ernst 
features such as the requirement of di- estimate 
versification and absolute prohibition of the Des 
investing company assets in enterprises largest w 
owned or controlled by officers or direc- the ar 
tors. To a marked degree it will pro- pte . 
tect the policyholders’ equities, the De- pany r 
partment remarks. = = 
This act also removes stock and mu- yg 
tual casualty companies from the life di- sh r 7 
vision so far as investments go and places ing isi 9 
them in the fire company class. 4 the 
Reserve deposits of life companies must valieyhol 
be in such securities as are required un- Recewer 
der the life investment act, it is provided tract was 
by another act. ; Life polic 
Another bill of importance provides a Preside 


method for converting a stock life insur- Life. cor 
ance company into a mutual life insur- - 


a 
arr stated: “ 
Et aint a simple rm 
Friendly receiverships and other ac- eee ties | 


‘ : - minister 
tions by creditors which in many cases particular 
have resulted in serious loss to policy- and abilit 


holders are outlawed by a new law which recommet 
provides that no insurance company may ut Com e te an e- proval of 
be thrown into receivership except upon Pp 9 pletely r. 
the application of the Director of Insur- ments m 
ance represented by the attorney gen- acceptanc 
eral. and the 1 


essen veloped around national - 


An anti-twisting law has been put into 
force which prohibits discrimination be- 
tween policyhol —_ payment of rebates 


Lorin | 
England 


isrepres ion » term P ° ° ra Wi . 
and misrepresentation of the terms of advertising, which opens =o 


many companies oe agents for years, historical 
passed both houses of the legislature which ar 
without a single negative vote. Although superinte 
many states have had such laws for The docu 
years, Illinois has been without this pro- new I } lar ets or O a el : ~ expeditio; 
tection to date. the Fren 

Also included among this year’s acts spinning 
was the statute granting the Director of of Priscil 


# 

Insurance emergency powers, similar to to imitate 

the statutes adopted by most states. al id ets ! le W a el its 1] ito play of o 
Other bills gave regulation over the tual cal 

sale of stock of insurance companies to scenes co 

the securities department of the secre- 

tary of state where the sales of all other NOT E) 


6 * | 
ee ae ee ee production —quickly! wip 





were ability h 
thereby under the “blue-sky” law. Sev- will be 
eral changes were made in the law gov- mium’ cla 
erning the investment of assets of fra- District ( 
ternal societies and allowing disability held in C 


payments to be made to age 60. was disa 





wantin en earned 

A. L. C. MEETING DATES : — 

¢ y 

Legal Section October 9-10; Financial apr 
Section October 10; Agency October ra a 
13; General Session 11-13 <a 

The American Life Convention, which to the ni 
is to meet in Chicago at the Edgewater made, 


Beach October 9 to 13, has set the time in both | 

for the sections into which the conven- A LI PE INSU RANCE payment: 

tion divides. The Legal Section meets UNION CENTR L " IT nt p amy been fur: 

first, on October 9 and 10; the Financial 

Section on October 10. The Agency Ses- BIG 

sion will be on October 13, while the * Y 

General Session will meet on the days CINCINNATI, OHIO sate M 

from October 11 to 13. ej ry * 
This will be the twenty-eighth annual mont Pas 

meeting of the convention, —— anager: 
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ilinois Life Passes 
To Des Moines Co. 


TAKEN OVER BY CENTRAL LIFE 
About $100,000,000 Business Remains in 
Force; Interests of Policyholders 

Conserv 





The reinsurance of the outstanding 
hysiness of the Illinois Life of Chicago 
was finally settled in the Chicago Dis- 
ict Court last Saturday when Judge 
lames H. Wilkerson signed the contract 
wibmitted by the Central Life of Des 
Moines. This contract had previously 
received the approval of the special ad- 
yisory committee appointed by the court 
io examine the numerous proposals made 
and it was also approved by Receiver 
Abel Davis. The text of the reinsurance 
contract was printed in full in The East- 
em Underwriter of July 21. 

The Central Life, a mutual company, 
has approximately $174,000,000 of insur- 
ance in force which combined with the 
310,000,000 of the Illinois Life business 
estimated to be still in force will make 
the Des Moines company one of the 
largest west of the Mississippi River. At 
the time the Illinois Life was put in re- 
ceivership, November 29, 1932, the com- 
pany had in force $142,000,000 of busi- 
ness. Ernest Palmer, Director of In- 
surance of Illinois, said on completion 
{the deal: “The reputation and stand- 
ing of the Central Life and the safe- 
guards in the contract warrant assurance 
that the interests of the Illinois Life 
policyholders will be fully protected.” 
Receiver Davis also stated that the con- 
tract was in the best interest of Illinois 
Life policyholders. 

President G. N. Ayres of the Central 
Life, commenting on the reinsurance, 
stated: “It is very gratifying to us that 
ur company has been selected to ad- 
minister the business of the Illinois Life 
particularly so in view of the character 
and ability of the board and receiver who 
recommended us to the court. The ap- 
proval of the court, it seems to me, com- 
pletely repudiates the erroneous state- 
ments made by some objectors to the 
acceptance of the reports of the board 
and the receiver.” 





HISTORICAL WINDOW EXHIBIT 


Lorin Hord, general agent for the New 

England Mutual at Minneapolis, in his 
window display recently struck a histori- 
al note by displaying photostats of nine 
ustorical documents, the originals of 
which are owned by Glover S. Hastings, 
uperintendent of agents of the company. 
The documents included proclamations of 
expeditions against the Indians, one for 
the French and Indian War of 1757. A 
sinning wheel and a full size wax figure 
if Priscilla were also set in the window 
‘0 mitate the company’s seal, and a dis- 
jlay of old engraved New England Mu- 
tual calendars illustrating historical 
scenes completed the window. 


NOT ENTITLED TO LATE CLAIM 


Only premiums due after proof of dis- 
ability has been furnished a company 
will be waived under a waiver of pre- 
ae clause in a life policy, the Federal 
vistrict Court for western Missouri has 
held in Orr v. Mutual Life. The insured 
was disabled for six years before he 
farned of the disability clause in his 
policy and made a claim for it. The 
Mpany waived future premiums, and 
etunded one premium paid shortly after 
the claim was sent it, but refused to re- 
tund the premiums paid previously. Also 
vayment for past disability was limited 
‘0 the nine months before the claim was 
bars The court upheld the company 
“ both of these positions, holding that 
ents were due only after proof had 
n furnished the company. 


BIG CONVENTION NUMBER 


we Metropolitan Life Underwriter has 

eight @ special supplement of eighty- 

ons Pages covering the company’s field 
agers convention. 


Know How Exhibit Works 


Mingled with the many questions about 
life insurance which are asked at the in- 
formation booth of the life insurance ex- 
hibit at the Chicago World’s Fair is the 
occasional question from visitors, “What 
makes it work?” Then the representa- 
tives from the Association of Life Presi- 
dents and the American Life Convention 
have to explain briefly the complicated 
mechanics involved in the dramatization 
of insurance investments. As there are 
from 6,000 to 10,000 who stop at the 
information booth every day the num- 
ber of questions about the machines is 
also quite high. 

As has been previously described in 
The Eastern Underwriter fully, the in- 
stitution of insurance exhibit’s main fea- 
ture is an effective dramatization of the 
way in which money turned over by pol- 
icyholders to the insurance company is 
used to finance almost all the activities 
of the community. 

Beneath the platform of the animated 
display are thirty-two motors which 
move the line of policyholders in and 
out of the building representing insur- 
ance, and which activate the marionettes 
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in the miniature city who demonstrate 
the work of insurance investments. 

The electric wiring would stretch ten 
miles in length, and involves 37,000 
switch connections. The lights are used 
to indicate the flow of golden premium 
dollars, and to illuminate the buildings 
where the investment money is at work. 

Life insurance men have been urging 
their friends, prospects and policyholders 
to see the exhibit when at the Century 
of Progress. 





GETS APP BY TELEPHONE 
Max Millstone of the Continental Life 
in Denver while recuperating in a hos- 
pital telephoned one of his prospects and 
obtained an application for $2,000. 


BRAUNIG AGENCY EXPANDS 

The J. S. Braunig St. Louis agency of 
the Lincoln National Life has been en- 
larged by a move to new quarters in the 
Mississippi Valley Trust Building. The 
agency’s business for the first six months 
of 1933 was 100% over the figure for that 
period last year. 
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Fifty Companies To 
Have Ad Exhibits 


AT THE CHICAGO CONFERENCE 


Insurance Advertidan Men Plan Un- 
usual Features for Meeting at Edge- 
water Beach September 25-27 





Fifty life insurance companies have 
made their plans for displaying their 
1932-33 sales promotional and advertising 
material at the Insurance Advertising 
Conference at the 3each Ho- 
tel in Chicago, September 25, 26 and 27, 
according to Jerome A. Young, Monarch 
Life, chairman of the Life Group Com- 
mittee on Exhibits. 

This year’s exhibit promises to be the 
most impressive, interesting, educational 
and unique ever held by the Life Group, 
and includes a number of new features. 

All classifications will be displayed in 
groups regardless of the company ex- 
hibiting. These groups will be made up 
of material mounted on black cardboard 
furnished through the courtesy of the 
American Writing Paper Co., of Holy- 
oke, Mass. There will be a special board 
for each of the eleven classifications. 

The representative who secures an 
award will be given time to explain his 
display. The company receiving the most 
points of award will be et the Con- 
ference Trophy. 

A group of prominent men in the ad- 
vertising field will judge the exhibits in 


Edgewater 


Springfield, Mass., before they are dis- 
played in the Michigan Room of the 
Edgewater Beach Hotel. 


The exhibits winning first, second and 


third awards will be displayed at the 
Life Agency Officers Meeting following 
the Advertising Conference and several 


requests have been received for further 
display. 



















Montpelier. 





y Insurance. 


NATIONAL LIFE INSURANCE COMPANY, MONTPELIER, VERMONT 








Out of this near-by hole in Barre, Vermont, was dug 
the Rock of Ages granite of the Home Office build- 
ing of the National Life Insurance Company of 


Out of the hole of the 1929-32 depression has been 
dug experience enough to erect an everlasting 
monument to the value and the strength of Life 
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E. D. Duffield Makes Observations 


On Experience as Princeton Head sonn  ceisscer’s PLANS 


What a life insurance president thinks 
about being president of a university was 
told by Edward D. Duffield, president of 
the Prudential, to a Newark Evening 
In June Mr. 
acting 


News reporter recently. 
Duffield term as 
president of Princeton University. 
There was nothing extraordinary “in 
the choice by the board of trustees of an 
insurance president as head of a college,” 
Mr. Duffield told the reporter. “I’m not 
the first business man to serve as act- 
ing president.” John A. Stewart of Mor- 
ristown, then ninety-five years old, was 
chosen for that office after Woodrow 
Wilson’s resignation to become Governor 


completed a 


of New Jersey and served until John 
Grier Hibben took over the office. “It 
couldn’t have injured Mr. Stewart’s 


health,” remarked Mr. Duffield, “because 
he celebrated his hundredth birthday 
with a dinner of lobsters and champagne 
and lived to be 104.” 

Mr. Duffield spent one and often two 
days a week at the university throughout 
his term, meeting with Dean Luther Eis- 
enhart and other board and faculty mem- 
bers. 

University students today are more se- 
rious, less extravagant, but in general 
pretty much the same as when he attend- 
ed Princeton, Mr. Duffield said. 

“Of course, the years have brought 
many surface changes, but again and 
again during my term of office I was 
struck by the fact the undergraduate 
viewpoint is still fundamentally the same 
as when I was a Princeton student in 
the class of 1892. 

“The Princetonian of the present day 


takes his college life more seriously than 
he did at that time. Under the present 
four-course plan of study he has to work 
consistently instead of putting on a tre- 
mendous spurt for examinations. 
“Economic conditions have resulted in 
a marked decrease in extravagance and 
to some extent in enrollment. Our se- 
nior class this year was smaller than it 
has been in some time. But according 
to my observation, the student of today 
has much the same background and 
ideals as he had in my own college days. 
Sees Blasé Attitude Passing 

“One change which I do notice is the 
soft pedaling of the old rah college 
spirit,” Mr. Duffield said, “and in a way 
I regret its passing. It was rather silly, 
of course, but it was a manifestation of 
a real devotion to one’s college and was 
to my mind far preferable to the blasé 
attitude so in vogue a few years ago. I 
am thankful to say that phase seems 
to be passing and the present day stu- 
dent is swinging back to a more normal 
and well oriented viewpoint.” 

Mr. Duffield entered Princeton in 1888, 
when the enrollment was 600 in compari- 
son to the present 2,500. 

Ancestor Was First President 

The Dickinson which forms Mr. Duf- 
field’s middle name comes from the first 
president of Princeton, the Rev. Jona- 
than Dickinson, from whom Mr. Duffield 
is directly descended. All his life has 
been spent in close contact with Prince- 
ton, his father, the late Dr. John Thomas 
Duffield, having been professor of mathe- 
matics there. A brother, Henry G. Duf- 
field, has served as treasurer of Prince- 
ton for many years. 


Resigns as Editor y 
Of Chicago J. of ( 


Will Be Succeeded as as Insurance Edit, 
of Chicago Journal of Commerce 
by A. L. Kirkpatrick 


John C. Leissler, insurance editor 
the Chicago Journal of Commerce {o, 
the past six and one-half years, has ¢. 
signed and will devote his time tempo. 
rarily to representing a number of oy. 
of-town insurance papers at Chicago, 

A keen newspaper man of unusual 
ability, Mr. Leissler has an extensive x. 
quaintance among insurance people an( 
state officials all over the country, 

A. L. Kirkpatrick, who is associate) 
with the life department of W. A. Alex. 
ander & Co. of Chicago. will succes 
Mr. Leissler on the Chicago Journal of 
Commerce. Mr. Kirkpatrick was with 
the Casualty Information Clearing Hou 
several years ago. 

Before joining the Chicago Journal of 
Commerce, Mr. Leissler had been com. 
mercial editor of the Des Moines Reg. 
ister where he made his first contact 
with the insurance business in a jour. 
nalistic capacity. He has spent his ep. 
tire life in daily newspaper work, having 
started in Galveston, his home town, and 
then having worked on papers in Dallas 
Des Moines, Toledo and Pittsburgh. |p 
addition he was with the Associated 
Press for two years, both as a wire ed- 
tor and as a special reporter. 

Since joining the Chicago Journal of 
Commerce Mr. Leissler has devoted his 
entire time to writing news of insurance 
and has attended numerous insurance 
conventions. He frequently has done 
special work for The Eastern Under 
writer and other papers. 
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A life underwriter 
closed 200 cases 
through the use of 
one idea found in this 
treatise. Another got 
thirty-three in one 
day due to the time 
saved through fol- 
lowing the sequence 


of ideas outlined in it. 


The Scientific Basis of Life Insur- 
ance Selling, the Montgomery For- 
mula and its explanation, is now 
available in permanent form. Every 
agent who regards his selling as a 
professional duty should have his 
individual copy. General agents 
who are endeavoring to give their 
men the professional concept should 
see that their associates have this 


working course. 














Better Methods of Selling 


Life Insurance | 








A Practical Course In Working Principles 


L. L. Montgomery 
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Put a Dollar in an envelope to have this Set- 
Up of the Professional Concept of Life Insur- 


ance Selling. 


Lessssneeninensinnaninnstenenienanintannastidl 





The Eastern Underwriter Co., 
94 Fulton Street, 
New York, N. Y. 


Here is a dollar. Please send me a copy of Better Methods of Selling 


Life Insurance. 
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WANTED—A TERM FOR MOTOR- 
SHIP PROPULSION 

The Institute of London Underwriters 
has given careful consideration to the 
question of motorship terminology and 
has decided that, as motorships are now 
such an established feature in the ship- 
ping world, an alteration in the word- 
ing of the usual clause which covers a 
vessel “under steam or sail” is essential. 
In future the Institute clause will read 
“under steam, motor-power, or sail.” 

This, however, is not a complete solu- 
tion, as it only touches on the problem 
of terms for the motorship, and does it 
in a way that does not help technical 
have long 
wondered how they really ought to de- 


journalists and others who 


scribe the motorship’s mode of progres- 
She is still said to “sail” at such 
and such a time, but it is manifestly im- 


sion, 


possible to say that she sails so many 
miles per day, and the Diesel advocates 
will not have it that she steams 
that distance in any circumstances, and 
they are quite right. 
sel “motors” from London to New York 
is to pilfer a term on which the automo- 
bile world has an exclusive lien, while 
to suggest that she “motes” is horrible 
tc the ear of nautical Finally, 
to say that she proceeds suggests a po- 


said 


To say that a ves- 


scribes. 


lice officer’s evidence in a speeding case. 
The insurance 
worlds will be grateful to any person 
who put forward a phrase, good 
Fnglish, dignified and simple, which will 
describe the of a 
equipped with Diesel motors. 


shipping and marine 


will 


progress vessel 





BACK TO FUNDAMENTALS 

The sharp collapse of the commodity 
market last week will be regarded in the 
life insurance business as one of those 
“healthy” that the 
writers talk about. The public’s memory 
is indeed the lessons of the 
past three years are as usual ignored, if 
not forgotten. 

Life have recently 
been meeting the same answers that con- 
fronted them in the days of feverish 
speculation before 1929. The public was 
putting everything into speculation and 
depending upon stocks, commodities and 
real the future security of 
themselves and their dependents. The 
grief experienced in each of these fields 
was forgotten when the inflation boom 
of 1933 got under way. 


reactions financial 


short and 


insurance agents 


estate for 


Last week’s collapse of prices—one of 
the sharpest price declines on record in 


all markets—was a needed lesson and 


should be utilized by life insurance 
agents as an illustration of false values 
and for the ultimate benefit of the public. 
For the average man, indeed, for most 
men, the life insurance estate is still the 
fundamental and sure foundation of se- 
curity for the future. 

the funda- 
mental soundness of life insurance, Com- 
missioner H. J. of Wiscon- 
sin, said, “Life insurance is one of the 


Commenting recently on 


Mortensen 


most wonderful things ever devised for 
the benefit of mankind. 
of anxiety and helps them build an es- 
tate. 


It relieves men 


Nothing better could have hap- 
pened than the period of stress through 
which life insurance has passed. It was 
a wonderful test and a worthy lesson. 
In the sale of life insurance you should 
not the surrender 
That is not fundamental. 


stress or loan 
It is all 
right to say that it is in the nature of a 
savings account. It is. I think these 
clauses, however, should be relegated to 


cash 
value. 


the back ground and we should come 
back to the original purpose of life in- 
surance socially.” 





Haskell Noyes of the Leedom, O’Con- 
nel & Noyes agency, Milwaukee, is so 
interested in the functioning of the new 
Wisconsin rod and reel fishing license 
that he has taken out fishing licenses 
for his son, age 2, and a nephew, 3. Mr. 
Noyes has been a member of the Wis- 
consin conservation commission for the 
past several years, and has become well 
known throughout the state for his ac- 
tivities on behalf of conserving wild life 
and scenic beauties of Wisconsin. 

* * * 


Arthur Digby Besant, who recently 
retired from his post as general manager 
of the Clerical, Medical & General Life 
Assurance Society of England in order 
to take a seat on the board, is the only 
son of Mrs. Annie Besant, probably the 
most eloquent woman preacher in his- 
tory, and the late Rev. Frank Besant, 
the Episcopalian clergyman whom she 
left some years after her marriage. Mrs. 
Besant is now 86 and in India, where she 
is living restfully after the 60 years of 
struggle and achievement on behalf of 
theosophy. Next year sees the centen- 
ary of the birth of Charles Bradlaugh, 
with whom Mrs. Besant worked in the 
free thought and radical movements last 
century, while her husband was still in 
his quiet vicarage at Sibsey, in Lincoln- 
shire. Her son is almost equally dis- 
tinguished in his own sphere, for he has 
long been recognized as one of the great- 
est living actuaries. If ever Mr. Besant 
can be persuaded to write his remin- 
iscences they should make a book of 
truly sensational interest, for he has vast 
inside knowledge of the many campaigns 
in which his mother and Bradlaugh were 
engaged during Victorian times. 








July 28, 193; 











JOHN W. STEDMAN 


John W. Stedman, vice-president of 
the Prudential, was last week appointed 
chairman of the protective committee for 
holders of the First and Refunded 5% 
bonds of the Missouri Pacific Railroad. 
Mr. Stedman holds memberships in sev- 
eral of the most important national rail- 
road bondholders committees. In addi- 
tion to the chairmanship of this Missouri 
Pacific committee he is chairman of the 
Wabash Railway Refunding and General 
Mortgage Bondholders Committee, chair- 
man of the Seaboard Air Line 4% Bond- 
holders Committee, chairman of the St. 
Louis-San Francisco Railway Co. Prior 
Lien Bondholders Committee, readjust- 
ment manager of the St. Louis-San Fran- 
cisco Railway and member of the Chi- 
cago, Rock Island and Pacific First and 
Refunding Bondholders Committee and 
Secured 4%4’s. 

Mr. Stedman, who is vice-president in 
charge of investments for the Prudential, 
is regarded as an authority in the invest- 
ment field. He is a Harvard man and 
first went with the Prudential as assist- 
ant treasurer in 1915. He was made sec- 
ond vice-president three years later and 
vice-president in 1924. ; 

Other members of Mr. Stedman’s Mis- 
souri Pacific committee are: Frederic 
W. Ecker, treasurer of the Metropolitan 
Life; Fred P. Hayward, second vice- 
president and treasurer, John Hancock 
Mutual Life; Harold Palagafio, treasurer, 
New York Life; Sterling Pierson, gen- 
eral solicitor, Equitable Life Assurance 
Society; Frederick W. Walker, vice- 
president, Northwestern Mutual Life. 

x * x 


Arthur C. Short, special agent of the 
Kansas City Life, was elected state com- 
mander of the Mississippi American Le- 
gion at the recent convention. He is 
the third insurance man who has been 
elected state commander in that state. 
The first was Ernest Walduer of Green- 
ville, who is interested in a general 
agency. The second was W. Dudley 

wens, vice-president and secretarv of 
the Lamar Life. : 


* * * 


William Gunn, Jr., Penn Mutual Life 
agent of the John A. Stevenson agency 
in Philadelphia, is the new Pennsylvania 
state amateur golfer, having won the ti- 
tle in a dramatic match against another 
Penn Mutual man, Harold S. Cross, Jr., 
of the home office investment depart- 
ment. The tournament was held at 
Merion Cricket Club, before what was 
said to be the largest gallery since Bobby 
Jones won a championship on the same 
course. 





Left: Sidney W. Goldsmith 
Right: A. C. Stevens 


Sidney W. Goldsmith, president of the 
New Rochelle agency, and A. C. Stevens, 
of Knox, Lent & Stevens, Inc., White 
Plains, N. Y., were recently snapshotted 
after a swim in Sachem’s Head, Conn, 
where Mr. Goldsmith is spending the 
summer. Although disabled for some 
time past and unable to indulge in most 
activities, Mr. Goldsmith is able to swim 
well. 

e # @ 

Alwyn Scheer, who is secretary of the 
new Theurer Agency in New York, was 
assistant to John B. Theurer for about 
six years in the inland marine under- 
writing office of Jones & Whitlock, Inc. 
Previous to that Mr. Scheer had been 
with Crum & Forster for several years 
and then with the Stuyvesant for some 
time. In the new agency he will act as 
Mr. Theurer’s assistant in inland marine 
underwriting. 

x * 

M. S. Perrin, an insurance agent i 
Pittston, Pa., who represents the North- 
ern Assurance and other companies, 1s 
83 years old, and has been in the in- 
surance business many decades. 

Charles E. Wickham, manager of the 
New York City branch office of the 
American of Newark, and his son Elston 
G. Wickham, Pennsylvania special agent 
of the Great American, are expected to 
arrive in New York today from their 
vacation in Bermuda. 

x «x x 

O. A. Colvin, Akron manager of the 
Western & Southern Life, who has been 
with that company for thirty years, has 
been granted a thirty weeks’ vacation 
with salary in recognition of his long 
and faithful service. 

. & 9 

O. D. Hippler, general agent in Mt 
Clemens, Mich., for the Detroit Life, 1s 
prominent in American Legion affairs 
He has been elected commander of the 
Harry Ollrich post of the legion, while 
Henry Goulette, a soliciting agent in the 
Hippler agency, was elected to the office 
of finance officer. 

eS ££ * 

Julian S. Myrick, manager for the Mu- 
tual Life in New York, was at the pier !0 
meet Helen Wills Moody, who landed 
last week, to request that she play 4 
coming tournament. Mr. Myrick was 4 
few years ago practically the “tenms 
czar” of the country as president of the 
United States Lawn Tennis Association. 


Dr. O. F. Maxon, medical director of 
the Franklin Life, recently became cham 
pion Illinois trapshooter in Class C by 
breaking 196 out of 200 targets. 
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The Longevity Test 


No reader of the obituary column of 


the daily newspaper can help being 
amazed by the number of Americans 
who leave their offices, and later col- 
lapse; then die suddenly. It may be in 
their homes or gardens, on the golf 
links or tennis courts. Frequently, even 
their families are surprised. One reason 
for this is that the victim has neglected 
to learn facts about his physical condi- 
tion. To have angina pectoris and not 
know it is almost as bad as not wanting 
to know it. Yet many an executive who 
thinks there may be something the mat- 
ter with him is either fearful to face 
an examination by doctors or is careless. 
We are familiar with the man who will 
worry over a golf score or some other 
disappointment, but is indifferent to his 
health. 

In this city is an establishment called 
the Life Extension Institute, Inc., which 
not only makes periodical examinations 
of policyholders of fifty or more life 
insurance companies, but of thousands 
of individuals who come in independent- 
ly of the fact that they are insured. The 
president is Harold L. Ley. 

The other day I went to the Institute 
and asked the privilege of a complete 
examination; time no object. It con- 
sumed hours, and included “the works.” 
That means the Electrocardiogram, an 
eighteen-minute oxygen breathing pe- 
riod, recording of blood pressure, Was- 
serman and other tests, X-rays. The ex- 
perience was not only interesting, but 
exciting—and upon getting a favorable 
report one walks on air for some days, 
the sky looking very blue. 

eS 


The Staff 

The Life Extension Institute, Inc., oc- 
cupies large quarters. With its many 
physicians and quiet, rapid moving 
nurses in white uniforms the floor gives 
an impression of efficiency. That im- 
Pression is not of a hospital but of 
everything pleasant which you remember 
of a hospital visit. 

There I saw several old friends, in- 
cluding James Victor Barry, a_vice- 
president, who was formerly one of the 
vice-presidents of the Metropolitan Life, 
one of the most agreeable characters in 
the business; and Dr. Lawrence G. 
Sykes, medical director of the institute, 
and formerly a vice-president and med- 
ical director of the Connecticut General. 
Among the staff I contacted with Dr. 
B. f. Johnson, chief of the examining 
staff, who discusses the findings of the 
physical examinations and tells the ex- 
aminees of their significance. Dr. J. F. 
Stones, who examines eyes, ears, nose 
and throat, and is on the staff of the 
New York Post Graduate Medical School 
and Hospital; and Dr. A. P. Upshur, his 
associate; Dr. J. J. Short, director of the 
laboratories, who is also assistant pro- 
fessor of medicine at New York Post 
Graduate Medical School and who has 
een associated with Dr. Herman Mo- 
senthal for many years; and Dr. Ar- 
thur C. De Graff, professor of therapeu- 








tics and director of electrocardiography 
at Bellevue Hospital Medical College, 
who is the institute’s heart and electro- 
cardiographic consultant. He also wrote 
“Criteria for Interpretation of Electro- 
cardiograms” for the New York Tuber- 
culosis and Heart Committee, which is 
used by most life insurance company 
medical departments. The head in the 
reception rooms is H. E. Yeager. 
* * * 

The Fear of Examinations 

In discussing persons who shy at find- 
ing out whether there is anything the 
matter with their physical condition 
President Ley of the institute said to 
the writer: 

“One thing that I have never been 
able to understand is the attitude of the 
person who says that he will not take 
an examination because he is afraid we 
shall find something the matter with 
him; but there are thousands who feel 
that way. 

“A Southerner came in one day who 
told me that he had been out on a party 
the night before and had been singing 
the praises of the institute. There was 
a judge present who pointed out that 
some men are afraid to take an examina- 
tion because they may find they have 
some impairment of which they have not 
been aware. The Southerner spoke up 
and said, ‘Judge, you don’t call them 
men, do you?’ 

“I feel much the same way: that if 
an individual is not willing to know the 
facts, he lacks a certain amount of moral 
courage. As you know, all we are trying 
to do is to point out impairments so 
that they may be corrected rather than 
allow the individual to worry himself 
sick about things that may not even 
exist. 

“There is no doubt but what we are 
confronted by a psychological condition 
in overcoming the fear of examinations, 
and if you can help us to solve this prob- 
lem you will be making a real contribu- 
tion to society.” 

* * * 
The Electrocardiogram 

Persons taking the institute’s “once 
over” look a little disconcerted when 
they enter the Electrocardiogram room 
at the Life Extension Institute, and see 
that formidable-looking device, especial- 
ly when they immediately have to take a 
recumbent position with wires clamped 
about parts of their anatomy. A sign 
on the machine, however, says that its 
operation is painless—no chance of 
shock—and need cause no concern. 

Technically speaking, the electrocar- 
diogram is a graphic registration of the 
change of electrical potential in the 
heart. Perhaps relatively few persons 
know that electric currents are generated 
by the contraction of a muscle. The fact 
was demonstrated by Kolliker and Mul- 
ler in Germany in 1856 and applies to 
heart muscle as well as to other muscles 
of the body. Following ‘this work of 
Kolliker and Muller, A. D. Waller showed 
in 1887 that it was possible to register 
human heart beats by using an instru- 


ment called the capillary clectrometer. 
However, it remained for Professor 
Einthoven of Leyden to design in 1903 
the string galvanometer called the Elec- 
trocardiograph. This instrument of pre- 
cision has long since established its im- 
portant aid to heart medical examina- 
tions, 

Lots of people think they have heart 
trouble when they haven't. Sir James 
Mackenzie, noted heart specialist, once 
made the statement that in most in- 
stances where a person believed to be 
the victim of heart disease because of 
pain or other symptoms careful exam- 
ination revealed no evidence of the dis- 
ease. Yet because of the pain or other 
symptoms, such as easy exhaustion, many 
persons deprive themselves of exercise 
and recreation. 

The electric current generated during 
each contraction of the heart makes it 
possible to produce the diogram. As 
might be imagined the amount of elec- 
tricity so generated is relatively small 
and the strength of the current coming 
from the heart is not more than a few 
thousandths part of a volt. In order 
that one may have some comparative 
idea as to the strength of the current 
generated in the heart muscle it may 
be said that the small vest pocket pen 
light battery supplies from one to two 
volts, and that toasters, electric irons, 
electric lamps and other electrical ap- 
pliances widely used in every household 
today run on a circuit of 110 volts. The 
Electrocardiograph consists chiefly of a 
powerful electro-magnet having suspend- 
ed in the magnet field between the poles 
of the magnet a cobweb-like quartz 
string coated with silver. The magnet is 
activated by current from an ordinary 
storage battery similar to that used in 
automobiles or supplying the A current 
to the battery type of radio set: 

By an ingenious arrangement of lamp 
and lenses the shadow of this tiny string 
is projected into a slit camera which con- 
tains a moving strip of photo-sensitive 
paper. The tiny string is connected by 
a complicated series of controls and 
switches to the subject’s arms, or to the 
right arm and left leg, or the left arm 
and left leg. In this way the three leads 
comprising the electrocardiogram are 
taken. In obedience to the laws of phy- 
sics the string while conducting current 
from the heart through the magnetic 
field is deflected with each heart beat, 
thereby making a continuous record on 
the sensitive paper. After the various 
leads of the electrocardiogram have been 
taken the paper is removed to a dark 
room where it is developed, fixed, washed, 
dried and mounted in the same way that 
Kodak snapshots are processed. The 
finished product is then ready for inter- 
pretation. 

Pioneer experimental work demon- 
strated conclusively that under normal 
conditions the so-called action current in 
the heart takes a certain course through 
the heart muscles. The normal electro- 
cardiogram indicates that there is no in- 
terference with the passage of this elec- 
tric current over the usual routes. Un- 
der certain disease conditions of the 
heart muscle there is interference with 
normal conduction and the result is a 
definite change in the electrocardiogram. 

a 


Health Tips 

Here are some health tips from the 
Life Extension Institute: 

Exercise—Even if active at your work, 
do setting-up exercises night and morn- 
ing for ten or fifteen minutes. The ex- 
ercises which require body bending and 
twisting are especially helpful in strength- 
ing the abdominal muscles and stimulat- 
ing action. 

Eyes—If you have headaches or defec- 
tive vision not corrected by glasses have 
your eyes examined by an eye specialist. 
Eye strain may break down your health. 

Overweight—If you are overweight or 
gaining, cut down the fuel foods—bread, 
butter, cereals, sugar, fats. Eat instead 
more green vegetables and fruit. 

Underweight—If you are thin and pale 
and losing weight, be carefully examined 
for lung trouble. Eat freely of bread 
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and butter, eggs, cereal, milk and cream, 
but also green vegetables and fruit 
Sleep at least eight hours and out of 
doors if possible. 

Water—The average well person 
should drink six glasses of water every 
day in addition to those taken at meals. 

Diet—The chief need is a balanced 
diet. It is of equal importance to eat 
meat, fish, poultry, eggs or cheese at 
least once a day in moderate quantity. 

x * * ; 

“Bill” Hadley Gets Hole in One 

While playing in a friendly twosome 
last Friday afternoon over the Raritan 
Valley Country Club golf course prior 
to entering his second round match in 
that club’s Class B championship, “Bill” 
Hadley, vice-president and general man- 
ager of this paper, became the victim of 
the Fate and Luck of golf by entering 
its Hole in One sanctorum. In shooting 
the 170 yard fourth hole, his tee shot, 
made with a spoon, sailed with a slight 
hook high over the trees which form a 
natural hazard to the green and on into 
the hole, nestling comfortably beside the 
flagstaff at the bottom of the hole. 

“Bill” advises that the club used was a 
Croyden Registered Set Spoon and the 
ball a Three Star Royal. A mighty fine 
combination in his estimation. He was 
wearing in addition to a zipper short 
sleeved golf shirt, blue shorts, knickers 
Arthur Wallace, Boston, golf shoes and 
Spalding’s wool gymnasium socks. In- 
cidentally “Bill” is not averse to posing 
for pictures—movie or still—if you can 
catch him, and he will publish a treatise 
on “How Best to Shoot a Hole in One,” 
especially intended for the use of Pros 
and First Flight golfers desirous of 
learning the art, just as soon as he can 
get it off press. Just to show that there 
was nothing flukey about the hole in one 
achievement I learn that “Bill” won the 
second round match referred to above 
and is no doubt playing for the division 
championship as the Friday readers of 
The Eastern Underwriter are perusing 
this item. 

e « @ 


A Committee Which Understands 
Its Job 


One of the most efficient working com- 
mittees which the Insurance Society of 
New York has yet had is the inland ma- 
rine committee, which has in its mem- 
bership Franklin B. Tuttle, Charles C. 
O’Regan, Benjamin Little, John Rogers 
and F. A. Keller. This committee met 
a few days ago to outline titles of lec- 
tures and to assign speakers. This is an 
exceedingly difficult, complicated job, but 
before the meeting was over it was com- 
pleted. The list of lecture titles follow: 


Historical Background and Definition of In- 
land Marine, 

Parcel Post. 

Registered Mail. 

Transportation 
Truck. 

Motor Truck Cargo Insurance. 

Jewelers’ Block. 

Fine Arts Floater. 

Bailees Customers Insurance. 

Furriers Customers Insurance. 

Personal Effects Floaters. 

Instalment and Deferred Payment. 

Transportation and Location Reporting. 

Garment Contractors Floaters. 

Instrumentalities of Commerce—Bridges and 
Tunnels. 

Reinsurance. 

Inland Marine Underwriters Association. 


Insurance — Coastwise, Rail, 


As experts will discuss each of these 
subjects—the experts being connected 
with the principal insurance offices 
students will have an extraordinary op- 
portunity to learn about one of the most 
important divisions of the insurance bus- 
iness. 





* * * 


Three Good Members For Hole-in- 
One Witnesses 


When Simon Gillam, Penn Mutual Life 
Mortgage Loan Inspector, made a hole 
in one on the Rivington course near Phil- 
adelphia recently he created three good 
prospects for the new Hole-in-One-Wit- 
nesses Association referred to on this 
page last week. His witnesses were a 
minister of the gospel, the president of 
the golf club, and a justice of the Su- 
preme Court of New Jersey. 
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America Fore Reports 
Big Gains in Surplus 


JUNE 30 STATEMENTS ISSUED 


Assets and Unearund Premium Figures 
Show Little Change; Companies 
in Fine Position 





Companies in the America Fore group 
have issued their financial statements as 
of June 30, showing minor changes up 
or down in total assets but tremendous 
gains in net surplus. This unusual situa- 
tion is caused by the fact that securities, 
constituting the bulk of assets, are val- 
ued according to the formula of the Na- 
tional Convention of Insurance Commis- 
sioners, which allows companies to use 

values which prevailed on the stock mar- 
kets during the middle of 1931. On the 
other hand, the net surplus figures vary 
directly with the rise and fall in market 
values of investments. 

The Continental on June 30 had assets 
of $81,971,644; capital, $4,873,989; net sur- 
plus, $34,850,002; reserve for contingen- 
cies, $14,000,000, and unearned premium 
reserve, $22,147,000. Six months ago the 
assets were $84,856,092; net surplus, $19,- 
580,601, and unearned premiums, $22,555,- 
228. The capital is unchanged. 

The Fidelity-Phenix report shows as- 
sets of $64,799,254; capital, $3,464,825; net 
surplus, $26,472,471; reserve for contin- 
gencies, $12,500,000, and unearned premi- 
ums, $17,419,204. At the close of 1932 
the report showed assets of $67,242,176; 
net surplus, $12,850,518, and unearned 
premiums of $18,045,761. 

Niagara Fire 

Assets of the Niagara Fire on June 30 
were $21,439,117; capital, $2,000,000; net 
surplus, $9,618,238; reserve for contin- 
gencies, $2,700,000, and unearned premi- 
ums, $5,946,955. Six months ago the as- 
sets were $21,316,509; net surplus. $5,904,- 
065, and unearned premiums, $6,070,785. 

The American Eagle now has assets 
of $12,563,573. The capital is $1,000,000; 
net surplus, $6,232,322; contingency re- 
serve, $775,000, and unearned premiums, 
$3,687,686. At the end of last year the 
assets were $12,452,389; net surplus, $3,- 
637,622, and unearned premiums, $3,800,- 
417. 

The First American has assets of $3,- 
981,415; capital of $1,000,000; net surplus, 
$1,440,190; contingency reserve, $450,000, 
and unearned premiums, $898,119. Six 
months ago the assets were $3,930,890; 
net surplus, $841,150, and unearned pre- 
miums, $916,142. 

The Maryland reports total assets of 
$2,746,042 ; capital, $1,000,000; net surplus, 
$846,684; contingency reserve, $475,000, 
and unearned premiums, $357,343. At the 
end of last year the assets amounted to 
$2,768,105; the net surplus was $431,337, 
and the unearned premiums $363,683. 

In the instance of the policyholders’ 
surplus in the case of each company this 
surplus represents market values and not 
Convention values, the difference between 
market values of securities and Conven- 
tion values of securities being taken care 
of by the reserve for contingencies in all 
of the companies’ statements. 


BAR STOLEN AUTO PARTS 

The Fire Companies’ Adjustment Bu- 
reau is trying to prevent the use of stolen 
automobile parts in the repair of dam- 
aged cars. R. S. Clinger, superintendent 
of the bureau’s special risk department 
which operates throughout the Eastern 
department, has asked branch managers 
and adjusters to request bids on repair 
work from reputable and authorized 
dealers and to resort to other means 
only when reasonable bids from such 
dealers cannot be obtained. 


FIRE INSURANCE 








E. U. A. Expected To 
Adopt Agency Contract 


ACTION LIKELY 





IN THE FALL 





Will Use Contract Approved by W. U. 
A. With One or Two Changes; Full 
Text of W. U. A. Form 





The matter of having regular agency 
contracts defining exactly the relations 
between local agents and their companies 
has been discussed many times. It has 
been felt by many in both producing and 
company circles that the relations be- 
tween the two parties should be more 
clearly defined than in the general form 
of agency agreement which has been in 
use for a long while. In the Middle 
West the initiative was taken on this 
problem and the Western Underwriters 
Association recently approved a form of 
local agency contract in which premiums 
are treated as trust funds and in which 
rules covering other relations are clearly 
stated. 


In the East here there is little doubt 
but that the Eastern Underwriters Asso- 
ciation will adopt the same form of con- 
tract approved by the W. U. A. with pos- 
sibly ie or two minor changes. The 
E. U. has been going over the con- 
tract _ several weeks and when meet- 
ings of the association are resumed in 
the fall the agency contract will be ap- 
proved unquestionably within a_ short 
time. After that it is believed that the 
W. U. A. will alter its contract to con- 
form with whatever change the E. U. A. 
may make. Following is the complete 
text of the agency contract approved by 
the Western Underwriters Association: 

Agency contract between the......... 
insurance company of..............+6.. P 
hereinafter referred to as the “company,” 
Oe SY , hereinafter referred to as 
the “agent.” 

The company has appointed the above 
named as agent at............ , county of 
aia heal ade State of.........., with full 
power to receive and accept proposals 
for insurance covering risks of classes he 
is from time to time authorized by the 
company to insure, with power and duty 
to collect, receive and receipt for pre- 
miums, and to make cancelations as pro- 
vided in the sixth section of this agree- 
ment, and to deliver, renew and counter- 
sign the policies of insurance, signed by 
the authorized officials of the company, 
and to make customary endorsements, 
changes, assignments, transfers and mod- 
ifications of existing policies from time 
to time where loss has not occurred. 


Agent’s Obligations 

Section 1. The agent agrees: on in- 
structions of the company to cancel 
promptly any policy or binder at any 
time outstanding; To perform faithfully 
in every way his duties as agent in com- 
pliance with the instructions of the com- 
pany, and to protect and further at all 
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times the best interests of the company. 

Agent shall promptly forward to the 
company all applications, binders, daily 
reports, endorsements and all other evi- 
dences of agreement to insure or modi- 
fications of existing insurance. 

The agent shall keep true and com- 
plete records and accounts of all his 
transactions with policyholders and the 
company, which shall be open at all rea- 
sonable times to the inspections of duly 
authorized representatives of the com- 
pany, and 

He shall make a statement monthly of 
his transactions and accounts. 

The agent shall, unless specifically 
otherwise directed, collect all premiums 
of his agency, report upon the same, and 
transmit premiums to the company 
promptly and within such time as the 
company may from time to time require. 

No item in an account paid by the 
agent shall thereafter be permitted to be 
charged back as unpaid. 

Premiums Treated as Trust Funds 


Section 2. All premiums received by 
the agent shall be held by him as trus- 


(Continued on Page 24) 
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CAPITAL 

PREMIUM RESERVE 
OTHER LIABILITIES 
CONTINGENCY RESERVE 
NET SURPLUS 

TOTAL ASSETS 


STANDARD 


INSURANCE COMPANY 


of NEW YORK 


80 John Street, New York 
G. Z. Day, Vice-President 
Statement December 31st, 1932 


C. L. Henry, Secretary 





$1,500,000.00 
1,186,730.41 
214,050.00 
1,142,045.90 
1,922,578.39 
5,965,404.70 
















Merton L. Brown Is Elected 


Executive Committee Chairman 


The election of Merton L. Brown, 
Massachusetts insurance commission- 
er, as chairman of the executive com- 
mittee of the National Convention of 
Insurance Commissioners was an- 
nounced this week by Secretary Jess 
G. Read, Oklahoma. Commissioner 
3rown succeeds Joseph B. Thompson, 
former commissioner of Missouri, 
who recently retired from office. 

Mr. Brown has been active in the 
commissioners’ convention ever since 
he joined the ranks of state super- 
visory officials a number of years ago. 
He is now chairman of the committee 
on rates of insurance companies and 
of the special National Surety bond 
holders and security holders protec- 
tive committee which is meeting in 
New York this week. In addition he 
is a member of the following conven- 
tion committees: Taxation, unauthor- 
ized insurance, valuation of securities, 
workmen’s compensation, life, and the 
special committee on cash and loan 
values and life insurance contracts. 











LOYALTY GROUP CHANGE 

Harry Benson, senior field man for the 
Loyalty Group of Newark, has succeeded 
John N. Lewis, who was state agent in 
Oklahoma for the Concordia, Milwaukee 
Mechanics and the National Ben Frank- 
lin. Mr. Benson will also have supet- 
vision of the Girard F. & M. and the 
Pittsburgh Underwriters. 





W. G. MUNROE TO RETIRE 

William G. Munroe, special agent of 
the New York Underwriters in Phila- 
delphia, is retiring on September 1 under 
the company’s retirement plan after 
about thirty years of service with the 
organization and its predecessor, the 
New York Underwriters Agency. 
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N. y. Court Decision 
On Pro Rata Clause 


HELD NOT TO BE APPLICABLE 





Assured Had Transferred Part of Insur- 
ance But Remainder Was Left 
in Other Name 





A decision construing the pro rata lia- 
bility clause of the New York standard 
fire policy has been rendered by Justice 
Joseph V. Gallagher in the City Court 
of the City of New York in the case of 
Julius Greenberg against the North 
River. In this case the court held that 
the North River could not claim benefit 
of the pro rata clause because the other 
insurance did not cover the plaintiff's in- 
terest directly. 

The North River and the Connecticut 
Fire each issued a policy of equal amount 
to the Excellent Appetizing Bakery, Inc. 
While both policies were in force the 
bakery corporation transferred all its 
property covered by the policies to Ju- 
lius Greenberg, its president. The North 
River policy was endorsed to cover “Ju- 
lius Greenberg, as owner,” but no change 
was made in the Connecticut Fire’s pol- 
icy. A fire occurred and Greenberg 
claimed the full amount of the loss from 
the North River. 

The North River claimed that “Green- 
berg has conducted the business of the 
Excellent Appetizing Bakery, Inc., un- 
der the name of Julius Greenberg. As 
far as the defendant has been able to 
ascertain, the corporate entity, the Ex- 
cellent Appetizing Bakery, Inc. has 
never been dissolved.” 

As an affirmative, defense to the suit 
the North River set up that it was not 
obligated to pay the full amount of the 
loss but only its pro rata share and that 
Greenberg’s failure to have the Connec- 
ticut Fire’s policy endorsed to himself as 
assured should not permit him to insist 
upon the full amount of the loss from 
the North River. 

Company’s Contention 

“That this lability should thus be lim- 
ited,” the plaintiff contended in court, 
“without regard to the validity of other 
insurance seems to be expressed with 
equal clearness and conclusiveness. The 
clause whether valid or not and whether 
collectible or not plainly imports a pur- 
pose to exclude from the scope of the 
prorating provision any question as to 
the liability of other insurers on the 
same property. In the instant case it 
might well be stated that the insurance 
which the carrier seeks to prorate was 
unquestionably valid at its inception. It 
is the contention of this carrier that it 
is entitled to prorate the liability with 
other insurance covering the same prop- 
erty and that it has the right to appor- 
tion the liability regardless of the valid- 
ity or invalidity of other insurance and 
regardless of collectibility or lack of col- 
lectibility.” 

The assured’s counsel set up the fol- 
lowing contention in court: 

“It is plaintiff's contention that the 
apportionment clause has no application 
whatever to the facts present in the case 
at bar. Plaintiff’s legal position is predi- 
cated entirely upon the fact that at the 
time of the fire there was only one fire 
surance policy in force which covered 
plaintiff's interest in the property that 
was destroyed by the fire that occurred 
on August 5, 1932. The mere fact that 
a fire insurance policy running to the 
Excellent Appetizing Bakery, Inc., cov- 
ering the same property as was cov- 
ered by the policy in suit herein was in 
lorce at the same time can have no pos- 
sible legal effect or bearing upon the 
might of plaintiff to recover the full 
amount of his fire loss from the defend- 
ant, the North River Insurance Co. of 
the City of New York.” 

_ Justice Gallagher rendered the follow- 
Ng Opinion - 

‘ . 

4 “Motion to strike out the affirmative 
ee is granted. The defense, based 
°n the pro rata liability clause of the 


policy, is asserted in mitigation of dam- 
ages, but it is insufficient on its face 
for any purpose, assuming its truth. The 
clause of the policy which provides for 
an apportionment of the loss to the whole 
insurance covering the property is not 
available tc defendant because the other 
insurance (pleaded in mitigation) cov- 
ered only the former owner’s interest and 
not plaintiff’s. Within the meaning of 
this clause the other insurance was not 
a part of the whole insurance covering 
the property.” 

Alex Davis of Goldstein & Goldstein 


R. W. SMITH RE-ELECTED 

Raymond W. Smith, state agent in 
Missouri for the Aetna Fire, was unani- 
mously re-elected president of the Mis- 
souri Fire Underwriters Association at 
its annual meeting last week. 

Roe M. Wilcox, Kansas City, special 
agent for the United States Fire, was 
re-elected vice-president of the asso- 
ciation. 





Samuel D. 
insurance 


appeared for the plaintiff. 
MacPeak represented the 
company. 
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STURM EN ROUTE TO ITALY 

Ernest Sturm, chairman of the boards 
of the America Fore companies, together 
with Mrs. Sturm, sailed last Saturday 
night on the Rex of the Italian Line 
for Genoa and a short motor trip 
through northern Italy. 


MONARCH AGENT FOR PEARL 

The Monarch Fire has been appointed 
general agent for Ohio and Illinois by 
the Pearl Assurance of London. More 
territory will be added from time to time 
President Rawlings, Monarch, says. 





GREAT AMERICAN INSURANCE COMPANY-- GREAT AMERICAN INDEMNITY COMPANY 
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FIRE 


MARINE 


TO the average person, all 
insurance policies look alike. 
But the agent knows there is 
a difference. Remember, your 
policyholder depends upon you 
to provide sound protection. 


CHOOSE YOUR 
COMPANY 


Great American 


GROUP OF 


Insurance Companies 
New York CASUALTY SURETY 


— 


‘OD “SNI Auld TWNOILYN NVODIRSIWY 





‘OD "SNI WOH YNITOUVD HLUON 





NEW YORK 


BOSTON 


PHILADELPHIA COLUMBUS 


DETROIT 


RALEIGH 





MASSACHUSETTS FIRE & MARINE 
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AMERICAN ALLIANCE INSURANCE CO. 


- ROCHESTER AMERICAN INSURANCE CO. 











Washaniies & Wenders 
Reincorporates in Conn. 


SUBSIDIARY OF NATIONAL FIRE 





Action by Louisiana Company Voluntary; 
A Matter of Economy; No Change 
in Financial Structure 


The Mechanics & Traders of Louisiana, 
long a member of the National Fire of 
Hartford group, is being reincorporated 
as a Connecticut company, according to 
an announcement made this week by F. 
D. Layton, president of the National 
Fire. This reincorporation is entirely 
voluntary and has nothing to do with the 
financial condition of the company, which 
is excellent. The action is being taken 
solely for the purpose of reincorporating 
the Mechanics & Traders as a Connecti- 
cut company, its home office to be at 
Hartford with the National Fire as a 
matter of economy and convenience of 
operation. 

The Mechanics & Traders has a long 
and honorable history dating back to 
1869 and a valuable agency plant which 
the reincorporated company intends to 
conserve and develop. The December 31, 
1932, financial statement of the company 
showed capital stock of $1,000,000, net 
surplus of $1,433,305, plus contingency 
reserve of $827,867. This statement was 
based upon the amortization of bonds and 
the actual market prices of stocks. Even 
if bonds had been brought down to an 
actual market price basis, as were the 
stocks, the December 31 net surplus 
would still have been $1,288,532. 

New Company’s Management the Same 

The new company will take over all 
of the business, assets and liabilities of 
the old company. Its capital will be 
$1,000,000 and its surplus equal to the 
surplus of the old Louisiana company. 
Its financial condition will be that of the 
old company as fully as if no reincorpora- 
tion had occurred. Policyholders and 
other claimants of the old company will 
have exactly the same protection under 
the new company. The new company 
will be responsible for all of the liabili- 
ties of the old company; the only change 
in reality will be the change in domicile 
from Louisiana to Connecticut. 

The management of the new company 
will be the same as the present manage- 
ment of the old company, its officers be- 
ing persons connected in corresponding 
official positions with the National Fire 
of Hartford. 

The agents of the Mechanics & Trad- 
ers will in due time be fully advised by 
the company as to the date when this 
change will become effective. 
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(Continued from Page 22) 
tee for the company until delivered to it. 
The privilege, if granted, of taking com- 
missions, provided in Section 7, from 
premiums shall not be construed as 
changing the relationship of the respec- 
tive parties hereto. 

Section 3. The keeping of an account 
with the agent on the company’s books, 
as creditor and debtor account, is de- 
clared a record memorandum of business 
transacted, and neither such keeping of 
account, nor alteration in compensation 
rate, nor failure to enforce prompt re- 
mittance or compromise or settlement or 
declaration of balance of account, shall 
be held to waive assertion of trust rela- 
tion as to premiums collected by the 
agent. 

Termimation of Agency 

Section 4. Upon termination of the 
agency, the agent shall deliver all prop- 
erty of the company to its authorized 
representatives. 

He shall also pefmit examination of all 
accounts, records, vouchers and corre- 
spondence pertaining to the company’s 
business at any time on request until all 
indebtedness to the company is paid in 
full. i 

Maps and other supplies, furnished by 
the company, shall remain the property 
of the company; but registers and dupli- 
cate copies of daily reports, whether or 
not provided by the company, are to be 
considered a part of “the records, use 
and control of expirations,” respecting 
which provision is specifically made in 
Section 5 hereof, 

Ownership of Records and Expirations 

Section 5, In the event of termination 
of this agreement, the agent not being in 
default and thereafter promptly account- 
ing for and paying over balances not in 
default for which he may be liable, the 
agent’s records, use and control of ex- 
pirations shall be deemed the property 
of the agent and left in his undisputed 
possession; otherwise the records, use 
and control of expirations shall be vested 
in the company. 

Section 6. The agent is authorized to 
effect cancelations of policies and bind- 
ers written by him or his predecessors 
as agent, for non-payment of premium, 
or other causes, of individual risk or 
risks, as he may deem to the interest of 
the company, provided that such power 
shall be only for causes inhering in the 
particular risk and not power to make 
general or indiscriminate cancelations or 
replacements of insurance with others, 
which general or indiscriminate cancela- 
tions are expressly prohibited, except as 





written instructions so to do may be 
given by the company. 

The agent will pay to the company re- 
turn commission on all cancelations or 
rebates on risks written by him in the 


proportion upon the return premium 
which his commission charge bears to the 
stipulated premium, provided that if a 
wholesale cancelation by the company 
upon termination of business in the ter- 
ritory shall occur, the matter of return 
commission may be the subject of an 
agreement to be made dependent upon 
circumstances. 


Basis of Commission Payments 


Section 7. On compliance by the agent 
with the stipulations of this agreement, 
the company will pay to the agent (and 
the agent agrees to accept as full com- 
pensation to him) commissions on pre- 
miums received and retained by the com- 
pany arising out of the applications and/ 
or policies actually secured by agent and 
accepted by the company as follows: 

If the agent has succeeded to and car- 
ries on an agency formerly conducted by 
another, he shall pay return commissions 
or return premiums on such business in 
the same manner and to the same extent 
as upon his own business, unless the 
parties have specifically otherwise agreed. 

In case of impounding or holding in 
abeyance of premiums as result of any 
court order or ruling of any insurance 
department or other lawful authority, 
commissions shall remain in abeyance in 
the same manner as premiums from 
which such commissions arise. 

Section 8. All powers of the agent 
shall terminate upon termination of this 
agency, which may be ended at any time 
by either party, and shall also cease upon 
cancelation or expiration of the “agent’s 
license” or certificate of authority issued 
by the state, unless a new license or cer- 
tificate of authority to the agent is forth- 
with requested by the company. 

Provision for Arbitration 

Section 9. Any differences which may 
arise between the parties hereto shall be 
submitted to arbitration by disinterested 
parties, who, however, may be officers 
or managers of fire companies or local 
agents, one arbitrator to be chosen by 
each party to this contract, the two be- 
fore proceeding to agree upon a third, a 
written decision rendered by any two of 
the three to be binding upon both parties 
hereto. 

Section 10. Under this agreement, 
personal pronouns include all genders 
and the singular includes the plural and 
the plural includes the singular. 

Proof of incorporation waived. 

To be executed in case of incorporated 
agencies, making individuals interested 
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liable for premiums not accounted for by 
the corporation: 

In consideration of the above named 
insurance company appointing the above 
named as agent, and as an inducement 
sf Lo meee hereby guar- 
antee the faithful performance of the 
obligations above mentioned by such 
agent and firmly bind..... .to pay any 
sum for which said agent ‘may become 
liable to pay to the company by virtue 
of the agency created under the fore- 
going agreement and which such agent 
shall fail to refuse to pay. 

Form of Non-Incorporated Agencies 

To be executed in case of non-incor- 
porated agencies in lieu of bond: 

In consideration of the above named 
insurance company appointing the above 
named as agent, and as an inducement to 
sk | eee hereby guarantee 
the faithful performance of the obliga- 
tions above mentioned by such agent and 
firmly bind.......... ...tO pay any sum 
not exceeding $......... , for which said 
agent may become liable to pay to the 
company by virtue of the agency created 
under the foregoing agreement and which 
such agent shall fail or refuse to pay. 





Harry W. Poor, Baltimore 
General Agent, Is Dead 


Harry W. Poor, president of the Bal- 
timore general agency of Poor, Bowen, 
Bartlett & Kennedy, Inc., died last 
Thursday night at the age of 62 years. 
He had been in business for about forty 
years and was prominent in insurance 
and social circles. He was formerly a 
partner in the general agency of Poor, 
Seldon & Van Ness. Later he joined 
with Walter W. Alexander in forming 
Poor & Alexander. About a year ago 
Mr. Alexander committed suicide and 
Mr. Poor established the present firm. 
Many years ago he was general agent 
in Maryland for the Firemen’s of New- 
ark. Mr. Poor was a widower, his wife 
having died years ago. He is survived 
by two sisters. 


I. M. U. A. ON TRUCK COVERS 

The Inland Marine Underwriters’ As- 
sociation has ruled that all truckmen’s 
cargo policies which are not in conform- 
ity with the new rules which went into 
effect on July 1 will have to be can- 
celed and rewritten as of September 1. 
Many policies had been canceled by 
agents and rewritten just prior to July 
1 in order to avoid the new and more 
stringent rules and it is to bring these 
policies into line that the latest action 
has been taken. The truckmen’s cargo 
form now eliminates the loss payable 
clause which gave protection to ship- 
pers under the operator’s form without 
the payment of any additional premium. 








LINCOLN 


Fire INSURANCE Co. of New York 














Western Department 
175 West Jackson Blvd. 
Chicago 
Pacific Coast Dept. 


114 Sansome St. 
San Francisco 





By living up to the traditions of its name and by its 
affiliations with an old and well established organization 
The Lincoln Fire is a helpful asset to the Local Agent. 
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AMERICA FORE STATEMENTS 
SHOW AMERICA FORE STRENGTH 


(STATEMENTS AS OF JUNE 30th, 1933) 


Gross Assets* 


it eciwownees $81 971,644 
Fidelity-Phenix........... 64,799,255 
a Narinwe cake Ka 21,439,117 
American Eagle........... 12,563,573 
First American........... 3,981 ,415 
 oicuvedesnedens 2,746,042 
Fidelity & Casualty....... 38,167,624 


*Bond and Stock valuations on basis approved by National Convention of Insurance Commissioners. 


Reserve for 

Reserve for Losses and 

Unearned All Other 

Premiums Claims 

$22,147,000 $6,100,652 
17,419,204 4,942,755 
5,946,956 1,173,923 
3,687,686 868,564 
898,119 193,106 
357,344 67,015 
11,677,710 15,008,556 


CONTINGENCIES Cash Capital POLICYHOLDERS 
$14,000,000 $4,873,990 $39,723,992 
12,500,000 3,464,825 29,937,296 
2,700,000 2,000,000 «11,618,238 
775,000 1,000,000 —-_7, 232,323 
450,000 1,000,000 —2,440,190 
475,000 1,000,000. 1,846,683 
4,900,000 2,250,000 _—-«6, 581,358 


With a combined policyholders’ surplus of almost one 
hundred million dollars and a record of unquestioned 
stability through depression and disaster —— you can 
feel absolutely secure in placing your clients’ insurance 
in any America Fore company. 


yo 
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Chairman of the Boards. 














The AMERICA FORE GROUP 


THE CONTINENTAL INSURANCE COMPANY 
AMERICAN EAGLE FiRE INSURANCE COMPANY 
FIDELITY-PHENIX Fire INSURANCE COMPANY 
First AMERICAN FirRE INSURANCE COMPANY 


ighty Maiden Lane, 


















New York,NY. 


st}Or TIME, 
>) ° 
a) of Insurance Companies 


NIAGARA FiRE INSURANCE COMPANY 
MARYLAND INSURANCE COMPANY OF DELAWARE 
THE FIDELITY AND CASUALTY COMPANY 


ERNEST STURM. Cheirmen of the Boords 
BERNARD M CULVER. Presiden 
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Kaplan & Berger Golf re 


Two well-known insurance lawyers- 
Senator Abraham Kaplan and Samuel 
Berger—were hosts at their fourth an- 
nual insurance golf tournament one day 
last week at the Pineridge Country Club, 
Westchester County, the president of the 
club being Senator Kaplan. Activities 
of the day included tournament play of 
about twenty-five foursomes, swimming 
in the club’s outdoor pool, a dinner the 
toastmaster of which was Prentiss Reed, 
adjuster and writer of a successful book 
on loss adjustments. 

In addition to a large number of in- 


sioner James Durkin of ~ Department 
of Public Welfare, Hugh J. McQuillan, 
chief of the Special Intelligence Unit of 
the Treasury Department. 


Insurance Guests 


The insurance men present included 
William’ A. Riordan, chairman of the 
loss committee of the New York Board 
of Fire Underwriters; Allen E. Clough, 
secretary, and George H. Phillips of the 
loss committee; Harold Hyer, George D. 


Vail, Mark R. Decker, William A. 


Bruckman, M. A. Garraty, L. B. Haz- 





Powers, Kaplan & Berger Group 


surance adjusters and others connected 
with the insurance business there were 
these og men 

Judge Frederick E. Crane of the Court 
of “yn ils, Park Commissioner John 
Sheehy, Dr. E. E. Hicks, noted alienist 
whose professional services, however, 
were not required at the tournament; 
Commissicner Raymond J. O'Sullivan, 
secretary of Tammany Hall; Commis- 





Left: Abraham Kaplan 
Right: Samuel Berger 





CHICAGO 


Terry, Robert F. 


zard, Vernon Hall, Milton Schreiber, Lee 
Vail, H. G. Treiss, Scott Winans, George 
Shevlin, Jack Lewis, Jack Perlman, 
George S. Jones, Joseph S. Blume, Ju- 
lius Livingston, R. J. Burlingame, J. B. 
C. Guile, Gresham Ennis, Arthur Mau- 
der, Albert Butler of the New York In- 
surance Department; Lee J. Wolfe, Al 
Walsh, C. Zekanski, George Moszkow- 
ski, J. Iliniski, T. Myeeski, Edwin D. 
Weinstock, J. L. Durkin, Charles P. Mc- 
Kenna, Harry B. Murtha, A. C. Bennett, 
E. E. Lewis, L. C. Dameron, W. B. Lew- 
is, George Seyfried, Herbert E. Maxson, 
Wilfred Garretson, J. Frederick E. 
Wood, Harold G. Howe, George H. 
Weinberger, Jules Myers, George H. Sa- 
vale, Fred G. Smith, L. B. Pitcher, Cecil 


W. Tate, J. M. Latham, P. W. Barnes, 
M. B. Hopkins, A. Valenski, Joseph 
Wolfe, Walter C. Martin, James Adam- 


son, Charles C. Vail, Robert F. Tierney, 
Carlton Proctor, Edward E. Ikier, Frank 
V. Cooper, Harold Holt, E. L. Sheehey, 
\. A. Smith, Davis Weinstock, Walter 
J. Kenlon, J. Hendrick Terry, Bernard 
‘Tompkins, 

The winners of prizes awarded at the 
close of the tournament, the presenta- 
tion of which was made by Prentiss 
Reed, were the following: 

L. C. Dameron, W. B. Lewis, Herbert 
E. Maxson, Wilfred Garretson, who had 
a gross of 90 which was exceeded only 
by the gross of 89 registered by Senator 
Kaplan; J. Frederick E. Wood, Harold 
G. Howe, Jules Myers, George H. Sa- 
vale, L. B. Pitcher, who tied for low net 
with Harold Holt; Cecil W. Tate, Milo 
B. Hopkins, Prentiss Reed, Assistant 
United States Attorney J. Hendrick 
Tierney, Edward E. 
Ikier, Walter J. Kenlon, E. J. Sullivan, 
Raymond J. O'Sullivan. L. B. Hazzard, 
Vernon Hall, H. G. Treiss, Joseph S. 
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F. D. LAYTON, President 





National Fire Insurance Company 
OF HARTFORD, CONN. 


Statement December 31, 1932, to New York Insurance Department 


TEI Corl Gaiars eie-wad Salas Sab cabemee Ge knees advo eee oan $43,679,408.77 


— 


S. T. MAXWELL, Vice-President 





LIABILITIES 
itd Mak sents 4 5 iia ald: tanner Caata ae a Se Bi ASTRA ee $ 5,000,000.00 
Reserve for Unearned Premiums Pe eee a Pee ere 
SE SR Ae RC ne ne en Pee 2,249,811.28 
Reserve for Taxes and Other Expenses BA Pe ee ea CP ee ene 939,468.57 
ee CE, a Se ae bak W ateel ee we ao oe bar} eS als 250,000.00 
Se Te I CI ooo os os 8 dike tik ce we heed teeenvice 6,549,617.61 
ey Te Gm, IID goign eee ccs cre cdieccensaicnciic eens 1,700,000.00 
Net Surplus (Based on December 31, 1932, "Market Prices) PA Be 10,628,101.56 

- $43,679,408.77 
Surplus Available for Protection of Policyholders................... . $15,628,101.56 





National Board Recommends 


Co-operation With Roosevelt 
President William H. Koop of the Na- 


tional Board of Fire Underwriters, after 
conference with the New York members 
of the executive committee and with 
their unanimous approval, sent on Mon- 
day the following telegram to General 
Hugh S. Johnson, Administrator of the 
National Industrial Recovery Act. This 
was in response to a telegram from 
Washington: 

“National Board of Fire Underwriters, 
whose membership is comprised of 210 
stock fire insurance companies, is recom- 
mending to its membership that they in- 
dividually stand ready to co-operate with 
the President’s re-employment program, 
limiting hours and establishing minimum 
wages on terms outlined in text of blan- 
ket industrial code as published in daily 
papers.” 


RULES ON WAREHOUSE WHISKEY 


I. U. B. Removes Rule Book Restriction; 
Permits Coverage Under Its Forms 
Effective August 1 

Due to a radical change in the opera- 
tion of distilleries and the handling of 
whiskey an appeal was recently made to 
the governing committee of the Inter- 
state Underwriters Board to change its 
ruling relative to the eligibility of whis- 
key in warehouses at distilleries so that 
the present demands of these assureds 
could be met. This ruling referred to 
prohibited “whiskey in bonded ware- 
houses at distillery.” 

After a full discussion and debate on 
this subject the governing committee of 
the I. U. B. unanimously voted to elim- 
inate the restriction heretofore in effect 
(as shown on page 16 of the rule book) 
and also voted unanimously to permit 
the coverage under I. U. B. forms for 
whiskey in all warehouses including 
those on premises of distilleries. 

This ruling becomes effective as of 
August 1, 1933. 


BOYS MAY FIGHT FOREST FIRES 

3oys in training in the Mississippi 
camps of the Civilian Conservation Corps 
will be used to fight forest fires if Mis- 
sissippi State Forester Fred B. Merrill 
can get the funds necessary for their 
training from the United States Govern- 
ment. 





sume, Rex Burlingame, Al Butler and 
George Moszkowski. 

Each of these made a one minute ad- 
dress and then Toastmaster Reed called 
on Messrs. Kaplan and Berger for a 
few remarks. 

This event 1s 
year. 


getting larger every 


(AREA PNBEN SST CAINCE LOD Imm OF LONTDON 


A PROGRESSIVE COMPANY FOR PROGRESSIVE AGENTS 
NEW YORK 


SAN FRANCISCO 


Pennsylvania Ruling 
On Non-resident Agents 


APPLYING TO NEARBY STATES 


Commissioner Armstrong Mentions New 
York, New Jersey, Ohio, Delaware, 
Maryland and West Virginia 


Insurance Commissioner Charles F. 
Armstrong of Pennsylvania has made 
public decisions of the Insurance De- 
partment with respect to non-resident 
agents’ licenses for foreign fire and cas- 
ualtv companies. The resident agent law 
of Pennsylvania prohibits non-resident 
agents’ licenses to represent foreign com- 
panies unless the agent maintains his 
principal place of business in Pennsyl- 
vania. The retaliatory section of the 
Pennsylvania law provides that if greater 
restrictions are imposed by other states 
on residents of that state, like restric- 
tions must be enforced in Pennsylvania. 

Based on information relative to the 
requirements and restrictions that are in 
excess of those imposed by Pennsylvania, 
the following restrictions will prevail in 
licensing non-resident applicants for new 
agents’ licenses and will apply to the re- 
newal of existing licenses of residents of 
states bordering on Pennsylvania in the 
absence of changes in such excess re- 
strictions by these states: 

“New Jersey, Ohio, and West Virginia. 
Pennsylvania will not license any in- 
dividual applicant resident of these 
states nor any corporation chartered 
in the above states, nor any co- 
partnership composed in whole or in part 
of residents of those states, nor any 
officer or member of such coporation or 
firm as a fire or casualty agent. 

“There are no restrictions under the re- 
taliatory law in licensing individuals, cor- 
porations or firms of New York and 
Maryland. 

“Pennsylvania will not license any in- 
dividual applicant resident of Delaware, 
nor any officer of a corporation or mem- 
ber of a firm who is a resident of the 
above state, but will license Delaware 
corporations and firms which maintain 
their principal places of business in 
Pennsylvania and active officers or mem- 
bers thereof who are residents of this 
state.” 





OKLAHOMA ELECTION 

F. C. Newcomer, state agent for the 
Cotton Insurance Association, has been 
elected president of the Oklahoma State 
Fire Prevention Association. J. G. Hay- 
den, of the America Fore group, was 
elected vice-president; Will S. Eberle, 
general agent, was re-elected secretary- 
treasurer. 
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NEAL BASSETT, President 


com>, Mg a eh Rg ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
GER, Vice-Pres. HERMAN AMBOS, Vice-Pre E. G. POTTER, 2d V. -Pres. W. W. POTTER, 2d Vice-Pres. 
E WALTERS SCHMIDT, 2d V.-Pres. T. LE E TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 


FIREMEN’S INSURANCE COMPANY OF NEWARK, NEW JERSEY 


CAPITAL 


$ 9,397,690.00 Organized 1855 


NEAL BASSETT, Chairman of Board 
HENRY M. GRATZ, President 


























JOHN R. COONEY, Vice-Pres. ARCH AL® KEMP, Vice-Pres, HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
W. E. WOLLAEGER, Vice-Pres. ERMAN AMBOS, ,Vice-Pres E. G. POTTER, 2d V. -Pres. W. W. POTTER, 2d Vice-Pres. 
WALTER J. SCHMIDT, 2d V.-Pres."" T. LEE TRIMBLE, 2d V.-Pres. OLIN’ BROOKS, 2d V.-Pres. 

THE GIRARD FIRE AND MARINE INSURANCE COMPANY 
$ 1,000,000.00 Organized 1853 
NEAL BASSETT, President 
JOHN R. a, Vice-Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres. R. M. SMITH, Vice-Pres. 
W. E. WOLLAEGER , Vice-Pres. wr AMBOS, Most. E. G. POTTER, 2d V. -Pres. Ww. W. POTTER, 2d Vice-Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. EE TRIMBLE, 2d V. -Pres, OLIN BROOKS, 2d V.-Pres. 
THE MECHANICS INSURANCE COMPANY OF PHILADELPHIA 
$ 600,000.00 Organized 1854 
NEAL BASSETT, President 
JOHN R. at, Vice-Pres. —— KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
W. E. WOLLAEGER, Vice-Pres. ERMAN AMBOS, Vice-Pres. E. G. POTTER, 2d V.-Pres. W. POTTER, 2d Vice-Pres. 
WALTER de SCHMIDT, 2d V. em. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 
NATIONAL-BEN FRANKLIN FIRE INSURANCE CO. OF PITTSBURGH, PA. 
$ 1,000,000.00 Organized 1866 
NEAL BASSETT, President 
JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
W. E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, Vice-Pres. E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d Vice-Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 
SUPERIOR FIRE INSURANCE COMPANY 
$ 1,000,000.00 Organized 1871 
NEAL BASSETT, Chairman of Board 
w. . wets Ae President JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres. 
M. SMITH, Vice-Pres. HERMAN AMBOS, Vice-Pres. E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V.-Pres. 
RWALTER J. SCHMIDT, 2d V.-Pres. "T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 
THE CONCORDIA FIRE INSURANCE COMPANY OF MILWAUKEE 
$ 1,000,000.00 Organized 1870 
CHARLES L. JACKMAN, President NEAL BASSETT, Vice-President 
-P: HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
JOH i iE WOLLA EGER Vice- Pres. ARCHIHERMAN AMBOS, Vice Pres, E. G. POTTER, 2d V.-Pres. ae W. W. POTTER, 2d Wioeleea. _ 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d v. -Pres, OLIN BROOKS, 2d V.-Pres. 
THE CAPITAL FIRE INSURANCE COMPANY 
$ 300,000.00 Organized 1886 
CHARLES L. JACKMAN, President NEAL BASSETT, Vice-President 
UNDERWRITERS FIRE INSURANCE CO. OF CONCORD, N. H. 
$ 100,000.00 Organized 1905 
NEAL BASSETT, President 
Vice-P: HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
Jon COT ABGER Vice- Pres. ABCHTERMAN AMBOS, Vice-Pres, E. G. POTTER, 2d V.-Pres. ee W. W. POTTER, 2d Wiaed ean. ats 
WALTER J. SCHMIDT, 2d V.-Pres. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 
MILWAUKEE MECHANICS’ INSURANCE COMPANY 
$ 2,000,000.00 Organized 1852 





NEAL BASSETT, Chairman of Board 
J. SCOFIELD ROWE, Vice-Chairman 


LAN J. C. HEYER, Vice-President WINANT VAN WINKLE, Vice-President JOHN R, COONEY, Vice-President 
™ E: G. POTTER, od View Pree. E. R. HUNT, 3rd Vice-Pres’t S.K.McCLURE, 3d Vice-Pres. T. A. SMITH, Jr., 3rd Vice-Pres. F. J. ROAN, 3rd Vice-Pres. 


THE METROPOLITAN CASUALTY INSURANCE COMPANY 





$ 1,000,000.00 OF NEW YORK Organized 1874 
NEAL BASSETT, Chairman of Board 
H. S. LANDERS, President WINANT VAN WINKLE, Vice-President J.C. HEYER, Vice-President JOHN R. COONEY, Vice-President 


E.G. POTTER, 2d Vice-Pres. T. A. SMITH, 3rd Vice-Pres. FRANK J. ROAN, 3rd Vice-Pres, E. R. HUNT, 3rd Vice-Pres, S. K. McCLURE, 3rd Vice-Pres. 


COMMERCIAL CASUALTY INSURANCE COMPANY 





$ 1,000,000.00 Organized 1909 
WESTERN DEPARTMENT PACIFIC DEPARTMENT 
: . [inci 220 Bush Street, ; 
satan ee - EASTERN DEPARTMENT San Francisco, California 
H., M. SMITH, Vice-President WwW. W. c E. G, POTTER, 2nd Vice-Presidents 
TAMES SMITH, Secretary 10 Park Place RED W. SULLIVAN, Secretary 
SOUTH-WESTERN DEPARTMENT 
CANADIAN N DEPARTMENT NEWARK, NEW JERSEY $43 Consmenes Oh. Saline. Vaens 
461-467 Bay St., Toronto, Canada BENCLIN, BROOKS, 2d Vice-President 
MASSIE & RENWICK, Ltd., Managers : ‘A.C. MEEKER, Secretary ent 
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Insurance Co. of N. A. Displays Ola 
Fire Relics in New N. Y. Building 


, organized 1806, 
ciation of oe (1817), Lexington 
early Colonial Be has been put cn dis- ‘} ; 
‘ f N | Pittsburgh Navigation Insur- 


America in a specially 








Old Fire Relics Exhibition in 99 John Street Building 


pleted office building at 99 John Street, 


» list of antiques is one of 
earliest policies issued by the » exhibit also contains some curious 


fire-fighting implements of those historic 


Also of interest 


with brass couplings, two quaint axes, a 
» oval wooden shields contain- A 


writing still legible. 


wooden grease pots and leather buckets. 
fighters in Colonial times did their 
work in gaudy attire, as is evidenced by 


the early days of the 


phia and San Francisco offices poner ret oa “ena 
Included in the ibit i i ; i i 
» old Philadelphia Contribu- 


tionship, the first fire insurance company 


oldest torch in / 
dating back to the Hope Volunteer Fire 
7 i in Philadelphia in 


teresting is the 


Another oddity is a leather “ 
four sien” hands f goblet used for dispensing het 
Several of these are in the famous Mer- 
ryweather Collection in E 
This exhibit of interesting relics is 
a great deal of attention pa is 
be saravaiies interest to anyone however 
mark is that of the i . j 
) f at some thousands of dollars. 
1 also maintains 
at its head offices in Philadelphia a c 
furious Fire Fizhtmg Implements lection of old fire i i 
p 7 i _ the most complete of its kind in the 


> Insurance Company of 

















ASSETS 
IO NR, win ng adn anaer awn ceeeeee eee or $ 919,232.34 
Collateral Loans .......... Pecans paateien nates kaselaaladietantalale ; 200,000.00 
Bonds at Market Value 
Rated “Ba” or Better”........ waipaacceqalelee ao Sie 
Other Bonds .......... sar bincetecaletdarece mics weasels 237,400.00 
a 5,742,117.00 
i RE NS ooo nck bk bu eee Dee ar are reeeeeeen en - 2,423,934.95 
SE Se cy aiccinawan aisha die ais eialarane be acatdintea laa aan ; 1,174,081.43 
ia i is iS nae ania GMM RT A REEDS AUN RESES SS 465,822.17 
Premiums in Course of Collection Not Over 90 Days Due.. 1,016,169.78 
Accrued Interest .......... aes pene eee cade waaace ane ea kaete ‘ 124,119.60 
SOE OT CATT RET eee er ae 166,027.74 
Te BE BANE. 55 vccccnicdssccecc PRT ae - $12,231,505.01 
LIABILITIES 
Reserve for Losses.......... wa riciate Wiaacoro ada Daal atta ne ee $ 1,013,358.93 
Reserve for Unearned Premiums. care Rie ane aanea Sateen puleeireciiacis 6,524,125.05 
estes BOF PAOD occ ccccccssccecs a mcakiapacaets Ra ere Sebaia 78,890.11 
eee Ge I MOBS 6:6 ci0-0:c.nnd-ccnsanewesesencesanauein 479,819.75 
COO ven nccceewes Trae a hanes ciinerabnccewaoine $1, 100,000.00 
DE. cxveoner chahbhdubecien Ree eee ee 3,035,311.17 
Surplus to Policyholders........... ee et ee re 4,135,311.17 
$12,231,505.01 








NEW YORK, N. Y. 
W. A. RatTTELMAN, Mer. 
85 Maiden Lane 


A GOOD AGENCY COMPANY 





National Union Fire Insurance Company 


FINANCIAL STATEMENT 
June 30, 1933 


Compared with December 31, 1932 
Increase in Assets on Market Value Basis. .$1,068,300.99 
Increase in Policyholders’ Surplus.......... 1,204,790.25 
PITTSBURGH, PA. 
Home Office 
135 University Place 








SAN FRANCISCO, CAL. 
J. P. BrREEDEN, Mgr. 
340 Pine Street 























New Illinois Code To 
Be Ready by January 


COMMISSION TO AID THE DEPT. 
Ernest Palmer Reviews New Legislation 
Which Is of Interest to the 
Fire Business 

Several of the new insurance laws of 
Illinois affect the fire insurance business. 
These include the following with com- 
ments thereon by Director of Insurance 
Ernest Palmer 

“HOUSE BILL No. 1068. Provides for 
a temporary commission of five members 
of the General Assembly to assist in 
working with the Department of Insur- 
ance in a general revision and recodifi- 
cation of the insurance laws of the state. 
The Department, with the help of this 
commission, expects to submit to the 
fifty-ninth General Assembly in Janu- 
ary, 1935, a comprehensive code. The 
Department has already begun a careful 
study of the laws now on the statute 
books affecting the business of insurance 
and will shortly invite the co-operation 
of interested parties and organizations 
to the end that a fair and workable code 
of laws may be enacted. The commis- 
sion serves without compensation al- 
though the bill carries a small appro- 
priation for actual and necessary ex- 
penses. 

“The new legislation will shortly be 
available in printed form for distribution 
to interested parties and it should be as 
encouraging to policyholders and _ to 
those engaged in the business as it is to 
the Department to know that the Gen- 
eral Assembly which has just adjourned 
evinced a very intelligent interest in the 
policyholders’ problems and passed no 
legislation on the subject of insurance 
which can be properly criticized by any 
one who has the best interests-of the 
business and the policyholders at heart. 

“HOUSE BILL No. 745. Permits mu- 
tual corporations to have a guaranty cap- 





ital of not less than $10,000 nor more 
than $200,000, to be used for the pay- 
ment of losses in the event of the lack 
of other assets. It gives guaranty share- 
holders a voice in the management of the 
company by allowing them membership 
on the board of directors not exceeding 
one-third thereof. 

“HOUSE BILLS NOS. 537 & 58. 
Provides that agents’ and brokers’ license 
fees shall be one-half of the annual fee 
where the license is applied for during 
the last two months of the license year. 
This legislation also removes the provi- 
sion permitting licensed real estate brok- 
ers to pay a smaller fee. Every appli- 
cant is placed upon the same basis, re- 
sponsibility, and cost, without reference 
to any other business in which he may 
be engaged. 

“HOUSE BILL NO. 864. Provides 
that any unused surplus of the tax on 
fire insurance companies for the support 
of the Fire Marshal Department shall be 
paid into the General Revenue Fund at 
the end of each fiscal year.” 





N. Y. QUALIFICATION RESULTS 


The New York Insurance Department 
has issued additional results of brokers’ 
and agents’ qualification tests, showing 
the high mortality sustained. Examina- 
tions at Albany resulted in seven pass- 
ing and nine failing the agents’ test and 
two passing and three failing the brok- 
ers’ test At Poughkeepsie, one passed 
and one failed in the brokers’ test and 
two passed and two failed in the agents’ 
test. 


TRANSFERS AGENCY PLANT 
Bg ope J. Muckerman, president of the 
Louis Fire & Marine, has announce 
eth the Equity Fire of Kansas City 
upon its decision to retire from the di- 
rect writing field recently and engage 
only in the business of reinsurance, 
transferred its entire agency organiza 
tion in Kansas City to the St. Lou! 
Fire & Marine. The Equity Fire has 
been operating since 1908. 
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Companies Bulletined 
On New Missouri Law 


BECAME EFFECTIVE JULY 24 





National Board Gives Forms of Certifi- 
cates to Be Used in Taxes on 
Loss Payments 





A new Missouri law with respect to 
the adjustment of fire losses is the sub- 
ject of a bulletin sent out to member 
companies by the National Board of Fire 
Underwriters last week. Accompanying 
the bulletin is an opinion of the Mis- 
souri attorney-general setting out the 
form of certificates which tax collecting 
officials are to furnish to assureds who 
have losses so that adjusters may decide 
whether part of the amount must be 
withheld to pay taxes. The bulletin sets 
out the opinion of the Tax Commission 
of Missouri as to the application of the 
law as follows: 

“It is the opinion of the Tax Com- 
mission that in counties under township 
organization a certificate must be made 
by both township collector and treasurer, 
because in such counties delinquent taxes 
are collected by the treasurer and cur- 
rent taxes by the collector. The Tax 
Commission also holds that similar cer- 
tificates will be necessary from city col- 
lectors. This law is not applicable to 
losses occurring prior to the effective 
date of the act.” 

A list of Missouri counties which are 
operating under township organization is 
given in the bulletin as follows: Barton, 
ates, Caldwell, Carroll, Cass, Chariton, 
Dade, Daviess, DeKalb, Dunklin, Gentry, 
Grundy, Harrison, Henry, Linn, Living- 
ston, Mercer, Nodaway, Putnam, Stod- 
dard, Sullivan, Texas, Vernon and 
Wright. 

Attorney-General’s Opinion 


The opinion of the Attorney-General 
of Missouri is as follows: 

“To protect the collection of taxes in 
certain instances, the Legislature in 1933 
passed Senate Bill No. 94 * * * Under 
the provisions of the foregoing section, 
it is the duty of the collector, when 
requested by the assureds, to supply a 
statement in writing (1) that there are 
no taxes against said building and (or) 
the land or lot upon which the same are 
situated and describing said property; or 
(2) that taxes exist against said build- 
ings and (or) improvements and (or) 
the land or lot thereon situated, the 
amount of taxes levied and assessed 
against said property on the date of the 
destruction, whether or not the destruc- 
tion of such building and (or) improve- 
ments will prejudice the collection of 
such taxes, and, if not, a waiver of the 
lien given by Section 9963b. 

“If the collector finds that there are 
ne taxes levied and assessed against said 
property, the statement should be in the 
following form: 


Certificate 


f hereby certify that there are no taxes 
levied and assessed which are at this 
date unpaid, the following de- 


Collector (or other 
he eer Missouri. 

If there are taxes levied, assessed and 
unpaid the collector must determine 
whether the destruction of such buildings 
and (or) improvement does or does not 
Prejudice the collection of such taxes, 
and the statement should be in the 
following form : 


Certificate 


‘ I hereby certify that there are levied 
and assessed against the following prop- 


erty: ° 
inte Baca bess sacs aia mackies unpaid taxes, 
rest, penalties and _ costs totaling 
Rapuara ); that in my 


Pinion, the destruction of such building 





and (or) improvement which occurred on 
| ERE OS (insert date) does—does 
not (scratch out one) prejudice the col- 
lection of such taxes: 

Therefore, in consideration of the fore- 
going, I do—do not (scratch out one) 
waive the lien for taxes upon the prop- 
erty in the amount hereinbefore set out 
and do—do not (scratch out one) hereby 
release and discharge the............... 
(Insurance Company) from any and all 
liability imposed upon said company by 
the terms of Section 9963b, Laws, Mis- 
souri, 1933, for the taxes hereinbefore set 
out upon the property above described 
by reason of the destruction of such 


a — 











eg eee ns ange 








buildings and (or) improvements occur- 
PM ox ccacsy Se menneed (date). 
BR WR ek cas nctees scesencs Missouri, 
WO pte ce chelncievs GD sina. dius seanaes 
SUE ery ee ee Collector (or other 
proper officer collecting taxes) for 
Missouri. 
“All collectors are required to furnish 
the assured or the person making claim 
for loss with the proper certificate for 
each policy on which claim is to be made 
to the insurance companies. Inasmuch 
as no provision has been included in this 
act for any charge, no charge may be 
made by the collector for issuance of 
such certificates.” 























HARTFORD FIRE 
INSURANCE COMPANY 
CONNECTICUT 


HARTFORD . 
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ROYAL’S MID-WEST CHANGES 

The western executive department of 
the Royal has announced the following 
field changes: 

Special Agent M. W. Slawson is being 
transferred from Wichita to Kansas 
City, Mo., where he will travel the ad- 
joining states in the interest of the spe- 
cial service department. Succeeding Mr. 
Slawson, D. S. Davis has been trans- 
ferred from Indianapolis to Wichita as 
special agent under the general super- 
vision of State Agent Updegraff. To fill 
the vacancy at Indainapolis, Special 
Agent Glen Pickens las been moved 
from Des Moines, Iowa. 











: iy, You have a splendid opportunity these 
days, in which reduced prices have low- 
ered the quality of much that is sold, to 
make it clear that the soundness of insur- 
ance as well as the quality of merchandise, 


if sold ‘‘talmost at cost,’’ should be sub- 


jected to careful scrutiny. Such scrutiny 


a Hartford agent need not fear—the Hart- 


ford stag on his walls and trademarked 


on the policies he delivers are symbolic 


of insurance whose soundness his cus- 


tomers know has never been questioned 


since the Hartford was chartered in 1810. 




















Recently a friend and associate of 
mine wrote me that he. too, would like 
to write “Tales” like myself, but of his 
experiences in home offices. They would 
be interesting for a great many field- 
men who have not had home office ex- 
perience and would be enlightening and 
instructive in showing the point of view 
of home office supervisors in distinction 
from field supervisors, and their difficul- 
ties, hardships, tribulations and _ trials. 
As I spent about ten vears more or less 
in home or department offices in posi- 
tions of file and mail clerk, map clerk, 
examiner, then after a lapse of twenty- 
four years on the road as home office 
general agent, general adjuster and 
Canadian manager, I could give him 
quite a wealth of material from my own 
experience as to the inside workings in 
home offices. The “outside” workers 
think that the “inside” workers have a 
lot of idiosyncracies, and vice-versa. 
Having been on the inside and outside, 
I know that sometimes neither is wholly 
right or wrong, but both are liable to 
judge too much from their own particu- 
lar experience, not having had_ the 
broadening experience of men who have 
been both inside and outside. 

* * 
Old Dwelling House Risks 

To illustrate the above point, I saw a 
letter from an English manager to his 
manager in New York that the home 
office in England did not wish to insure 
dwellings in the United States that were 
not worth over $2,500 at that time (about 
1900). Then American companies were 
coining money in writing dwellings of 
mechanics and laborers that could be 
built for about $1,000 or less (when 
rough lumber $6 per thousand feet, later 
on, in the 20’s, costing $60 per thousand). 

The reason for the dictum of the Eng- 
lish home office was that in England a 
dwelling of that cost was a “hovel.” The 
old Germania made bushels of money 
writing $750 to $1,000 dwellings in the 
modest dwelling sections of Albany, 
Utica, Syracuse, Rochester and Buffalo. 
These dwellings were all owner-occupied 
by thrifty home-loving people, which the 
English manager condemned as “hovels” 
in his ignorance of conditions here. No 
doubt this English manager thought the 
American representative and his field- 


NAT’L UNION FIRE SHOWING 





Assets and Surplus Both Show Encour- 
aging Increases For First Six 
Months of 1933 

3asing both its stocks and bonds on 
an actual market basis the National Union 
Fire of Pittsburgh closed the first six 
months of this year with total admitted 
assets of $12,231,505. Bonds rated “Ba” 
or better amounted to $5,504,717 while 
stocks holdings were set at $2,423,934. 
Compared with the December 31, 1932, 
asset figure the company has increased 
its assets on a market value basis by 
$1,068,300, even though the actual total 
is about $1,500,000 less than the total on 
December 31, which was figured at con- 
vention values, 

Reserves have been set up for losses of 
$1,013,358; for unearned premiums, $6,- 
524,125; for taxes, $78,890, and for other 
liabilities, $479,819. Capital of the com- 
pany stands at $1,100,000 and surplus at 
$3,035,311, making a surplus to policy- 


holders of $4,135,311, which represents an 
increase of $1,204,790 since December 31. 


TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 











they protested, and, of course, the 
American representatives felt that the 
home office in Lcendon had a lot of idio- 
syncracies. 

x ok * 


A Considerate Thief 


Recently one morning at Binghamton, 
N. Y., after taking my usual cold show- 
er, and thinking over the day’s work 
while shaving and dressing, I discovered 
that I was minus a pair of pants. For 
awhile I thought that it could not be 
true, and that they must be somewhere, 
but it dawned on me gradually and firm- 
ly that some sneakthief had taken them 
and my wallet with about $30 in cash, 
which [ figured out after balancing my 
expense and cash account. After raising 
a general alarm, my trousers were found 
in the hall under some folded-up tables, 
with the empty wallet, and my note- 
book, which had also been grabbed from 
my coat, but leaving about $4 in a pocket. 

The possible loss of my note-book con- 
taining valuable data, addresses, private 
and business expense accounts and other 
irreplaceable memoranda, irked me more 
than the loss of the money, and I am 
thankful that the thief was considerate 
enough to leave that book with the 
trousers. Several other guests were 
robbed the same night. Of great value 
to me, my note book could not have been 
of any value to anyone, especially as no 
one could have read my memoranda, as 
I use a style of penmanship that, in this 
case, is purposely illegible to anyone but 
myself. Some of my friends will say that 
the penmanship in my note book does 
not differ materially from my usual long- 
hand. 

* * * 


Baked Apples on the Tree 

Strange as it may seem, I have had 
the experience of eating baked apples 
from an orchard exposed to a summer 
hotel fire in northern New York. When 
a summer hotel on what is now “Asso- 
ciation Island,” off Henderson Harbor 
on Lake Ontario (near Watertown, N. 
Y.) mysteriously burned in 1898, I visit- 
ed the island to take measurements and 
the guide who had taken me over in a 
skiff pointed out some apples on a tree, 
and we tasted them and found them not 
entirely unpalatable, though one or two 
sufficed. 
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Oo. J. PRIOR, PRESIDENT 


INCORPORATED 1868 


The Standard Fire Insurance Co. 
oF NEW JERSEY 


TRENTON, N. J. 
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ROYAL EXCHANGE ASSURANCE (1720) 


FIRE and MARINE LINES 


PROVIDENT FIRE INSURANCE CO. 
FIRE LINES 


CAR & GENERAL INS. CORP., LTD. 
CASUALTY LINES 


95 Maiden Lane, New York 








H. V. CHAPMAN DIES 





Popular Ohio Farmers Ad Manager Had 


Been Ill For Some Time; Stanley 
Withe Attended Funeral 


H. V. CHAPMAN 





H. V. Chapman advertising manager of 
the Ohio Farmers of Le Roy for many 
years, died suddenly at his home in that 


city last Friday. 


He had been ill from 


a heart condition for some time but his 
recovery had been confidently expected. 
Mr. Chapman was for years active in 


the Insurance Advertising 
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MARSH & McLENNAN 
INSURANCE 


LIFE 
CASUALTY MARINE AUTOMOBILE 


164 W. JACKSON BOULEVARD, CHICAGO 
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223RD YEAR 
SUN 
INSURANCE OFFICE, LIMITED 


FOUNDED 1710 
United States Branch 


55 Fifth Ave. New York 
Western Department 
Wrigley Bldg., 410 N. Michigan Ave. 
Chicago 
Pacific Department 


N. W. Cor. Sansome and Sacramento Sts. 
San Francisco, Cal. 











having held important positions as off- 
cer and member of committees in that 
organization. A man of sterling quali- 
ties, he had a great number of friends 
in the insurance business. He is survived 
by his widow and two young children. 
Stanley F. Withe, manager of the pub- 
licity department, Aetna Casualty & 
Surety, who is president of the Insurance 
Advertising Conference, ‘attended the 
funeral in Le Roy on Sunday as the rep- 
resentative of the Conference. 


NEW YORK CITY POND DATES 

The New York City Pond of the Blue 
Goose plans to hold four meetings dur- 
ing the 1933-34 season They will be on 
the foliowing Mondays: September 18 
November 20, January 14 and March 19. 
The standing committees are headed by 
the following chairmen: ritual, W. E. 
Mallalieu, National Board of Fire Under- 
writers; finance, Richard Monahan, 
Schedule Rating Office of N. J.; fellow- 
ship, Frederick Ackermann, National 
Union; membership, Charles L. Simonson, 
National Board; initiation, William Sted- 
ler, Insurance Field; entertainment, 
Edward W. Dart, Hamilton & Wade, 
Inc.; publicity, Clarence Axman, The 
Eastern .Underwriter; insurance, George 
H. Holden; greetings, Samuel A. Me- 
horter, Home; visiting committee. W. 
V. A. Keeler, and memorial, Carroll L. 
DeWitt, Eagle, Star & British Domin- 


ions. 





KRETSCHMANN AGENCY NAMED 

Louis Kretschmann & Son, 101 Park 
Avenue, New York, has been selected 
as metropolitan agents of the Patriotic 
of America effective August 1. This 
agency, formed July 1, is a combination 
of the agency which Louis Kretschmann 
had conducted since 1912 in Manhattan 
and the agency which his son, Andrew 
C. Kretschmann, had conducted m™ 
Brooklyn. 


LICENSED IN NEW JERSEY 
The Pacific National Fire of San Frat 
cisco has been licensed to do business 
in New Jersey. 
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Briefs Are Filed in 
Globe & Rutgers Fight 


RELIEF FOR CREDITORS SOUGHT 





Elihu Root, Jr., Asks Removal of Co. 
From Rehabilitation; Brennan Criti- 
cizes Underwriting, Investment 


Methods 





Developments in the Globe & Rutgers 
situation came thick and fast this week, 
centering around the two motions now 
before Supreme Court Justice Alfred 
Frankenthaler, one by the company it- 
self that it be taken out of rehabilita- 
tion and the other by Superintendent of 
Insurance Van Schaick as rehabilitator 
that he be permitted to sell $10,000,000 
of securities and thus pay its creditors. 

Seeking early action for the relief to 
creditors of the company, Wendell P. 





Defers Reinsurance Decision | 

Supreme Court Justice Franken- 
thaler deferred decision on Wednes- 
day on the petitions of the Insurance 
Co. of the State of Pennsylvania, Lin- 
coln Fire and Rossia to abrogate their 
reinsurance contracts with the Globe 
& Rutgers. At the hearing before 
Justice Frankenthaler these compa- 
nies, it developed, were in agreement 
with the Globe & Rutgers and with 
representatives of Superintendent 
Van Schaick as rehabilitator on all 
points involved in the proposed trans- 
actions except that of the date of 
withdrawing the reinsurance from the 
G. & R. 

The Insurance €o. of the State of 
Pennsylvania urged that its proposed 
contract with the American of New- 
ark become effective June 30 while 
| the Rossia wanted the new contract 
effective as of March 31. The Lin- 
coln had no argument as to the date. 
| The Insurance Department finally 
| agreed to a June 30 effective date if 
| that day was acceptable to the com- 
| panies, 

Some differences also developed on 
the price the G. & R. is willing to ac- 
cept from the American of Newark 
| for business of the State of Pennsyl- 
| vania. The American offered 45% but 
| the G. & R. counsel felt that it should 
pay to each new reinsurance company | 
the exact amount it received when | 
| the reinsurance was originally accept- 
ed, less the amount which has actually 
been earned. Although opposing the 
cessation of the State of Pennsylvania 
arrangement the G. & R., its counsel 
indicated, is willing to permit such 
cessation while the company is still 
in rehabilitation. 











Barker of Barker, Perrigo & Bonynge, 
attorneys for the Mutual Fire, Marine 
& Inland Insurance Co., a creditor of 
the G. & R., filed a memorandum in the 
Supreme Court with respect to these 
cross motions. It was pointed out by 
Mr. Barker that the delay is resulting 
in hardship to creditors and his sugges- 
tions were offered with a view to har- 
monizing the duty of Superintendent Van 
Schaick as rehabilitator of a company, 
Properly taken over, but which has since 
become solvent and the rights of the 
G. & R. and its stockholders in view 
of its solvent condition; the position of 
the reorganization committee, one of 
whose members has intimated that it 
would be glad to see the company re- 
main in the rehabilitator’s hands for some 
tme while the value of its portfolio is 
tising and there is a moratorium against 
claims of creditors; the desire of the 
board of directors to regain control of 
the company “without provision for the 
demand of creditors,” and the rehabili- 
tator’s opposition to this application. 
_ Six Suggestions Offered 

aor suggestions were offered by Mr. 
leaker which are summarized as fol- 
gs 1) That the rehabilitation order 
© modified to permit the company to re- 
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sume business operations and conduct 
its affairs as respects future underwrit- 
ing, freed from the injunctive provisions 
of the present order. (2) That until fur- 
ther order of the court the rehabilitation 
order be continued in so far as and 
limited to payment of all loss, return 
premium, unearned premium and other 
unsecured claims arising or accruing 
prior to the entry of the modified order 
(3) That the Superintendent as rehabili- 
tator be directed to pay in full with 6% 
interest all claims fixed and adjusted as 
of the date of the modified order. 

Urges Reserve to Pay Losses and Claims 

(4) That a reserve be set up, consist- 
ing of high grade interest-bearing secu- 
rities sufficient in amount to pay all un- 
paid and unadjusted losses and unearned 
and return premium claims (on a basis 
most favorable to the assured) and other 
unsecured claims and all expenses of 
rehabilitation to the end that such claims 
may be paid under the jurisdiction of the 
Superintendent as rehabilitator. In Mr. 
Barker’s opinion the court would not 
only be justified in constituting such a 
reserve but in addition the unnaid cred- 
itors should be provided with a lien 
thereon or preferential claim thereto 

(5) That the question as to whether 
unearned premiums are to be paid upon a 
basis of short rate or pro rata shall be 
determined in the rehabilitation proceed- 
ings as well as any and all questions re- 
specting return commissions from brok- 
ers. Since the above questions in most 
cases have been created by the entrv of 
the rehabilitation order Mr. Barker feels 
it is highly proper that the auestion 
should be decided in the rehabilitation 
proceeding. To this end he said it may 
be necessary to appoint a referee to hear 
and determine disputed claims. Further- 
more, rehabilitation proceedings are more 
or less new; there will be others to fol- 
low and now is the time to settle and 
determine not only mooted questions in 
this case but also future procedure 

(6) That all treaty business reinsured 
with the Globe & Rutgers should be re- 
troceded or transferred to other rein- 
surers so as to remove other companies 
from all possible danger attendant upon 
the rehabilitation proceedings. 

Additional Briefs Filed 

In addition to Mr. Barker’s memoran- 
dum affidavits and briefs were filed this 
week respectively by Richard A. Bren- 
nan, special deputy superintendent of in- 
surance; Lee J. Wolfe. consulting ac- 
countant, New York Department, and 
Elihu Root, Jr., of counsel for the Globe 
& Rutgers. 

Mr. Brennan’s affidavit pointed to the 
need, as seen by the Department, for a 
portfolio that is less subject to stock 
market fluctuations. He noted that while 
the affidavit previously filed by E. C 
Jameson, president of the G. & R. 
showed an appreciation in the net worth 
of the company of $1,672,040, based on 
market values, between July 3 and July 
15, figures compiled by Lee J. Wolfe 
showed a “decrease of $3,963,766 in the 
net worth of the company during the 
week ending July 22, 1933, based on mar- 
ket values.” 

Mr. Brennan felt that the real issue 
before the court is the nature of the 
company’s assets now on hand which 
would have to be liquidated from time 
to time by the company to pay its debts 
as they mature and become adjusted, and 
the reasonable likelihood that those as- 
sets would yield a sufficient amount to 
pay those obligations as they mature and 
become obligated. He said it was the 
Department’s opinion that a_ portfolio 
capable of fluctuating so violently within 
such periods of years, months or weeks 
afforded no reasonable assurance of the 
company’s continued solvency or that 
creditors could be paid 100 cents on the 
dollar. 

Referring to a recommendation of the 
Insurance Department that competent 
financial counsel be employed actively to 
assist the G. & R. finance committee in 
handling its portfolio Mr. Brennan said 
in part: 

“During the rehabilitation proceedings 

(Continued on Page 37) 
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Offers cenit 
For Insurance Code 


AGENTS ARE URGED TO ACT 


Pittsburgh Producer, J. A. Dalzell, Lists 
Several Matters for Code in Con- 
nection with N. I. R. A. 


John A. Dalzell, local agent of Pitts- 
burgh, who has gained considerable at- 
tention in circles by 


his campaigns for 


Eastern insurance 
changes in certain 
has requested Secre- 
Moses of the 
Insurance 


business practices, 
tary-Manager Frank D. 
Pennsylvania Association of 
Agents that the state association ap- 
proach the National Association with the 
object of adopting an insurance business 
code for submission to the administrator 
of the National Industrial Recovery Act 

A copy of Mr. Dalzell’s 


in Washington. 
letter, listing a number of suggestions 
4 has 


for possible inclusion in the 
been sent to Hugh S. Johnson, the re- 
administrator. 


covery 

If the local agents discuss the ques- 
tion of a code to cover insurance prac- 
tices Mr. Dalzell believes the following 


problems might well be considered : 

“1, Regulation of all bank agencies who 
may be engaged in the insurance busi- 
ness, with the thought of divorcing them 
to some extent, so that the competition, 
which arises by reason of their facilities 
in obtaining business with other local 
agents, may be curtailed. ; 

“2 Prohibit large city brokers from 
writing risks at any differential in rate, 
not permitted other where the 
risk is located. 

“3 Eliminate all 


agents 


forms of cut rate 
competition, particularly in the automo- 
bile business, by adopting a rate manual 
which would be fair to all and followed 
by all engaged in the business. 

“4, Eliminate numerous other 
and sharp practices engaged in by cer- 
tain insurance companies and/or broker- 
age offices, which practices are detri- 
mental to all interests and tend to under- 
mine public confidence in the institution 
of insurance. 


Branch Offices and Commissions 


abuses 


“5. Regulate company-owned branch 
offices, some of whom are engaged in 
extravagant practices without regard to 
acquisition cost in their anxiety to get 
business. ; 

“6. The code should also provide for 
uniform commissions, in order to elimi- 
nate the indefensibly high commissior 
practice of certain companies, pz uid a few 
agents, which practice has added im- 
mensely to the problems of the majority 
of the agents and companies. 

“7, Provide a warning for the public 
against alleged practices of certain in- 
surance companies in their failing to 
continue the practice of sending pre- 
mium notices on such types of insurance 
where the policy contract does not give 
the company the right to cancel. This 
practice is alleged to have been followed 
by certain companies on policyholders 
whose physical condition has become im- 
paired and where it is not to the ad- 
vantage of the insurance company to 
continue their liability. This practice 
will do more to injure the confidence 
which the public places in insurance than 
any other single factor. 

“I urge you to take prompt action in 
getting the proposed code in the hands 
of the national administrator at the earl- 
iest possible moment, so that the insur- 
ance agents throughout the country and 
the general public who patronize insur- 
ance companies may participate in what- 
ever good may result.” 


CURRENCY AND INSURANCE 

A new book published by Heymann 
of Berlin and Vienna bears the title, 
“Importance of the Currency Problems 
in Insurance and Reinsurance.” The 
author favors reinsurance in the original 
currency as the only safe method. He 
is opposed to fixed exchange agreements 
over a period of time. 











A. C. HEGEMAN IS DEAD 


Prominent Broker pry Member of Davis, 
Dorland & Co. Was in Insurance 
Over Fifty Years 

Albert Clarence Hegeman, an _ insur- 
ance broker in New York for more than 
fifty years and for a long while vice- 
president of the well-known brokerage 
house of Davis, Dorland & Co., died last 
Friday morning at his summer home in 
the Catskills. He was 67 years of age 
and had not been active for about three 
years on account of heart trouble. 

Mr. Hegeman played a prominent role 
in the insurance business in New York 
City. He was president in 1913-1915 of 
the Fire Brokers’ Association of the City 
of New York, predecessor to the present 
Insurance Brokers Association of New 
York, Inc. He was also active in the 
Insurance Federation of the State of 
New York and for years was a vice- 
president and the national councillor for 
the state organization in the Insurance 
Federation of America. He had many 
friends in insurance here who mourn his 
passing. 

On May 15, 1881, Mr. Hegeman en- 
tered insurance with Anderson & Stan- 
ton, at that time one of the leading 
brokerage offices in New York. When 
that firm was succeeded in 1892 by 
George A. Stanton & Co. and the E. C. 
Anderson Co., Mr. Hegeman became a 
partner in the latter firm and upon the 
death of Mr. Anderson in 1916 was made 
president. In 1918 he resigned to be- 
come associated with Davis, Dorland & 
Co. with the post of vice-president. 


RATE REDUCTION UNWARRANTED 





Mounting Fire Insurance Losses in Miss. 
Cause Many Companies to Withdraw; 
Others Wary on Acceptances 

Experience of the fire insurance com- 
panies in Mississippi does not warrant a 
reduction in rates at present, according 
to a statement of Shelby Pickett, chair- 
man of the state insurance commission, 
following its annual meeting in Jackson. 
The combined loss and expense ratio for 
the companies in Mississippi during the 
five years ending December 31, 1932, was 
117.12%. The combined loss and expense 
ratio for the year of 1932 was 138.60%. 
The mounting losses have caused many 
companies to withdraw from the state 
and have resulted in those remaining be- 
ing exceedingly wary about assuming 
risks. 

The agency balance situation has greatly 
improved during the last sixty days, not- 
withstanding the fact that the companies 
have taken no concerted action in en- 
forcing a mandatory rule for payment. 
The re-opening of banks has been a con- 
tributing factor. 





O. B. RYAN IS 76 YEARS OLD 


Oscar B. Ryan of Streator, Ill., former 
general counsel of the National Board 


of Fire Underwriters, was 76 years of 
age last Saturday. He retired from his 
legal work with the National Board 


about ten years ago and since then has 
been devoting most of his time to his 
local agency in Streator. 
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London Assurance Assets Gained 
During 1932 Annual Report Shows 


At the annual meeting of the London 
Assurance in London recently R. Olaf 
Hambro, the newly appointed governor 
or chairman of the board, reported on 
the corporation’s business and progress 
in 1932. The total assets of the corpora- 
tion, combined with its affiliated compa- 
nies, increased to £15,750,000 which is 
£1,250,000 more than the total in 1931. 
The combined premium income was more 
than £5,250,000. This year, for the first 
time, the statement of the Federal Mu- 
tual of Australia is included in the com- 
bined figures. In the past year, also, 
the corporation acquired the London As- 
sociated Reinsurance Corporé ition, which 
it was instrumental in establishing in 
1919, 

The fire department had a premium in- 
come, for the year, after deduction of re- 
insurance and return premiums, of more 
than £2,500,000 and losses of over 
£1,000,000. The balance at the credit of 
the Fire Fund amounted to nearly 
£2,000,000. 

The net premium income in the life 
department was more than £667,000, and 
the total income for the department, 
from all sources, amounted to over a 
million. The life fund increased during 
the year by nearly £500,000, reaching a 
total of more than £7,000,000. 

The premiums of the marine depart- 


million and the 
were more than £650,000. The 
marine department fund amounted, on 
December 31, to nearly a million pounds, 
The premiums of the accident depart- 
ment were nearly £1,200,000 and the 
claims were nearly £800,000. 


ment were nearly a 


losses 





LET RATE DECISION STAND 

Companies which recently lost their 
appeal in the Virginia Supreme Court of 
Appeals from the action of the State 
Corporation Commission in ordering a 
reduction in fire rates in that state have 
decided to let the decision stand and not 
to take the case to the United States 
Supreme Court. The case might have 
been taken to that tribunal on constitu- 
tional points involved in the litigation, 





CHARLES W. HELLMAN DEAD 

Charles W. Hellman, veteran Buffalo 
insurance man, with nearly 50 years con- 
tinuous experience in this line, died re- 
cently in his home in that city. He was 
70 years old. 





PITTSBURGH “FUN DAY” 
The Insurance Club of Pittsburgh will 
hold its annual summer outing, known 
as “Insurance Fun Day,” today, July 28 
at the Shannopin Country Club. 
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Fire Reinsurance ‘Treaties 


Baltic Insurance Co., Ltd. 
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I MARINE & AUTOMOBILE 








State Dept. Asked 
To Aid in Fight On 
Argentine 7% Tax 


COMMERCIAL BODIES PROTEST 
U. §. Chamber of Commerce in Argen- 
tine Issues Full Analysis of Diffi- 
culties That May Arise 
The Association of Marine Underwrit- 
ers of the United States has taken ac- 
tion to protect the interests of American 
underwriters in connection with a law 
passed by the Argentine Republic pro- 
posing a 7% tax upon premiums of in- 
surance placed with underwriters outside 
of the Argentine Republic. 
The Association, at a meeting of its 
board of directors on July 18, appointed 
a company committee consisting of the 
Federal, Insurance Company of North 
America and the Fireman’s Fund, the 
Marine Office of America in the person 
of Samuel D. McComb, as president, be- 
ing a member ex-officio, and also re- 
tained A. G. Thacher as counsel in order 
to confer with George S. Van Schaick, 
Superintendent of Insurance, and also to 
make representations to the Secretary of 
State at Washington protesting against 
the Argentine tax and requesting the 
diplomatic intervention of the United 
States Government to secure the suspen- 
sion of the operation of the regulations 
about to be promulgated under the law 
with respect to marine insurance. That 
is, until the United States Government 
and marine underwriters in this country 
might have an opportunity of examining 
the proposed regulations prepared by an 
Argentine committee construing and 

putting the law into operation. 


Committee Goes to Washington 


This committee, represented by Hen- 
don Chubb, Charles P. Butler, Frederick 
B. McBride, and Mr. McComb and also 
Mr. Thacher, conferred with Superin- 
tendent Van Schaick last week, and T. J. 
Goddard of the Federal, Mr. Butler of 
the North America and Mr. Thacher 
also went to Washington and conferred 
with William Phillips, acting Secretary 
of State, last Thursday. 

The results of these meetings are not 
yet known, but it is believed that both 
the Insurance Department of this state 
and the Acting Secretary of State have 
shown considerable interest in the prop- 
er protection of American marine under- 
writing interests in regard to this ex- 
traordinary effort upon the part of an- 
other nation to impose a heavy tax on 
insurance transacted wholly outside of 
the territorial limits of the state at- 
tempting to tax such premiums. 

Not only would the attempted enforce- 
ment of this extraterritorial tax impose 
a heavy tax burden upon insurers or their 
policyholders, but attempts under the 
law to secure the necessary information 
trom shippers and consignees as to the 
existence of such insurance and its lo- 
cation would undoubtedly impose irritat- 
ing and burdensome regulations upon the 
actual movement of commerce itself both 
m entering and in leaving the Argen- 
tine. 

In connection with this proposed tax 
oN marine insurance by the Argentine 
Government the Chamber of Commerce 
ot the United States, through its Ar- 
gentine branch, has published these com- 
ments: 

Text of the Law 

“Taxes on 
abroad. 

“Article 1. The insurances on persons, 
erty, things movable and non-mov- 
a ——, which are in the Re- 
surers rlher ew to it, placed by In- 
and which lis ied outside the Country 
‘Adminis 1 have not been declared to the 

iStracion General de Impuestos 


insurances contracted 


Internos’ (Administration General of In- 
land Revenue) by their representatives, 
shall pay the following tax: 

“(a) Seven per cent on the premiums 
of general insurances. 

“Two per cent on life premiums. 

“(b) On the sum insured and for a 
period not exceeding ten years, a stamp 
duty is payable equal to that paid on 
insurances contracted in the Republic. 

“Art. 2. Each policy shall pay the tax 
on the dates on which, according to the 
contract, the premiums should be paid 
to the insuring company, and with this 
object a copy of the contract shall be 
presented to the ‘Administracion General 
de Impuestos Internos’ indicating the 
beneficiary’s domicile, who shall commu- 
nicate immediately any change. 

“Art. 3. Agricultural insurances are 
exempted from taxation. 

“Art. 4. When the insured presents 
the policy with the stamp duty deter- 
mined under article 40 of law No. 11290, 
he shall not pay the tax on the sums 
insured referred to in paragraph (b) of 
article 1. 

“Otherwise, he shall make it effective 
together with the first payment of what 
is due under paragraph (a) of the same 
article. * * * 

“It is to be readily observed how im- 
possible it will be for the local commer- 
cial houses, even those with best inten- 
tions at heart, to comply with these re- 
quirements and also the Revenue de- 
partments in obliging the strict compli- 
ance of the law will encounter many dif- 
ficulties. 

Difficulties of Applying Law 

“Let us take for example, marine in- 
surance on goods from abroad destined 
to the Argentine. A merchant exporting 
goods from a foreign country to this Re- 
public insures them in his own country, 
the same as a person here desiring to 
ship goods abroad insures them in Buenos 
Aires. How can a merchant in the 
United States be required to place his 
insurance here? How is it possible for 
him to comply with Article No. 2 of the 
law in question? And, if he fails to com- 
ply with the law, in what way will the 
fine be imposed upon him? Merchants 
here certainly will not report their im- 
ports to the Government for the purpose 
of taxation, for there is no obligation 
for them to do so. 

“There are many merchants who do not 
receive the insurance policy and do not 
know where their goods are insured; in 
case of claim they get a third partv to 
make out a certificate stating the dam- 
age which he sends to the exporter 
abroad. It is apparent also that under 
the marine chapter the authorities have 
ignored the fact that the large exporters 
of this country (cereals, meat, etc.) have 
their insurance contracts abroad, in New 





These con- 
tracts are as a rule written in the form 
of world-wide open policies which cover 
all the interests of the insured from the 
moment they take possession of same 


York, London or Antwerp. 


until their ownership ceases. The final 
cost of the insurance is not generally 
known until the risk terminates, and this 
is dependent on the different handlings 
to which the goods have been subjected, 
reshipments, extra storage at point 
of destination and innumerable other 
items which form part of an open policy. 

“Tt is therefore impossible for an ex- 
porter to satisfy the Internal Revenue 
Department in its demand for estimated 
premium paid. The premium in these 
cases is not paid in Buenos Aires, but 
at the point where the head office is in- 
stalled. These are only a few of the 
difficulties encountered as far as marine 
underwriting is concerned, but it should 
also be pointed out that if the Govern- 
ment made an effort to carry out their 
program, even in the partial form, there 
is danger of destroying the C. I. F. basis 
of a transaction which is recognized and 
accepted by all civilized countries of the 
world. 

“The efforts on the part of the foreign 
insurance companies operating in Buenos 
Aires to obtain a clear understanding 
from the Ministry of Finance, cn the 
purpose of this law, have had little or 
no practical results. However, they 
have been given to understand that a 
ruling (‘reglamentacion’) on the law will 
be published in the near future. It is 
apparent that the main purpose of this 
law is to secure revenue from fire in- 
surance premiums which are being ex- 
ported abroad and thus avoid the taxa- 
tion which would accrue if the business 
had been placed in companies locally. 

“There is no doubt that the authorities 
when compiling the law, had fire insur- 
ance in mind, and if they decide to make 
a drive for fines from defaulters, they 
certainly will begin on this form of in- 
surance. In this respect, it should be 
borne in mind that the meaning of the 
law is perfectly clear, in so far as fire 
insurance is concerned, and the present 
situation of the budget may induce the 
authorities to seek revenue from every 
available source.” 


TO GET ANCHOR CERTIFICATES 

A large reduction in the export of 
anchors and chains to Spain is fore- 
seen, following the announcement of the 
improvement, under the auspices of 
Llovd’s, of the chain proving house at 
Durango, near Bilbao. The initial 100 
tons tension capacity of the proving 
house is to be doubled, permitting the 
testing and use of Spanish products and 
a consequent saving of duty to the cus- 
tomer. Hitherto Spain, lacking facili- 
ties for making proper tests, has been 
unable to obtain anchor and chain cer- 
tificates from Lloyd’s, and has been 
forced to import American and British 
products. Spanish vessels must hold 
anchor and chain certificates in order 
to obtain Lloyd’s classification. 
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Control of Auto Losses 
Effected in Conn. Cities 


The Fairfield County Automotive As- 
sociation, with headquarters in Bridge- 
port, Conn., has put into effect in five 
cities in that county the arrangement be- 
tween the automobile departments of in- 
surance companies and automobile deal- 
ers to secure honest, reasonable and ad- 
equate loss repair work that is now in 
operation in New York City, Brooklyn, 
Newark and Philadelphia. G. M. Platt, 
manager of the Packard Motor Car Co. 
in Bridgepcrt, is general manager of the 
automotive association and James R. 
Cochran of the Cochran Chevrolet Co. of 
Bridgeport is chairman of the insurance 
committee. The plan is being put into 
effect in Bridgeport, Stamford, Green- 
wich, Norwalk and Danbury. 

This arrangement will be of distinct 
advantage to local agents in these cities 


and the surrounding territory. It pro- 
vides for co-operation between agents 


and adjusters on the one hand and the 
automobile dealers on the other in loss 
repair work so that assured secure ex- 
pert service and the insurance companies 
are not called upon to pay exorbitant 
bills. Every effort is made to oust the 
“gyp” repair shop from handling insured 
cars that are damaged. Briefly the ar- 
rangement is that repair work for fire, 
theft or collision claims shall be done 
by service stations on an approved list 
prepared by automobile dealers and in- 
surance company representatives. This 
plan has worked with marked success in 
New York City for over two years and 
will soon be placed upon a national basis. 





New Italian Liner Has 
Reduced Fire Hazards 


The new Italian motor liner Oceania, 
of 20,000 tons gross, which is intended 
for the Cosulich service between Trieste 
and South America and has recently 
been running trials in the Adriatic, is de- 
scribed as an “incombustible” vessel, es- 
pecial care having been taken to reduce 
the risk of fire to a minimum. 

Fireproof paints have been used, and 
special attention has been paid to the 
insulation of electric cables. A new ma- 
terial containing flint stone has been 
used in place of plaster. This material, 
which sets into a hard stone in 24 hours, 
has been used for the first time in a ship, 
and as it is believed to be entirely fire- 
proof and relatively cheap its adoption 
may soon become general. 

A minimum of wood has been em- 
ployed in the making of furniture, and 
the cabin doors have been treated by the 
oxylene process. There is a complete 
system of automatic and electric alarms, 
and numerous fireproof doors are fitted. 
The fire extinguishing apparatus includes 
water, steam and carbonic acid gas sys- 
tems, portable carbonic acid gas extin- 
guishers, sandbins and other modern 
equipment. As the most “fireworthy” 
Italian liner afloat the Oceania is ex- 
pected to receive the benefit of low in- 
surance rates. 





MARINE RISKS IN THE WEST 

An interesting article on the early his- 
tory of insurance in St. Louis, Mo., writ- 
ten by Homer Bassford, was published 
in the St. Louis Star and Times on July 
7. It revealed that St. Louis was a 
fertile field for marine insurance in the 
early days and that Indians made risks 
high on fur expeditions in the Nortk- 
west territory because they used fire to 
get revenge on the white man. The 
paper in connection with the article pub- 
lished a picture of Franklin Ridgley, 
steamboat captain, who became one of 
the west’s insurance pioneers. The photo 
was from Edwards’ “Great West.” 

IDLE TONNAGE DECLINES 

The Union of German Ship Owners 
has published figures according to which 
the idle tonnage has been reduced con- 
siderably. At present 27% of all Ger- 
man tonnage is laid up while a year ago 
the idle tonnage amounted to 4% of 
the total. 
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CASUALTY AND =I 


Compensation Costs 
Since 1914 Analyzed 


N. Y. DEP’T GIVES EXPERIENCE 


Points to Earned Premiums of $126,000,- 
000 in 1932 by Companies Licensed 
Here; Loss Ratios Tabulated 


Since the inception of the New York 
workmen’s compensation law on July 1, 
1914, employers of the state have paid 
approximately $737,000,000 in premiums 
to insurers now engaged in business, ac- 
cording to an analysis of earnings and 
costs of this form of insurance which 
has been completed by the Rating Bu- 
reau of the New York State Insurance 
Department. Tables containing the in- 
formation developed by this study will be 
incorporated in the annual report of Su- 
perintendent of Insurance George Ss. 
Van Schaick to the legislature. 

The amount of premiums paid by New 
York employers for workmen’s compen- 
sation insurance increased from $12,500,- 
000 in 1914 to $62,000,000 in 1927 and 
1928, Since then compensation premiums 
paid in the state have receded, the 
amount for 1931 being $47,000,000 and for 
1932 approximately $45,000,000. 

Benefits paid and owing to injured em- 
ployes, including the-cost of medical and 
surgical treatment, and to employes’ de- 
pendents for death benefits aggregated 
approximately $479,500,000 during the 
period from July 1, 1914, to December 
31, 1932. This averages more than 5% 
in excess of the contemplated loss ratio 
upon which premium rates are based. 


1932 Underwriting Loss $13,500,000 


Countrywide results for the year 1932 
indicate that insurance companies li- 
censed in New York State earned pre- 
miums in that year totaling approximate- 
ly $126,000,000. Benefits aggregating in 
excess of $87,000,000 have been or must 
be paid on losses sustained in 1932 and 
expenses in excess of $52,000,000 were in- 
curred. The net underwriting loss of 
all carriers on compensation business for 
the year was 
108% of earned premiums. 

A loss ratio of 60% is considered nor- 
mal for this class of business and is 
sought to be achieved bv both company 
underwriters and actuaries. The remain- 
ing 40% of premiums is allocated to ex- 
penses. The results of eighteen and one- 
half years’ experience under the work- 
men’s compensation law in New York 
State show that in only four years did 
the results approximate the aim of the 
rate-makers. Loss costs exceeded ex- 
pectations in nine years and were sub- 
normal in the remaining five, when the 
experience was unusually good. 

Favorable results which were achieved 
during the years 1917 to 1920, inclusive, 
are considered to have been the result 
of high wartime wages and postwar pros- 
perity. The loss ratio then mounted for 
several years but fairly normal results 
Were attained from 1925 to 1927. Since 
then the experience has been adverse. 

Statistics developed by the Insurance 
Department show the following loss ra- 
tios for each vear since the workmen’s 
compensation law became effective: 


Policy Percent Policy Percent 

Year Loss Ratio Year Loss Ratio 
See ET 71.4 
WIS ........ 67.0 abate 69.4 
1916 ........ 70.4 ee ees 61.1 
ae 520 RRS 60.4 
Ong voreeee = $665 EE sien 61.5 
on ttt: 53.6 Gl bs ckasee 67.4 
ion 51.0 ne 70.8 
192) 59.6 Satie 70.5 
67.4 Pe ee 67.6 


Incomplete pire for 1932 show a loss ratio 
of 69.76 


more than $13,500,000 or 





L. F. Fitzpatrick Joins 
National Surety Corp. 


TO ASSIST PRESIDENT CULLEN 


Resigns as V.-P. of Kenny Agency; To 
Act as General Contact Man at Na- 
tional’s 118 William St. Office 


Leo F. Fitzpatrick, vice-president of 
the Kenny Agency, Inc., New York, since 
1921 and who is well known and popular 
with metropolitan brokers and well con- 
nected outside of the insurance business, 
has resigned to join the National Surety 
Corporation in close association with Vin- 
cent Cullen, its president. Mr. Fitzpat- 
rick, who will be located at the Greater 
New York branch at 118 William Street, 
will act as general contact man. 


A graduate of Fordham University in 
1909 Mr. Fitzpatrick’s insurance career 
began immediately thereafter in his na- 
tive city of Boston. In 1911 he joined the 
United States F. & G. in its New York 
branch office, his next step being to be- 
come home office manager of the Mary- 
land Motor Car Insurance Co. of Balti- 
more, which was affiliated with the 
United States F. & G. and which wrote 
automobile, fire, theft and collision in- 
surance. Mr. Fitzpatrick later became 
vice-president, secretary and agency di- 
rector of that company, remaining with 
it until 1921, when he resigned to join 
the Kenny Agency as vice-president. The 
agency at that time represented the U. S. 
F. & G. and the Maryland Motor Car. 

Was College Football Star 

During his collegiate days Mr. Fitz- 
patrick made a name for himself as a 
football player. He was captain of the 
Georgetown University team during his 
two years of attendance there; then 
transferring to Fordham University he 
captained its 1908 football team. He is a 
member of the alumni association of both 
universities. In preparing for college he 
attended the Boston Latin School. 

Mr. Fitzpatrick is a member of the 
Bankers Club of America and is secre- 
tary-treasurer of the First Panel. Sher- 
iff’s Jury, New York County. His new 
appointment was favorably received along 
William Street this week and a constant 
stream of visitors paid their respects to 
him in his flower-bedecked office ‘at 118 
William Street. 





A. L. JOHNSTON COMING EAST 


Former Public Indemnity President on 
Coast Vacation; to Make Known 
Future Plans Soon 
Andrew L. Johnston, former president 
of the Public Indemnity, who is now 
taking an extensive vacation on the Pa- 
cific Coast, is planning to come East 
shortly and will then announce his future 

plans. 

A native of San Francisco Mr. Tohn- 
ston’s insurance career started with the 
old Frankfort General in 1901 in that 
city. He established the Pacific Coast 
department of the Royal Indemnity, serv- 
ing as resident secretary from 1911 to 
1923. He then became vice-president of 
the Independence Indemnity unon its or- 
ganization, later joining the Public In- 
demnity of Newark first as vice-presi- 
dent and then president. Mr. Johnston 
was twice president of the Casualty Un- 
derwriters Association of California. 


RATE DEVIATIONS APPROVED 

The Virginia state corporation commis- 
sion has approved deviation in automo- 
hile liability rates filed by the Consoli- 
dated Underwriters, thé Consolidated 
Indemnity and the Car &.General. The 
approval is for a ninety-day period. 
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C. W. Fellows’ Slant 
On a Casualty Code 


UNDER NAT’L RECOVERY ACT 


Would Have to Give Equal Rights to 
All Sound Companies Regardless 
of Financial Bulk 


Application of the provisions of the 
Act to the 


National Industrial Recovery 
might be 


business 

feasible and highly desirable, according 
to C. W. President of Asso- 
ciated Indemnity of San Francisco. But, 
a code or set of regula- 
tions would have to give equal rights 
and opportunities to all sound companies, 
regardless of financial bulk. He said: 


casualty insurance 


Fellows, 


in his opinion, 


“Any plan which would enable the so- 
called ‘biggest’ companies to control the 
code and its administration so as to force 
the business into their hands, would not 
fairly meet the intent of the ‘new deal.’ 
Furthermore, such a code should be so 
devised as to compel all companies to 
issue financial statements that will show 
the true conditions. One of the most 
glaring evils of the business at the pres- 
ent time is the opportunity for manipu- 
lation of financial statements, this having 
permitted certain companies to appear 
to be highly solvent when, in reality, 
they proved to be actually insolvent. 
There should be some provision in any 
code for more frequent convention ex- 
aminations on a standard basis and de- 
tailed reports at more regular intervals 

“A strong co-operative code, which 
would maintain adequate rates, proper 
underwriting principles and compilation 
of experience, might be highly desirable 
but we must find some reasonable 
ground on which all companies, large 
and small, may operate and progress for 
the common good, provided each main- 
tains unquestionable and adequate finan- 
cial stability. Unless such a policy is 
adopted, we are quite likely to see mort 
and more interest in these questions by 
the public and state legislatures, with 
resulting state action toward deposit re- 
quirements and other restrictions which 
seriously handicap operations on a na- 
tional scale.” 


6,000 REGISTER AT FAIR BOOTH 

More than 6,000 registrations have al- 
ready been recorded at the World’s Fair 
service and information bureau spon- 
sored by the Continental Casualty- 
Assurance Companies in Chicago. Forty- 
one states and two foreign countries— 
Canada and Mexico—are renresented 

According to the registrations Califor- 
nians are the fair’s best customers but 
close on the heels of the sunshine-staters 
come Texans and New Yorkers. In fact, 
it would appear that the people at the 
edges of the continent are meeting near 
the middle—Chicago--this summer. 


Standard S. & C. Assets 
Now Up to $5,365,472 


HAS GOOD JUNE 30 STATEMENT 


Cash Resources of $2,169,570 More Than 
Cover All Outstanding Obligations, 
Current and Deferred 

Maintaining its strong financial posi- 
tion for the first six months of this year 
the Standard 
June 30 financial statement reports total 
admitted assets of $5,365,472 as compared 
with $5,096,574 at the close of 1932. Of 
this total cash resources alone are 
$2,169,570 compared with $2,052,665 in 
cash in office and banks on December 
31, 1932. It is significant that cash re- 
sources more than cover all outstanding 
obligations, current and deferred. The 
company’s well diversified investment 
portfolio includes $1,435,002 in bonds and 
$1,055,174 in stocks, both valued on the 
New York Insurance Department basis 

In this connection it is pointed out by 
Frank G. Morris, president of the com- 
pany, that a so-called contingen 
is carried of $604,589 which adjusts the 
company’s surplus to an actual market 
valuation basis (bid prices) as of June 
30, 1933. Its net surplus thus reflected 
1s $1,379,014 which, together with paid- 
in capital of $1,500,000, provides a surplus 
to policyholders of $2,879,014. 

Among its liabilities the company has 
set up a reserve for 
expense of $656,379, a reserve for un- 
earned premiums of $1,029,755, reserve 
for commissions of $147,634 and reser\ 
for other habilities of $48,100 

President Morris, in advising the field 
force of the good showing as of June 
X), was glad to report that net premium 
writings for the first six months of 1933 
‘r than for the corre- 
He further ad- 


of our under 


Surety & Casualty in its 


reserve 





claims and claim 





miums.” 





CONSIDER FORMING MUTUAL 


Michigan Truckers Claim Difficulty in 
Getting Insurance is Reason; 
Experience Has Been Bad 

Contract motor carriers in Michigar 
are repcrted to be considering the for- 
mation of a new mutual company to as- 
sume their pt bli ic erage risks and other 
lines whict 1 have high loss ratios 

The contract carriers, which are more 
strictly regulate: d by the public utilit 
commissi ider an act of 1933 legisla- 

experience in sev- 





wes 


eral fields and cost of insurance for som 
is proving prohibitive while others are 
unable to obtain coverage at any cost, 
according to reports. The new act spe- 


cifically provides for adequate coverage 
in som > lines and it is anticipated that 
its operatior will force these carriers 
erganize a erect 
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Using Psychological Research To 





Determine Auto Accident Causes 


A. R. Lauer, Iowa State College Professor, Shows How Such 
Data Can Be Basis for Fixing Premium 
Rates; His Laboratory Tests 


Lauer, associate professor of 
lowa State College and 


Alvah R. 
psychology of 
who is chairman of the committee on 
psychology of the highway in the divi- 
sion of psychology and anthropology of 
the National Wash- 


ington, D. C., has accumulated a consid- 


Research Council, 


erable research data relative to automo- 
bile accidents and their effect upon acci- 
dent and liability insurance rates. In 
addition he has given a series of radio 
talks on driving habits and highway 
safety, appeared before insurance and 
engineering groups and contributed to 
the National Safety News on “Reckless- 
ness in Driving.” 

Professor Lauer’s view of the auto- 
mobile accident situation is that indirect- 
ly it is a socio-economic problem in its 
ultimate ramifications since losses due 
to automobile mishaps “are estimated at 
about $2,200,000 annually or slightly more 
than that of the total cost of our educa- 
tional system in the United States.” 

One of Professor Lauer’s most instruc- 
tive talks before insurance groups was 
that given early this year to represent- 
atives of the American Farmers Mutual 
of Des Moines in which he went into 
detail on the work being done by the 
National Research Council in the acci- 
dent prevention field as well as his own 
studies into the subject in the Iowa State 
College. Speaking on “Psychological Re- 
search Data on Accidents as a Basis for 
Fixing Premium Rates,” he gave as his 
first point that “there is no reason why 
accident and liability insurance rates 
should not be so scheduled that the man 
who drives carefully is not penalized for 
doing so.” He went on: 

Advocates Differential Rate 

“The one psychological objection to 
accident and liability insurance is elim- 
inated. This is: If a driver knows he is 
protected by insurance he may feel less 
resnonsibility for his conduct on the road 
or highway. While not of major impor- 
tance the question has often been raised 
by safetv engineers. A study has been 
proposed to ascertain the truth or fal- 
sity of this conception. It would, how- 


ever, be tedious to carry out although 
we now have techniques which would 
give quite accurate results if properly 


” 


used and interpreted 

Advocating a graduated scale plan Pro- 
fesso~ Lauer thought it should be ex- 
tended to cover life as well as liability 
policies. He said: “One large companv 
naid out $6,000.000 on more than 5,000 
life policies in 1930 from deaths due to 
automobile accidents. The average age 
of the policyholders was 344 years. Any 
actuary knows what an immense loss this 
number of otherwise good risks is to a 
company. True, the premium rates can 
he raised to cover the potential loss but 
in these days of depression it is the or- 
ganization with the best insurance bar- 
vain to offer which will get the business. 
To operate with a profit with low rates 
necessitates reduced losses. 

“The basis for mv statement that a 
differential rate should be given on acci- 
dent and life insurance policies is based 
on the following facts: 

= Accidents are one of the most 
freanent causes of death to vounger and 
middle aged people. It usually takes the 
most active and healthiest nersons. It 
would loom much greater if all other 
tynes of risks were taken into consider- 
ation. 

“2. Some persons are more than 100 
times more likely to have accidents than 
others during a given driving period. 

“3. Between 25 and 30% of all drivers 


have all the accidents. The others are 
accident-free. 

“4. Methods are known which may be 
used to increase the estimate of risk to 
about 90% accuracy. That is to say one 
can measure drivers and ascertain the 
probable chance of accidents in nine out 
of ten cases with proper administration 
and interpretation of known tests.” 

National Research Council’s Work 

Giving the background of the studies 
being made by the National Research 
Council Professor Lauer referred back 
to 1926 when the first Hoover confer- 
ence was called to study problems of 
highway safety. The need for uniform 
traffic ordinances was sensed at that 
time, steps were taken in this direction 
with the result that more than twenty 
states have adopted the model traffic or- 
dinance code as a basis. Drivers’ exami- 
nations were also in a chaotic condition, 
no one knowing just what ought to be 
done but everyone having his own opin- 
ion. Although a practical test of thirty 
minutes of driving seemed to be ideal it 
was pointed out that the chances of the 
average person having an accident in 
that length of time were about 1 in 3,000 
as derived by statistical computation. 
Said Professor Lauer: 

“Most of these facts were recognized 
and the National Research Council was 
asked to determine what factors were 
related to accident-proneness. Through 
co-operation with the National Safety 
Council, The American Optometric As- 
sociation and various agencies interested 
in the problem, certain preliminary 
studies were inaugurated and completed 
at the Ohio State University. These 
studies are published in a monograph 
entitled ‘Psychologica! Principles of Au- 
tomotive Driving,’ edited by the late Dr. 
A. P. Weiss and the present writer. It 
represents the joint efforts of eleven col- 
laborators in which eighteen papers are 
presented. These cover the field of ac- 
cident-proneness in relation to visual de- 
fects, personal tempo, motor coordina- 
tion, nervousness, estimation of velocity 
and distance, head movements, reaction 
time in the foveal and peripheral fields, 
near-far fixation and accommodation 
time, recklessness, social characteristics, 
accident records and laboratory driving 
performances.” 

Accident Facts Brought Out 

These studies, it was explained, 
brought out clearly among other things 
the following facts: 

1. All accidents have a definite cause. 

2. A small minority of persons have 
all the accidents. 

3. Personal responsibility is associat- 
ed with safe manipulation. 

4. Many accidents are the result of 
complicated traffic markings and confus- 
ing traffic ordinances. 

_ 5. Certain measurable psychological 
traits are definitely associated with ac- 
cident-proneness. 

6. Many traits expected to catse ac- 
cidents have little or no effect in this 
direction. Others, not generally recog- 
nized as important, are closely associat- 
ed with accident-proneness. 

7. Diagnosis of driving habits and ex- 
planation of specific defects to the driver 
tends to reduce accidents. One commer- 
cial company decreased their accidents 
50% after such methods were put into 
effect. 

8. Suitable devices fer measuring 
driving performance are needed for test 
work as well as for instructional pur- 
poses, 

Further Accompliments 

When Professor Lauer came to Iowa 

State College the results of these find- 
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ings were sifted and a new attack made 
which has brought about the following 
accomplishments : 

1. A standard clinical laboratory pro- 
cedure for examining drivers which is 
practically completed. 

2. An indoor driving apparatus which 
manipulates a miniature car over a min- 
iature traveling highway. Steering, 
brake, gear and other necessary reac- 
tions of driving are recorded on a paper 
tape. The roadway can be reversed or 
caused to move slow or fast by means of 
the gear shift and accelerator. 

3. The development of three forms of 
a miniature driving field. 

4. Various incidental studies of license 
plates for the purposes of quick identifi- 
cation of vehicles en route, improvement 
of highway signs, colors for highway 
traffic lights, methods of lighting the 
roadway at night as well as other factors 
to be associated with accident proneness. 

5. Pencil and paper tests on the Iowa 
Motor code, general driving practice, at- 
titudes and intelligence. 


Purposes Broadening of Activities 


Future plans of the National Research 
Council, said Professor Lauer, call for 
taking the driving field to various parts 
of the country in order to secure addi- 
tional data and complete standardization. 
This project has the following objec- 
tives: 

1. To ascertain the actual factors as- 
sociated with accident-proneness by ex- 
perimental methods. 

2. To devise ways and means of mak- 
ing reliable estimates of the chances of 
accident for any given individual. 

3. To provide a standard method for 
training drivers. (No systematic efforts 
have been made in this direction, in Pro- 
fessor Lauer’s opinion.) 

4. To promote interest in public safe- 
ty on the highways and to create public 
sentiment in favor of safe driving. 

In summary he said that the National 
Research Council’s studies had shown 
excellent possibilities for reducing acci- 
dents, both public and private. He felt 
that the underwriters of America in a 
combined effort could spend $1,000,000 a 
year on this study, charge that amount 
up to advertising and actually save more 
than they put into it. His recommen- 
dation in the interests of good economy 
was that the research be kept in the 
hands of a first class school so long as 
it “has adequate leadership, proper fa- 
cilities, and an interest in the problems.” 


F. & C. ASSETS $38,167,624 
Semi-Annual Statement Shows Contin- 
gency Reserve of $4,900,000; Policy- 
holders’ Surplus $6,581,357 

The Fidelity & Casualty in its semi- 
annual statement shows total assets of 
$38,167,624 of which bonds and stocks, 
valued on the basis approved by the Na- 
tional Convention of Insurance Commis- 
sioners, are given at $29,826,020. Cash 
on deposit and in office amounts to $1.- 
812,434 and premiums in course of col- 
lection (not over 90 days overdue) are 
$5.849, 148. 

On the liability side the F. & C. shows 
unearned premiums of $11,677,710, re- 
serve for claims of $12,567,619, reserve 
for taxes and expenses, $1,681,867 and 
reserve for contingencies of $4.900.000. 
Cash capital stands at $2.250,000 which, 
with the net surplus of $4,331.357, gives 
a policyholders’ surplus of $6,581,357. 





COMPULSORY IN RUSSIA 


Accident insurance is compulsory in 
Soviet Russia while one is traveling on 
railroads, in automobiles, on rivers and 
lakes. or by air. The premium is in- 
cluded in the price of the passenger’s 
ticket. The insurance for death or total 
and permanent disability is 1.000 Rubel 
and for partial disability it is for a pro- 
portionately smaller sum. 





ENTERS VIRGINIA 
The Mutual Boiler of Boston has been 
admitted to Virginia with principal office 
at Roanoke in charge of Cecil C. Cannon. 
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—————————————— 
United States Fidelity & Guaranty Co, 
with which is affiliated 
Fidelity & Guaranty Fire Corp, 
Home Offices: Baltimore, Md, 
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PROPOSAL NOT CANCELATION 








Suggestion to Switch from $20,000 to 
$10,000 Depository Bond Never Took 
Effect, Michigan Court Holds 
A proposal to make a substitution of 
depository bond coverage and lower the 
amount covered is not a cancelation of 
the higher face bond unless the proposal 
is accepted, the Michigan Supreme Court 
has held in County of Osceola y. Mich- 

igan Surety. 

The Michigan Surety in an attempt to 
reduce its depository bond coverage 0’ 
county funds in the First National Bank 
of Reed City from $20,000 to $10,000 sent 
by registered mail a notice of intention 
that the $20,000 bond be canceled and a 
new one for $10,000 be executed, with a 
suitable adjustment of premium. The 
county treasurer informed the company 
that he could not act in accepting the 
terms but would lay the matter before 
the board of supervisors. There was no 
meeting before the bank closed its doors 
The notice had been given on September 
16 to take effect on September 23 of 
1931, and the bank closed October 2. 

Justice Nelson Sharpe, writing the 
controlling opinion, found there was no 
actual cancelation as the notice did not 
intend cancelation but merely a substi- 
tution of coverage. The board's delay in 
acting on the notice did not operate to 
cancel the bond and leave the county's 
funds without protection, it was held, a 
that was not even contemplated by tt. 
company. In the absence of cancela- 
tion the company was held liable for the 
full amount of the $20.000 bond. Of two 
minority opinions one upheld the ma- 
jority by different reasoning, and_ the 
other held the bond canceled. 


WIS. RATE BOOST SOUGHT 





Companies Feel Average 21% Compensa- 
tion Increase Needed; Public Hearings 


To Be Held Before Granted 


What amounts to an $800,000 increase 
in compensation rates has been asked in 
Wisconsin by stock and non-stock com- 
panies of H. J. Mortensen, state insur- 
ance commissioner. The increase is 21.3% 
over all but industries have been divided 
into three groups: construction, on which 
rates would be boosted 49%; manufac- 
turing, on which an 8% increase is 
sought; and all.other industry, 19%. A 
similar increase, asked last year, was de- 
nied by the workmen’s compensation in- 
surance board, which was abolished 
July 1. , 

Before making a decision on the appli- 
cation Commissioner Mortensen will hold 
public hearings at which both companies 
and employers will have an opportunity 
to present data and arguments pro and 
con. 

Basis for the requested increase is that 
compensation rates at present are written 
on a loss proportion of 62% of the pre- 
mium payments. This loss ratio has al- 
ways been figured on a five-year average 
and on that basis the loss ratio for Wis- 
consin has been 61.9% during the five- 
year period. The 1931 loss ratio, how- 
ever, in the state was 66%. The com- 
panies claim that should be taken into 
consideration as showing a large i! 
crease in losses. 





LICENSES REVOKED 

The license of the Union Central 
3rokers, Inc., of New York City, general 
brokers, has been revoked by Superin- 
tendent of Insurance George S.. Van 
Schaick for failure to account for insuf- 
ance premiums collected. 

Other licenses revoked for the same 
reason include those of R. M. Bundle, 
Hempstead, L. I., Sidney F. Burger, 
Brooklyn, and James O. McLaughlin, 
Brooklyn. 
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Preliminary Program 
Of Counsel Meeting 


NEW YORKERS AMONG SPEAKERS 





Gathering To Be Held at Chicago August 
24-26; Interesting Paper Being 
Prepared by G. W. Denmead 


The first announcement of speakers for 
the forthcoming annual convention of the 
International Association of Insurance 
Counsel at Chicago, August 24-26, has 
been made by George W. Yancey, Bir- 
mingham, who is Counsel president this 
year. The list includes the following: 

E. K. Williams of Winnipeg who will 
discuss “Some International Problems in 
Life Insurance Law”; G. L. Naught, gen- 
counsel, Surety, 
subject is “Insurance Law and Its Mak- 
ers”; Harold R. Gordon, executive sec- 
retary, Health & Accident Underwriters 
Conference, who will talk on “The Need 
of a Separate Statutory Classification for 
Accident & Health Insurance,” and H. J. 
Drake, attorney for the Association of 
Casualty & Surety Executives, who has 
the subject “Insurance Laws and Insur- 
ance Lawyers.” 

In addition an interesting paper will be 
read by G. W. Denmead, vice-president, 
New Amsterdam Casualty, on “What Is 
Expected by the General Counsel and 
Home Office of the Trial Attorney and 
Field Adjuster.” This in turn will be an- 
swered by R. M. Knepper of Columbus, 
O., whose paper is entitled “What Is Ex- 
pected of the General Counsel and Home 
Office by the Trial Attorney and Field 
Adjuster.” 

Entertainment features of the conven- 
tion include the dinner dance and ban- 
quet to be held the first evening and a 
golf tournament the following day at the 
well-known Olympia Fields. 


eral American whose 





SELECT OKLA. FUND MANAGER 


Chester Napps, Industrial Commission 
Secretary, Gets Post; Rates for 
Coal Miners Fixed 

Chester Napps, secretary of the Okla- 
homa industrial commission, was ap- 
pointed manager of the state compensa- 
tion insurance fund which became oper- 
ative July 22 under the administration of 
the commission. Exercising its full 
power to fix and determine the rates to 
be charged by the state fund, the state 
insurance board has established the same 
rates heretofore approved and now used 
by other insurance carriers writing 
workmen’s compensation in Oklahoma. 
Adjustments, however, have been made 
for the elimination of the employers’ lia- 
bility feature of the standard policy. The 
new law made no provision for the state 
fund writing employers’ liability being 
limited solely to writing compensation. 

The board will reconsider rates con- 
tained in the manual, if experience 
should justify adjustment either upward 
or downward. If any classification or 
industry has been overlooked the board 


will determine rate to be charged for 
such classification, upon request. 
Rates on coal miners, which are not 


contained in the manual, were fixed as 
follows: On all employes above or below 
the ground, north of the Canadian River, 
Code No. 1015, takes a rate of $9.90; 
south of the Canadian river, Code No. 
1016, $12.22; coal mine surface, no shafts, 
slopes, tunnels or drifts,- 11 employes, 
Code No. 1005, $2.94; culm recovery op- 
erators, Code No. 1004, $4.42 and coke 
manufacture workers, $1.27. 





GERMAN AIR TRAVEL GAINS 


According to the annual report of the 
German Lufthansa air travel has in- 
creased during the year ending June 30 
by 11% over the previous year. Sched- 
ules were kept 97.7% against 93% the 
last year and one accident occurred per 
3.5 million kilometer travel against 2.5 
million last year. 
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PROTECTIVE COMMITTEE MEETS 





Reorganization of National Surety Co. 
Mortgage Guaranty Business Up for 
Review; Public Hearing Held 

Members of the commissioners’ special 
protective committee for National Surety 
Co. bonholders conferred in New York 
on Wednesday with Superintendent of 
Insurance S. Van Schaick, re- 
habilitator of the company, and his coun- 
sel, Milton B. Ignatius, followed by a 
public hearing yesterday. The Wednes- 
day conference centered around the re- 
habilitation plans now under way and 
those contemplated. 

Among the spokesmen for the bond- 
holders who appeared before the com- 
mittee to present their views were rep- 
resentatives of the Sun Life of America, 
Baltimore; C. H. Berets & Co., New 
York; Stein Brothers & Boyce, Balti- 
more, and C. F. Garrat, Grand Rapids. 

Commissioners attending were C. C. 
Green, Alabama; H. L. Davis, District of 
Columbia; W. D. Spencer, Maine; C. E. 
Gauss, Michigan; W. A. Sullivan, Wash- 
ington and Merton L. Brown, Massa- 
chusetts, who is chairman of the sub- 
committee. 
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REHEARING DENIED 





Mich. Supreme Court Affirms Wayne 
County Court’s Handling of Southern 
Surety Receivership; Wade Out 

\ rehearing has been denied by the 
Michigan Supreme Court of the case in- 
volving the Michigan receivership for the 
Southern Surety, thus affirming the 
Wayne County (Detroit) circuit court’s 
and excluding the Ingham 
County receivership which had been ac- 
tively administered by Ralph M. Wade, 
second deputy commissioner. The high 
court recently found the Ingham appoint- 
ment invalid because the actual choice 
of a receiver was made a few hours 
later than that of the Detroit court 
which had acted on the basis of a single 
claimant’s petition. This was despite the 
fact that the Ingham appointment was 
on application of the commissioner and 
for the benefit of all Michigan claimants. 

For the second time the identity of the 
receiver has been changed by Judge 
Richter of the Wayne Court. His first 
appointment was withdrawn within a few 
hours, then the Equitable Trust Co., De- 
troit, was named. Since the latter is in 
receivership, Walter Schweikart, Detroit 
lawyer, has now been designated. 


jurisdiction 





U. S. F. & G. RAILROAD CREDITOR 


Authorized by Interstate Commerce 
Commission to Intervene in St. Louis- 
San Francisco Reorganization 
The Interstate Commerce Commission 
recently authorized the United States F. 
& G. to intervene as a creditor in the 
St. Louis-San Francisco Railroad reor- 
ganization. The company had been sup- 
plying various bonds for the railroad 
which is now in receivership under the 
jurisdiction of the United States District 
Court for the eastern district of Mis- 
souri. The total amount of the surety 
bonds is $600,000 and about $25,000 in 
judgments have been rendered against 
the railroad in cases where the United 
States F. & G. furnished appeal bonds. 
To protect itself the surety company 
paid the amounts of the judgments it 
has now asked the court to be listed as 
a creditor of the railroads. The appli- 
cation filed with the Interstate Com- 
merce Commission stated that the re- 
ceivers for the railroad are anxious and 
willing to pay the claims but say they 
cannot do without an order from the 

court. 





A. G. CHAPMAN RECOVERS 


A. G. Chapman, Chapman Insurance 


Agency, Louisville, who was threatened 
with an attack of pneumonia, has now 
recovered and will be back at the office 
before August 1. 
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Recent Court Decisions 
Compiled by John Simpson 





Author, “The Law Relating to Automobile Insurance” 


Breaches of Bank Cashier’s Fidelity 
Bond 


The Indiana Appellate Court, in Cas- 
tetter v. Barnard, 183 N. E. 681, an ac- 
tion by the receiver of the Tuxedo State 
Bank against R. E. Castetter, its cashier, 
and the London & Lancashire Indemnity, 
on the cashier’s bond in favor of the 
bank, held that the fact that the cashier 
accepted renewals of his father’s note 
without security and failed to press the 
note for collection was not a breach of 
his bond, the evidence showing that dur- 
ing the period of the bond and for some 
time thereafter his father was solvent. 

But it was held that the making of a 
large unsecured loan without the bank 
directors’ approval to partners whose fi- 
nancial irresponsibility che cashier knew 
or should have known, the loaning of 
$5,000 to a company of which he was 
secretary-treasurer, also without approy- 
al, his embezzlement of $3,000, and the 
placing of his father-in-law’s note, un- 
secured, to cover this withdrawal, the 
loaning of money to an officer of the 
bank without the consent of a majority 
of the directors endorsed on the note 
therefor as required by Indiana statute, 
all were breaches of the bond. 

_ The losses on these transactions being 

far in excess of the penalty in the bond, 

judgment for the plaintiff was affirmed. 
x ok * 


Pneumonoconiosis Not Compensable 


The Maryland Court of Appeals in 
Sinsko v. Weisskette! & Sons Co., 163 
Atl. 851, has held that pneumonoconiosis, 
causing a sand blaster’s death, was an 
occupational. disease and not compen- 
sable. 

* *« * 
Aviator an Employe 


An aviator who chooses his own route, 
but in general acts under the instructions 
of the owner of a plane, who is an em- 
ploye and not an independent contractor, 
is entitled to compensation where the 
plane crashes and the aviator is injured, 
the California Supreme Court has held 
in reversing the lower court decision in 
Murray v. Industrial Accident Commis- 
sion, 14 P. (2nd) 301. The employe was 
injured while flying a plane from Mis- 
souri to California for the purchaser from 
Curtiss-Wright Airplane Co. 

Although the aviator chose his own 
route, in all other respects he acted un- 
der the directions of the purchaser, who 
paid his traveling expenses. The em- 
ployment was not casual, but was within 
the business of the purchaser, who was a 
dealer in planes for the seller and in- 
tended to sell the plane. He did not, it 
was held, depart from the course of his 
employment in accepting a plane other 
than that purchased, the evidence show- 
ing that he did not know precisely what 
ship he was to receive. 


DR. STACK’S SAFETY ITINERARY 
Now on N. E. Tour Visiting Nineteen 


Cities and Nine Schools and Colleges; 
Due Back August 15 

Dr. Herbert J. Stack, safety supervisor, 
National Bureau of Casualty & Surety 
Underwriters, is now on an extensive 
New England trip during which he is 
visiting nineteen towns and cities and 
nine schools and colleges. He is ex- 
pected to make more than twenty-five 
safety speeches using lantern slides, 
safety charts, graphs and- posters. 

This is the third crusade of its kind 
the National Bureau’s safety supervisor 
has made. For the past two years he 
has traveled throughout the south and 
southwest on summer excursions promot- 
ing safety education. He has been suc- 
cessful in reaching thousands of school 





Action on Accident Policy Barred by 
Delay 

The New York Appellate Division, jy 
an action by L. M. Savery against ‘the 
Commercial Travelers of Utica (263 N 
Y., S. 118) on an accident policy which 
provided that action on the policy mys 
be commenced within twelve months 
from the date of the accident causing 
the loss, holds that the time must be 
computed from the date of the accident 
and not from the date of the insured’: 
death resulting therefrom. 

The accident causing the insured’; 
death occurred December 15, 1930, and 
he died fifteen days later. The action 
was begun December 30, 1931. It was 
held the action was too late and the in- 
surance company’s motion for summary 
judgment dismissing the complaint was 
granted. This reverses the order of 
Special Term (258 N. Y. S. 727) denying 
the motion for the reason that the ac- 
cident causing the loss to the plaintiff 
(the widow and beneficiary) did not oc- 
cur until the date of the insured’s death 

* * & 
Aggravation Is Compensable 


Where an employe in the course of his 
employment (as a night watchman) suf- 
fered an injury to his back and shoulder, 
causing a dormant disease to flare up and 
the resulting disability is attributable to 
the injury, it is held compensable under 
the Nebraska Compensation Act by the 
Nebraska Supreme Court in Miller v. 
Central Coal & Coke Co. of Omaha, 24 
N. W. 401. 


* * * 


Insurer Liable For Refusing to De. 
fend Claim 


An insurance company must defend a 
compensation claim against its insured 
even though the claim is made by an 
employe not on the pay roll, and there- 
fore not covered by the compensation 
insurance policy, the New York Supreme 
Court, Steuben County, has held in 
Longwell Lumber & Building Co. v. 
Maryland Casualty, 259 New York Sup- 
plement 7. 

It was admitted in the case that the 
policy covered only such employes as 
were registered on the pay roll, this be- 
ing the manner in which the premiums 
are computed, but there was a clause in 
the contract obligating the Maryland 
Casualty to defend the lumber company 
against claims under the workmen’s com- 
pensation act “although groundless, false 
or fraudulent.” 

The court therefore ruled that the in- 
surer’s failure to defend the claim of one 
whose claim was rejected on appeal to 
the Bureau of Workmen’s Compensation 
was a breach of contract, and made the 
insurance company liable to the insured 
for the amount expended in_ resisting 
the claim. 


teachers and mature students who carry 
safety lessons back to their own com- 
munities. 

Last week Dr. Stack gave_talks at 


Springfield College, New Hampshire 
State University at Durham and the 


University of Maine at Orono. He also 
addressed luncheon meetings of_ the 
Portsmouth agents and the Auburn-Lew- 
iston Rotary Club. On July 31 he will 
be in Burlington, Vt., with an address 
before the University of Vermont and 
luncheon of the Rotary Club organize 
by agents. a ton 

From August 1 to 9 Dr. Stack will_vistt 
the following places: Plattsburg, Glens 
Falls, Albany, New York University 
summer school at Bear Mountain, 
Poughkeepsie and the summer session 0 
St. Elizabeth’s College at Convent Sta- 
tion, N. J. He will be back in New York 
on August 15. 
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